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ANNOUNCING. ..Latest Development in Scientific Calf Feeding 
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Young Calves 


Supplies More than Milk Solids! 


Packed in 25 
Ib. Multi-Wall 
paper bags 
with useful 
moisture- 
proof poly- 
ethylene liner. 
Feeding direc- 
tionsand 
handy meas- 
uring cup in- 
side. 


And 


Now you can give your customers more than a milk type feed 
supplying the milk solids their calves require. Blatchford’s 
new Calf-Pab is completely fortified with 12,000 Int. Units of # 
Vitamin A; 4,000 U.S.P. Units of Vitamin D; plus new miracle # 
Vitamin B, 2, Antibiotic Feed Supplement; and other essential ; 
nutrients. Dairymen are now profiting by changing to Calf-Pab i 
because of its high stepped-up feed and vitamin values. They i 
can safely replace milk and raise big thrifty calves with no E 


SPECIAL INTRODUCTORY 
OFFER 10 DEALERS! 


worry. You too can profit from Calf-Pab and the complete 
Blatchford Line of Calf Feeds. Ask your Blatchford Distrib- 
utor about new Calf-Pab. 


Write for new Calf-Pab Literature Today! Dept. 122 


I 

| 

i 
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I 
NEW WEATHER FORECASTER 1 
You'll want several of these amazing weather forecasters to 
a 


show your friends. New scientific principle gives accurate 
24-hour forecasts simply by observation of cloud formations 
and wind direction. Furnished to dealers without additional 


latchtords 

SS charge with every ton order for Blatchford’s new Calf-Pab! 


© 
Yo, e/ Main Plant and Offices Midwest Plant West Coast Division Special offer expires June 30, 1952. 
~UsHED WAUKEGAN, ILL. Des Moines, lowa Nampa, Idaho 
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ALL-WEATHER CRO 


_ Shanzer customer 


here's what 
M. E. Koontz, Manager of 
the AMHERST COOPERATIVE ELEVATORS, Ine., 


say... 


“unbelievable 
<< whatitwilldo...costof 
operation is very low . .. the machine runs at. 
a a higher capacity than quoted by your 
ves + driers are a must 
elevators vee 


mation on the famous 


DESIGNERS & MANUFACTURERS OF GRAIN DRIERS * MAX-i-PACITY ELEVATORS * CONVEYING MACHINERY 


“a Sales and Service Representatives in all leading 
AN FRANCISCO 7, CALI FORNIA grain-growing and marketing centers. 
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Amherst, Colo., has to 


If you, as an elevator operator, 


H. M. SHANZER ©: BERICO 


85 BLUXOME STREET GRAIN DRIERS 


are interested in drying up to 
1000 bushels per hour... at 
low temperatures . . . retain- 
ing all the physical and nutri- 
tive qualities of the grain... 
with resultant higher prices for 
your grain at market... then 


write today for complete infor- 


e’s 
nothing like a satisfi 


IDEAL SOURCE WHEY 
NUTRIENTS FOR ALL STARTER 
RATIONS 


Rich in Water Soluble Vitamins; Peebles’ M-N-C helps extend the effectiveness 


Formulated for Feed Efficiency of antibiotics in the ration. 

Peebles’ M-N-C is partially delactosed to give All of the nutrients supplied by Peebles’ 
you a higher concentration of the growth- M-N-C are beneficial in rations for poultry and 
promoting and health-promoting nutrients of livestock during the critical periods of growth, 
whey. Its water soluble vitamins . . . both production and reproduction. In Turkey 
known and unidentified . . . are its most valu- Starter Rations, M-N-C promotes 

able contribution; but it also supplies minerals 

and proteins from whey that are valuable in Good Flock Health More Rapid Growth 

poultry and swine rations. Better Appetites Improved Feathering 


Feeding trials show that the whey factor of 


Turkey Starter 


ay 


TURKEY STARTER 


Ingredients Pounds Per Ton Turkey poults, to get off to a good start, require 

z high levels of water soluble nutrients as sup- 
plied by a well-formulated whey product. Dur- 
Cereals and MillFeeds - - = 


ve ing this critical growth period, Peebles’ M-N-C 
Vegetable Protein and Legume Meals - ................ will insure an adequate supply of those nutrients which are 
Meat and Fish Meals = essential for rapid growth, good feathering and good flock health. 


Antibiotic Feed Supe! Se ah Use 6% of Peebles’ M-N-C in this ration as a concentrated 


3 source of the growth promoting nutrients of whey. It provides 
Vitamin A and D Supplement high concentrations of: 


Water soluble vitamins, the ‘“‘whey factor’, milk protein 
. (lactalbumin), milk minerals as contained in whey products and 
a desirable level of milk sugar (lactose). - 


Stock Peebles’ M-N-C to fortify all rations that require the critical growth, breed- 


ing performance and finishing factors as carried in whey products. Available the year 
around at reasonable prices. 


Take advantage of Peebles’ complete Formula Service available to all feed mixers. 


*A partially delactosed Whey Product, with 
Whey Fermentation Solubles (Ribolac) added. 


An ideal source of 
milk nutrients concentrated 
from whey and whey products 


28 Plants from coast to coast 


WORLD'S LARGEST PRODUCER OF WHEY PRODUCTS 


WESTERN CONDENSING COMPANY 
APPLETON, WISCONSIN : SAN FRANCISCO, CALIFORNIA 


M-N-C 


PEEBLES' 


1S BETTER BALANCED... 


- A BETTER BUY FOR FEED MIXING 
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“NO-READ" TAGGING means 
MOOMISTAKE PICKIN 


Savage Tags need no reading. A glance tells all in 
glaring light, or almost no light. Spot wanted bags 
away down the line or in any stack . . . instantly! 
Then grab the Savage Tag and pull the bag. Find 
out how much better they are .. . how low their 


cost. Send samples of the tags you use with quanti- 
ties marked on each. No need to write a letter. Clip 
the coupon; attach it to your letterhead; and mail 
your samples to us today. 


51 MAIN STREET 


TA 


BEDFORD 
FARM PROVEN DIETS 


TRIPLE BALANCED 
GROWING MASH 


NVILAC 
oO 


4 


k 
[More Gains Per Dollar oP 
SERVICE BRAND 
TRADE} 
|WAYNE” FEEDS| 
R ‘ 
YIELDMOR\ 
: TRIPLE ; 
H 
a 9 informas:. 
4 est. 1919 Le atio | 2 
lomer J. Savage, President © BUTEALO 3, Telephone: Cleveland 0913 x 
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si THE TRADE territory of every feed 
manufacturer there are a certain number 
of farmers who are constantly trying to im- 
prove their knowledge of efficient farming 
methods. These farmers read the extension 
service bulletins, some subscribe to agri- 
cultural services. Though such farmers are 
in the minority, you will almost always find 
them the leaders in their community. As a 
group, they have the largest and most prof- 
itable herds, the best-kept farms, and many 
other less well-informed farmers follow 
their lead. 


These are the men you want as customers. 
And for this type of farmer, the Ultra-Life 
Book was written. Ultra-Lifed feed manu- 
facturers in all parts of the country find 
that it is simply beyond compare as a sell- 
ing tool with these farm leaders. They find 
the Ultra-Life Book permits an intelligent 
selling approach, and has resulted in secur- 
ing a surprising number of these hard-to- 
get and most desirable customers. 


CHECK THESE FEATURES 
OF THE ULTRA-LIFE BOOK 
@ Easy-to-understand 
@ Full of facts, not sales talk 


_ @ Attractive appearance, inviting to read 


@ Of permanent value because of facts and 
statistics, including feed ingredient analyses, 
grain charts, gestation tables, ete., etc. 


gation, of the Ultra-Life Book. 


We (do) (do not) manufacture feeds (check which). 


WRITE FOR YOUR FREE COPY TODAY 
Ultra-Life Laboratories, East St. Louis, Ill. 
Please send us a copy, free and without obli- 


“4 
@ te feed angredie 
— protein: fat, fibers yn. calcium: 
aigestible protein: total ‘nutrients Ir ‘4 
over 2 pundred different Many othet 
features: 
VALU ABLE INF ORMATION 
FOR 
You. as feed will also fnd much 
of value yn the Book. It contains easy-to” 
understand ynformatio® about vitamins and vita 
min feedine as well a8 pages of useful facts 
and gtatistics» including one of the most complete 
grain charts evel published 
The Book 1s only part of the pitra-Life 
program which 35 helpings feed all 
over the country ro bigset profits: thousands of 
folders» yadio continuities» newspaPe® mats and other 
selling helps are in constant use. We do everything a 
our power to help you merchandise and sell the 
feeds which you make under your own prand name A, 
using Uiera-Life products: 
SREPARATION 
for hog raisers | 


FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of . . . 
Feed Barley 
Melting Barley 
Wheai Bran 
Rye Middlings 
Malti Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 
Oatfeed 


GRAIN EXCHANGE 


MILWAUKEE 


(SINCE 1906) 


FARMERS FRIEND 


TRADE-MARK REGISTERED U. S. PAT. OFF. 
April 30, 1907, No. 62,380; Oct. 8, 1946, No. 424,533 


all-purpose 


MINERAL FEED 


an economical source of 
high grade and well-balanced 


TRACE MINERALS 
Contains important mineral elements blended 
with COBALT, MANGANESE, ZINC, BORON, 
IRON, COPPER, STABILIZED IODINE and 
other trace minerals in carefully calculated 
proportions to supply necessary mineral 
nutrition. 

Also Contains 
LIQUID BLACKSTRAP MOLASSES 
IRRADIATED YEAST 
(Source of Vitamin D,). 
WE SELL THRU DEALERS & JOBBERS WAREHOUSES 
FROM COAST TO COAST 


BY THE TON, TRUCKLOAD or CARLOAD 
Write For Dealer or Jobbing Proposition 


FARMERS FRIEND MINERAL CO. 
NAPOLEON, OHIO 


Moorhead Seed & 
Grain Co., Moorhead, 
Minn. 


For Your Particular 
Needs, Consult Us 


Feed Mills, Elevators and Seed 
Plants—designed and built to 
your exclusive needs. 


Let us help you solve your 
problem. Write us in confi- 
dence. 


r 
| 


lr. E. IBBERSON COMPANY 


Engineers and Contractors Minneapolis, Minn 


a 


According to Mr. Gadus Morrhua.. 


QUALITY FEEDS 


CLO-TRATE VITAMIN A & D FEEDING OILS 


Competitively priced in keeping with exact- 
ing high quality standards. Available in 
several popular potencies to meet your 
formula requirements. 


CLO-TRATE “pry pb" 


Activated animal sterol in edible powder 
form. Supplies Vitamin D; for poultry feeds. 


Also... 


FLEISCHMANN’S IRRADIATED DRY YEAST (FIDY) 


Supplies Vitamin D. for livestock feeds. Available 
in several potencies. Distributors in the Southern, 
Midwestern and Southwestern States. 


If it’s from White, it’s right! 


White Laboratories, Tuc. 


KENILWORTH NEW JERSEY, U. S. A. 
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SEEDBURO-HYTROL FOLDING CONVEYOR 


Portable — Low-Priced — One-Man Unit..... 


F eedmen! Here's a bagged feed handler 
made for your type of operations! It can help whisk 
heavy bags of feed, shell, and gravel between 
floors or in and out of trucks or freight cars in rec- 
ord time. Saves manpower, too. And it can handle 
baled straw and hay! 


These are not its only advantages. It is compact 
—folds to half its size. Stores in small space. Ele- 
vates to any angle while in use. Made in 5 sizes, 
10’ to 20’ long. Widely used for between-floors 
handling jobs. Loading end near floor—saves lift- 
ing. All moving parts concealed to protect operator 
and products. All controls hydraulically operated. 


Flow of materials can be reversed by turn of a 
switch. Welded steel construction—sturdy, lasts a 
long time. Stacks bagged products four times as : 
fast as manually. GUARANTEED against faulty e 
materials and workmanship. | 


SEEDBURO COMPANY 


751 Converse Building, Chicago 6, Ill. 


4 
a 
B Gentlemen: Send complete details about the HYTROL 
4 Folding Conveyor. 4 
a Name | 
i Address R.F.D 
a 
i City. State ¥ 
a 


| MAIL THE COUPON TO 
TODAY! 
4 WH 
LINE 
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Get on the ARCADY 
SWEET MIXING FEED band 
wagon! Feeders every- 
where want to get AIL the 
feeding value from their 
silage, hay, straw, pasture 
and other cheap roughages. 
They want the genuine 
ARCADY SWEET MIXING 
FEED. Write for full infor- 
mation about it! 


ARCADY FARMS 
Milling Company 


223 West Jackson Boulevard, Chicago 6, Illinois 


TAKE A TIP FROM PURDUE—“A Ton of Beef per 
Acre” was the title of the article in the August 
issue of Country Gentleman magazine. It told 
how Purdue University's Dr. Beeson got 2.29 
pounds per day gain on these cattle on a straight 
corn silage ration properly supplemented, at a 
total feed cost of 14.8¢ per pound of gain. 


How was it done? By feeding a supplement that 
nourished the friendly rumen bacteria ... the 
micro-organisms in the animal's paunch that break 
roughage down into usable form. 


In addition to a mineral mixture, salt, and an 
average of 36.57 pounds of corn silage daily, 
these steers got 3% pounds daily of “Purdue 
Cattle Supplement A.” This supplement contains: 


ARCADY SWEET MIXING Ib. 


SWEET 
MIXING 
FEED 


A dry, free-flowing, non-sticky product of Arcady's exclusive 
curing process. 45% pure cane molasses. 9% protein. The ideal 
feed for stimulating the desirable rumen bacteria that make 
cheap roughages digestible. 


“A Feed and Feeding Program for Every Farm Need” 
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The Feed Bag Talks With John J. Williams 


Crusading Senator From Delaware 


@ A FEED DEALER, farmer, and 
poultry raiser, John J. Williams of 
Millsboro, Del., had some lean years. 
The depression of the 1930's was tough 
on every businessman, and men who 
earned their livelihood by selling feed 
were no exceptions. 

But as the junior United States sen- 
ator from Delaware, a Republican, Mr. 
Williams has had few lean years. Prob- 
ably the only really lean one was his 
first in congress—1947—and tradition 
has it that freshmen senators sit on 
their hands for at least two years to 
learn the ropes. 

Mr. Williams was content to wait 
less than one year. Then he launched 
an investigation, the outcome of which 
was a snowballing scandal that shocked 
the nation and hit the front pages al- 
most daily. 

If any one man can claim credit for 
revealing the “irregularities” in the 
bureau of internal revenue, Sen. Wil- 
liams is the one. 

About a year ago, Feb. 5, 1951, he 
rose to his feet in the senate chamber 
and declared: 

“Never in our history has the in- 
tegrity, efficiency, and competency of 
the persons who collect our taxes been 
of greater importance. And, yet, it is 
doubtful if it has ever been much 
worse. 

“It is my belief that in many cases 
throughout the country, the morale, 
efficiency, and even the honesty of 
some of those who collect: our taxes 
are distressingly bad.” 

Those statements, remember, were 
made prior to the time that the house 
ways and means subcommittee began 
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By ERNEST W. ALWIN 
Exclusive to The Feed Bag 


its sensational probe of tax collecting 
procedures. They were made before 
the dismissal, suspension or resigna- 
tion of scores of internal revenue bu- 
reau employes, and the grand jury 
indictment of at least one collector. 
And they preceded by months the fir- 
ing by President Truman of an assis- 
tant attorney general in charge of the 
justice department’s tax division. The 
start of Sen. Williams’ crusade goes 
back much further, however. 

In December, 1947—while still in 
his first year in office—and again in 
February, 1948, he angrily called at- 
tention to the activities of the collec- 
tor of internal revenue’s office in Wil- 
mington, Del. Again on the senate 
floor, he told his colleagues that in the 
collector's office he had “found many 
discrepancies in accounts, including the 
embezzlement of government funds.” 

“I couldn’t get anywhere, then,” 
Sen. Williams recalls. He added, how- 
ever, that he opposed the appropria- 
tion of funds to be used to hire 5,000 


The Tax Bureau Mess 


was unearthed by Sen. Williams, 
working almost alone. In this article, 
Mr. Alwin, veteran Washington news- 
paperman, reports the legislator’s an- 
swers to a number of questions of par- 
ticular interest and concern to feed 
men 


The Delaware Republican believes 
the Department of Agriculture is over- 
staffed and that it, along with a num- 
ber of other agencies, needs reorgani- 


zation 


more internal revenue bureau agents. 

“I said that they should be turned 
loose on the bureau itself instead of 
on the taxpayer,” he explained. “At 
that time, I'll grant you, I didn’t know 
just how right I was.” 

The Delaware congressman marked 
time during the latter part of 1948 and 
most of 1949, but in 1950 he informed 
each member of the senate finance com- 
mittee that he had important informa- 
tion about a collector's office in New 
York. Sen. Williams, who had lost his 
place on the committee earlier, got it 
back in 1951. “Then I started in,” he 
said. An investigating subcommittee 
was set up under the chairmanship of 
Sen. Byrd (Dem., Va.), and this sub- 
committee later turned over its infor- 
mation to the house group currently 
carrying on the investigation. 

Although the house subcommittee is 
reaping much of the publicity result- 
ing from such an investigaion, Sen 
Williams still does a lot of spade work. 
His latest brush was with officials who 
refused to let him see the files on tax 
cases. 

The Delaware feed dealer is busi- 
nesslike and when he speaks, it’s terse 
and to the point. Almost forbiddingly 
stern at times, he can unbend suddenly 
with a smile and a dryly humorous 
remark, 

“TI didn’t come to Washington with 
the intention of spending the rest of 
my life here,” he explains. He tries 
to get home at least once a week to 
check on the feed business, which he 
and his youngest brother operate. At 
one time or another, all three of his 


(Continued on page 98) 
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HELP MINIMIZE 
YOUR 


FEEDING RISKS 


WITH 


VITAMINS CHICAGO 2) 


FOR POULTRY AND ANIMAL USE 

COD LIVER 


Present day, “high efficiency feeds” depend upon very 
careful blending and balance of all nutritional ele- 
VITINC DRY a eco ee ments for their feeding efficiency. When you use 
‘STABLE A and VITINC VITAMINS to supply the required levels 

of Vitamins A and D you do not unbalance the feed- 
ing quality of the feed mixture by also adding fiber 
; - ... you simply add high potency Vitamins A and D. 
And what’s more ... you can always depend upon 
VITINC A and D FEEDING the potency and high quality of VITINC VITAMINS 
ILS for Poultry = for they are all subject to continuous assays in our 
own laboratories and the minimum labeled potencies 
are periodically confirmed by recognized neutral 
laboratories. VITINC VITAMINS are backed by 
14 years’ experience and “know how” in supplying 
quality vitamins to the feed trade. 


WRITE FOR FREE VITAMIN FOLDERS 


nisin tin ; Packed with the latest research information on Vita- 
served the feed trade for min A and D requirements for poultry and livestock 
and complete data on VITINC CONCENTRATES. 


Vitamins A and D and 
allied products. 


CHICAGO 21, ILLINOIS 
‘Pioneer of vit 
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They Share Troubles Customers 


Solving Problems Wins Friends for Texans 


@ SOMETHING IS WRONG with 
my flock,” a worried looking feed cus- 
tomer told Don Caldwell Jr., co-owner 
of the Farmer’s Supply & Hatchery of 
Mexia, Tex. (Mexia, a city of 10,000, 
is located 40 miles east of Waco.) 
“Hens are droopy, and don’t lay. Two 
died yesterday. I brought one of the 
birds in for you to look it.” 

In a matter of minutes, Vernon Vin- 
son, Mr. Caldwell’s partner, had the 
sick hen in his laboratory, making the 
examinations and diagnoses which 
would enable the customer to give his 
flock the correct treatment—and would 
keep the customer buying feed. 

This service, offered free to their 
customers, is one of the major factors 
which has resulted in an annual 25 
per cent increase in business for the 
past three years, according to Don 
Caldwell. 

It was in January, 1949, that Cald- 
well and Vinson teamed up to buy 
out the Ward Feed Store of Mexia. 
Both men were farm reared. Mr. Cald- 
well had spent five years in the navy 
during World War II, coming home 
to work for a large local dairy. Mr. 
Vinson’s service with the army had 
been with the cavalry, where he had 
first hand experience with the latest 
developments in stock feeding. After 
discharge, he worked for several large 
poultry concerns, becoming something 
of an expert in the field of poultry 
care and feeding. 

Combining their experience and 
knowledge, the two men felt they 
could use it successfully as feed store 
and hatchery owners, although neither 
of them had ever operated such a busi- 


VERNON VINSON (LEFT) 


AND DON CALDWELL JR. 


“Don't forget that you can depend on us." 


ness before. Their first step after buy- 
ing the store was to start a remodeling 
and expansion program, which is still 
in progress. The upstairs portion of 
their two story building, long unused 
except for storage, was quickly con- 
verted into a hatchery. The street floor 


A CORNER location enables 
farmers visiting Mexia, Tex., to 
get a view of Farmer's Supply 
& Hatchery from far down two 
streets. Mexia is a busy city of 
10,000 population which is the 
shopping center for farmers 
and ranchers in the area of 
Texas east of Waco. 
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was painted and the store arranged in 
attractive and convenient sections. 


The street entrance, placed diagon- 
ally for entrance from either approach 
to the corner location, leads the cus- 
tomer into a neat displayroom where 
stock remedies, seeds, and small farm 
equipment and poultry supplies are 
shown. Large plate glass windows form 
one side of the street front, revealing 
an eye catching arrangement of mer- 
chandise and information booklets 
which are offered free to the customers. 

The other side of the building is 
reserved as a loading zone for the cus- 
tomers. Directly behind the front room 
is the feed storage room which opens 
to the street loading zone by means 
of large sliding doors. There’s no de- 
lay or inconvenience in loading either 
for the customer who wants a sack or 
two of feed or the store’s own delivery 
truck which can haul a capacity load 
to a dozen farms. 

In the rear of the building is Mr. 
Vinson’s laboratory which is equipped 
for diagnosing or analyzing any poul- 


(Concluded on page 95) 
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Regular 
Calcium 


VITAL LINKS 
Building 
Quality 


Dustless 
Calcium 


© Trace Mineral 
Premixes 


© Leadership Research 
® Quality Control 

® Outstanding Facilities 
© Quick Service 


“Pioneer Producers of Trace Elements Products” 


alcium arbonate ompany 


; 222 WEST ADAMS STREET e CHICAGO 6, ILLINOIS 
325 WOODMEN OF THE WORLD BLDG., OMAHA, NEBRASKA e BOX 409 CARTHAGE, MISSOURI 
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WE SERVE The Feed Bag is edited, published and printed for the benefit 
OUR READERS of our readers. This is a statement of the policy which has 

governed the editorial content of The Feed Bag for the past 
26 years. The Feed Bag is not published to please the publishers or the advertisers. 
Our one devotion is to the readers. Therefore— 


The Feed Bag does not fill its pages with publicity items—hundreds of which are 
received each month. 


The Feed Bag does not believe that all publicity items are not newsworthy but 
we do reserve the right to select and publish such items as the staff believes will be 


of interest and value to our readers. 


The Feed Bag will not accept any advertising with the proviso that it be accom- 
panied by specified publicity. We do inform our readers of all new products and 


services through our Reader Service Department. 


The Feed Bag will not accept any advertising which we believe to be unethical or 
contrary to the good of the feed industry. . 


Because of this policy, The Feed Bag has lost considerable advertising revenue 
but we believe we have produced a better result producing magazine for the many 
advertisers we do have and a more interesting and helpful magazine for our readers. 
Page for page the editorial content of The Feed Bag is more costly than that of any 
other publication for the feed industry. 


There are some who object to this policy but it does meet with the approval of 


the majority in the feed industry. For proof, just last month, more than 200 feed 


men paid for new subscriptions to The Feed Bag. 
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One dependable, economical source 
for the vital “growth factor” 
ingredients in your feeds 


Terramycin, the most effective anti- 
biotic growth stimulant for hogs, is 
also highly effective with other ani- 
mals. It is the best antibiotic to 
choose if the feed or concentrate is 
to be used both with hogs and with 
poultry. 


Discovered by Pfizer, and devel- 
oped by Pfizer to high levels of effi- 
ciency, Terramycin is extremely 
stable and practical for all types of 
feed uses, and the antibiotic levels 
are guaranteed. 


You may buy Terramycin supple- 
ments alone, or in Pfizer’s standard 
combinations with vitamin B,,, ac- 
cording to your needs. Terramycin 
supplements are always dependable 
for excellent feeding results, and you 
can rely on Pfizer for a year-round 
dependable supply. 


Diamine 
Penicillin 


Pfizer has developed an entirely new 
form of penicillin especially for poultry 
feeds. It is called Diamine Penicillin. 


As you know, penicillin has proved 
its growth-promoting qualities for 
poultry many times, but has always 
posed a problem in lack of stability. 
Now Pfizer has solved the problem 
with this completely new form of pen- 
icillin, which has exceptional stabil- 
ity in mixed feeds, in concentrates and 
even in pelleting. 


Diamine Penicillin is available in a 
free-flowing supplement at a guaran- 
teed level of activity. 


You also get new economy and flex- 
ibility because you can buy the peni- 
cillin alone, adding vitamin B, or 
other ingredients according to your 
needs. 


Plenty of flexibility to adjust 


for your other ingredients 


Because your requirements for vita- 
min B,, can vary widely with changes 
in the supply and price of animal and 
vegetable proteins, Pfizer offers vita- 
min B,. alone, as well as in standard 
combinations with Terramycin or 
Diamine Penicillin. 

This gives you real economy in for- 
mulating your feeds because it pro- 
vides complete flexibility. Experience 
has shown that the standard combina- 
tions of antibiotics and vitamin B,2 
meet the requirements for most feed 
formulations, but where higher B,: 
levels are needed, you can add vita- 
min B,: separately in the exact amount 
required, 

Pfizer Vitamin B,: is delivered at 
guaranteed levels of activity and in a © 
practical form for feed manufacturers. 


When you deal with Pfizer, you get both flexibility and economy in formulating your feeds. 


Each of the three important growth factors is available alone—Terramycin, Pfizer’s new 
Diamine Penicillin and Vitamin B,:. You can buy them as individual supplements or in standard 


combinations. Separate supplements permit you to adjust your formulation to varying animal 
protein levels. 


Chas. Pfizer & Co., Inc. 


630 Flushing Ave. 
Brooklyn 6, N. Y. 


425 N. Michigan Ave. 
Chicago 11, Illinois 


4820 Loma Vista Av, 
Vernon 58, Calif. 


HEADQUARTERS FOR ANTIBIOTICS AND VITAMINS 


In most cases, however, Pfizer’s standard combination of antibiotics and vitamin B,, gives FOR ANIMAL HEALTH AND NUTRITION 


you the maximum convenience in manufacturing. 
Whichever way you use them, you'll know exactly what you are getting—at guaranteed levels 
—and you'll have the services of Pfizer animal nutritionists to help you make good feeds better. 


| 
i 


CHICKENS, TURKEYS AND HOGS in Pfizer laboratories and at 
associated experimental farms provide exceptional 
% test facilities for Pfizer supplements. 


Talk to that Pfizer man! 


As you know, new discoveries and developments are coming mighty 
fast these days. So it’s a good idea to keep in touch with the 
Pfizer man. 

He is well informed on the latest and best in animal nutrition, 
for Pfizer is the world’s largest producer of antibiotics and a leader 
in nutrition research. The Pfizer man is backed by the large and 
capable staff of Pfizer nutritionists, whose business it is to help 
you make the best possible use of Pfizer products. 

So don’t hesitate to ask him what’s new in his field. Tell him 
what your problems are, and see if he doesn’t come up with 
tangible, practical help. 

And if there’s anything you’d like to have us send from head- 
quarters, write, wire or use the handy coupon. 


Are you up to date on antibiotics? 
.. get the latest from Pfizer 


Chas. Pfizer & Co., Inc. 
630 Flushing Ave., Brooklyn 6, N. Y. 


Gentlemen: Send me your latest bulletins on antibiotics and 
vitamins in animal feeding. 


Name. 


Address 


City State 


= 


GLENN KEMP 
Kemp Grain Co. 
Lexington, IIl. 


“STRONG-SCOTT WAY” 


is mote than ust equipment - - 


“It’s a method of operation. The planning, the help, and the 
service given by Strong-Scott and the fine results gotten by using 
their machines, make the ‘Strong-Scott Way’ the way to better 
operations.” 


The “STRONG-SCOTT Way” 
Leads the Way—in Service 


“We have in use a considerable amount of Strong-Scott equip- 
4 ‘ D. W. FRIESS 
ment, all of which has given us excellent service. But the thing Production Mgr. 
: Batcheller’s Inc. 
which we appreciate the most from the Strong-Scott Company is sioux Falls, 8. D. J 
the sincere interest they have shown in our problems and the serv- 
ice they have given us in keeping our mills operating at top per- 


formance.” 


We've handled grain the “STRONG- 
SCOTT Way” for over 25 years 


“We are pleased to say that Strong-Scott equipment has 
proved itself to us over this period of years. It does the job it is 
designed to do and is built to give many years of dependable, low 


cost service.” 


VERN BRESNAHAN, Pres. 
Casselton Elevator Co. 
Casselton, N. Dak. 


I’m glad | found 
the “STRONG-SCOTT Way” 


““The Strong-Scott Way’ is the name for our method of 
operation. The best machinery and equipment. The best design 
and location. The ‘Strong-Scott Way’ helps us give the most 
efficient, dependable service to our customers.” 


STRONG-Sco77 (ST 


“Everything for Every Grain Elevator, BRANCH OFFICE & WAREHOUSE 
Feed Plant and Cereal Mill “ GREAT FALLS, MONT. 
L. M. HILLESTAD, Mgr. 


C & O Farmers Gr. & Merc. Co. Representatives: D. A. (Dave) Hamilton, 279 Ceape St., Oshkosh, Wis., Phone Blackhawk 8313; 
Carlisle, Minn. Hugh A. French, 920 No. Snodgrass St., Taylorville, Ill., Phone 3624. 


MINNEAPOLIS, 
MINNESOTA 
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Don Lyon Succeeds Huntington 


PENB Honors General Manager, Now Retired 


@ THE POULTRY INDUSTRY said good- 
bye Jan. 18 to Homer I. Huntington and 
hello to Don Lyon, new general manager of 
the Foultry & Egg National Board, Chicago. 
Mr. Huntington was feted at a dinner at 
the Hotel Sherman, following the regular 
two day annual meeting of PENB. 

In leaving PENB, Mr. Huntington closes 
a career which has been devoted to the in- 
terests of the poultry industry, first as a 
poultry raiser and then as general manager 
of PENB. In this latter job, Mr. Huntington 
endeared himself to all branches of the trade 
and directed a campaign which has been 
very instrumental in increasing the consump- 
tion of poultry and eggs. 

Mr. Huntington retired at a time when he 
still had many good years leit. However, he 
had promised himself he would not stay on 
when he neared 60 years. He is now travel- 
ing in South America and eventually will 
settle down in Honolulu. 

At the annual meeting, announcement was 
made of the establishment of a $10,000 
Homer Huntington fellowship at Purdue 
University to train selected students in the 
field of public reiations to help qualify them 
for leadership and lifelong careers dedicated 
to the advancement of the poultry industry. 
The fellowship was announced by Dr. John 
C. Huttar, president of PENB. 


The cut shows Mr. Huntington, right, 
receiving a scroll from President Huttar. 


A novel presentation at the dinner honor- 
ing Mr. Huntington was a tableau depicting 
his life. Members of the PENB staff and 
board of directors participated. 


In one of his first acts as the new general 


“manager, Mr. Lyon appointed Bronte H. 


Machinery Manufacturers Convene 


Allocations Problems Are Subjects at Chicago 


@ THE SECOND ANNUAL meeting of 
the Grain Processing Machinery Manufac- 
turers association in Chicago Feb. 4 brought 
into true focus the critical situation on steel 
which faces the industry. New cuts were in- 
dicated for the first six months of this year 
in steel allocations for mill machinery. The 
meeting was held at the Lake Shore Ath- 
letic Club. 

President H. M. Soars, Sprout, Waldron 
& Co., Muncy, Pa., explained in his annual 
report how the organization was formed 
and pointed out that even though the asso- 
ciation was launched as a result of an 
emergency condition, it should continue as 
a strong group. 

Mr. Soars explained that materials allo- 
cation in World War II was easy as com- 
pared to today since the country is not fully 
mobilized to a war situation. He indicated 
that suggestions had been made to hold a 
summer meeting at a Wisconsin or Minne- 
sota resort and the members indicated that 
they would favor such an outing. Mr. Soars 
said one would be arranged, possibly for 
August. He also suggested that a technical 
committee of engineers be formed to work 
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up standards of sanitation, dust control, etc. 
for mills. 


In his annual report, Executive Secretary 
Raymond J. Walter of New York City 
praised the work of the executive commit- 
tee and committee chairmen. He indicated 
that second quarter steel allocations for 
machinery manufacturers might be down 
10 per cent from the previous quarter. 


A. C. Barbeau Jr., S. Howes Co., Silver 
Creek, N. Y., reported that the association 
now had 60 members and that efforts are 
being made to increase this figure. 


Other reports were given by James Brady, 
Daffin Mfg. Co., Lancaster, Pa., covering 
public relations and another by Lloyd Jaffe, 
Sidney Grain Machinery Co., Sidney, Ohio, 
on trade relations and the new code of 
ethics. 

C. N. Hultberg, California Pellet Mill 
Co., Crawfordville, Ind., reported on labor 
relations and said a questionnaire survey 
will shortly be made to determine certain 
vital statistics on labor in firms making 
machinery. 


Leicht as director of public relations. Dur- 
ing the past year, Mr. Leicht has been in- 
formation department director for the Na- 
tional Dairy Council. He formerly served as 
head of publicity for the American Farm 
Bureau Federation in Washington, D. C., 
from 1945 to 1951. He also served a year 
as an information specialist with the Bureau 
of Mines in Washington and eight years as 
editor and dairy promotion assistant for the 
Wisconsin Department of Agriculture. He 
was graduated from the University of Wis- 
consin school of journalism. 


George F. Thomas, Prater Pulverizer Co., 
Chicago, reported on national defense and 
thanked the trade press, Walter Berger of 
the American Feed Manufacturers associa- 
tion, and the industry advisory committee 
for their efforts to prove the essential na- 
ture of the grain processing machinery in- 
dustry. He told of meetings held in Wash- 
ington, D. C., to present the case of the 
machinery group. 

Mr. Thomas reported that steel alloca- 
tions were cut back in the first quarter of 
1952 to 39 per cent of estimated require- 
ments but he said he felt the government 
had a better understanding of the problem 
now and improvement in quotas are hoped 
for. 

The association entertained at dinner in 
the evening. An off the record talk was 
given by Ralph Anderson of DPA, Wash- 
ington, D. C. Mr. Soars was re-elected presi- 


dent and Mr. Thomas vice president. 


RABB'S NEW CONNECTION 

Frank Rabb, formerly general manager of 
Flambeau Milling Co., Phillips, Wis., has 
entered business with Harvey Heywood in 
Morristown, Tenn., as Heywood & Rabb Co. 
Mr. Heywood had been operating as Hey- 
wood & Hale Co. previously. The firm does 
an extensive business in handling grain and 
feed and has specialized in wholesaling to 
dealers in the area by truck. Mr. Rabb and 
Mr. Heywood are expected to expand op- 
erations considerably. 
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PERCY KENT BAG COMPANY, INC. 


Kansas City 
Buffalo 
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ESTABLISHED 
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@ FEED BILLS of Hollywood motion 
picture studios are estimated at up- 
wards of $200,000 a year. Yet there’s 
nary a complaint from the owners of 
the livestock, even though their meat, 
egg, and milk production is practically 
nil. For the fowl, sheep, hogs, cattle, 
horses, and other stock who perform 
in pictures are worth their weight in 
gold, mixed feed, or what have you in 


THIS unusual article, prepared 
especially for The Feed Bag, 
outlines the importance of bal- 
anced rations in the feeding 
of animal movie performers. 
Comedian Danny Thomas poses 
in photo at left with a delivery- 
man's horse; a character actor 
at right expresses surprises at 
the chicken he finds in the 
Kettle family mailbox. Bottom 
scene shows Donald O'Connor 
with the animal star currently 
in greatest demand for movies, 
Francis the mule. 


providing local color, authentic back- 
grounds, dramatic highlights, and com- 
edy relief to movies. 

Thus, the care, feeding, and training 
of animal actors is big business in the 
film capital. So important to the mov- 
ies are the various types of livestock 
that a dozen firms specialize in renting 
animals for motion picture use exclu- 
sively. 

One of the southern California feed 
firms which gets a slice of the movies’ 


feed business is Ericsson & Mudd of 


Hollywood Livestock Rates Top Care 


Movie Stars Get Balanced Feed 


North Hollywood. Another is the 
Glesby Grain & Milling Co. of Van 
Nuys. Both these concerns are active 
members of the California Hay, Grain 
& Feed Dealers association. 


Glesby has been furnishing feed for 
Universal-International studios’ animal 
actors for more than 11 years. Among 
these animals is Francis, the celebrated 
“talking” mule. (See illustration on 
this page.) Francis gets skittish when 
exposed too long to the hot arc lights 
necessary when the cameras are grind- 
ing, so he rates two stand-ins to pose 
while scenes are being readied for pho- 
tographing. All three mules thrive on 
feed from Glesby’s, from all appear- 
ances. 

Handling of animal actors on movie 
sets is businesslike from beginning to 
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end. Like their human counterparts, 
they are guaranteed certain standard 
wages and working conditions. 

Horses are catalogued according to 
appearance and ability. Common hor- 
ses receive $7.50 a day, cast horses 
(those ridden by stars or featured 
players) rate $10 to $25 daily. Fancy 
horses (race horses, special breeds) 
earn $25 per day and up, with trained 
or acting horses bringing a minimum 
of $50 daily. 

Representatives of the American 
Humane association check production 
to see that no scenes are shot in which 
injury is done to an animal. And if 
a handler sees his charge is becoming 
nervous, tired, or hungry, he notifies 
the director and shooting is suspended 


while the animal is fed, watered, and 
rested. 


Each studio has an animal man, 
such as Jimmy Phillips of Universal- 
International, whose job it is to ar- 
range for hiring animals and buying 
their feed. All animals are under the 
property department’s jurisdiction. 

Hay, grain, oats, and other edibles 
are also “props,” whether to decorate 
a set or be eaten. “When we need 
feed for Francis we have to call the 
prop man,” one of Francis’ trainers 
grinned. 


While there actually is a mock feed 
store on the Universal-International 
western street, in amusing Hollywood 
fashion it has no stack of feed but 


(Continued on page 88) 
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i fer- 
ny important benefits earned by 
en are being realized today by 
feed manufacturers. Look at these advantages 
and see if they aren't important to you and 
your customers. 


] Less loss of vitamin content. 


? Easier to handle. Bagpak w= 
permit easier carrying .-- — 
pouring into feed bins and troug s 
«no “collapsing middle” when 
half emptied. 


i keep 

leanliness. Bagpak Multiwalls 

3 pees clean... spread less dust 
on floors and clothing. 


ak Multiwalls are water res 
4 ron .. protect contents even during 
hour-long showers. 


Multiwalls are backed by 

facilities of the 

International Paper Company— your 
assurance of the best! 


i , Bagpak also furnishes the Model 13 | 
efficient and trouble- 
free machine that closes BOTH textile and 


paper bags. 


International Paper Company 


Your Customers 
Have Been Buying 
Bagpak 


For Years! 


Since 1932, when Bagpak introduced the many advantages of “ 
the multiwall paper bag to fertilizer manufacturers, farmers 
have been buying one of their essential requirements in this 


superior, more convenient type of package. Whether or not you 
think of fertilizer as “feed for the soil”, the fact remains that 


many of your customers already are accustomed to multiwall - 
paper bags! 


If you are not using Bagpak Multi- m= 

wall Paper Feed Bags today, then 
look into it now. Over 150 million The Bagpak Division Dept, 275 G 
multiwall paper feed bags are International Paper Company 


being used this year You may ¥ 220 East 42nd Street 
gain the same benefits as other bk New York 17, N. Y. 
feed manufacturers, and it costs. 


nothing to investigate. 


Use th S Name. 
coupon today 
N_TI 


Gentlemen: 


& Please send me full information about 
7 Bagpak Multiwall Paper Feed Bags. 


Addr 


IN CANADA: The Continental Paper Products, Ltd.. Montreal, Ottawa. 
e22e 
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BRANCH OFFICES. Atlanto ‘Baltimore + Boxter Springs, Kansas Boston Chicago + Cleveland + Denver» Los Angeles » New Orleans « Philadelphia « Pittsburgh St. Louis San Francisco. 


Feed Retailing ‘Round the World-VIll 


Philippine Feed Store Stall 


@ A PIG’S SQUEAL and the crow of 
a cock are common sounds in the heart 
of Manila, despite the fact that this 
capital of the Philippine Islands is a 
booming city of more than 1 million 
inhabitants. 


Thousands of families raise a few 
chickens each in their back yards. Eggs 
cost 10 cents (U: S.) each here so if 
a family can get three or four eggs a 
day it is an important help to the fam- 
ily dinner table. Scrubby pigs tug in 
vain at ropes which tie them to tree 
stumps or back porches. Roast pig is 
the most popular delicacy in the meat 
line among Filipinos. No fiesta is ever 
held without roast pig. 

Even the horse and buggy days 
haven't ended in Manila. High, two 
wheeled carriages, drawn by little Fili- 


JOSEFINA AND LEONARDO AQUINO 


THE FEED BAG — February, 1952 


By PAUL MC MAHON 
Manila, Philippines 


pino ponies, are the favorite convey- 
ance of people who are not in a hurry 
and want to ride more cheaply than in 
automobile taxis. 

All of this is good for retailers of 
poultry and livestock feeds, such as 
Leonardo Aquino and his wife, Jose- 
fina. They have their business in one 
of the big Manila market places. 

Most of everything that people eat, 
drink, or wear in the Philippines is 
bought in the public market places. 
Manila has many of them scattered 
through the city. The Aquino stall is 
one of scores of tiny shops in one of 
the cleanest markets here. 

Until a year and a half ago, the 
Aquinos sold only groceries and soda 
water at their stall. Then Aquino, 
noting the steady increase in the num- 
ber of chickens in Manila, decided to 
add a line of feeds. In the last 12 
months, he has quadrupled his feed 
business. It now exceeds the’ grocery 
end in total sales. 

“We now have the largest variety of 
feeds in this entire marketplace,” 
Aquino said proudly. “We think our 
business will continue to increase be- 
cause people are realizing more and 
more the value of good feed.” 

About half of the feed Aquino sells 
is imported. Locally produced feed is 
less nutritious than the imported and 
is not as cheap as might be expected. 
Aquino believes that the difficulty in 


TOP LEFT, Leonardo Aquino 
with his delivery truck; center, 
the feed retailer roasts a pig 
for his customers’ lunch; right, 
an exterior view of his stall in 
the busy marketplace of Manila. 


producing a high quality of local feed 
at reasonable prices is attributable in 
a large part to a lack of machinery 
here. 

Fish meal, of which there presently 
is a serious shortage in the Philippines, 
offers an example of what Aquino 
means. Tests have disclosed that the 
imported fish meal contains 50 per 
cent more protein than the domesti- 
cally produced meal. The imported 
stuff also is free of bone. 

Aquino displays his various kinds 
of feed in bins and cans in front of 
his small business place. His stall is 
about 15 feet wide and 12 feet deep. 
For this he pays two pesos a day. (A 
peso at the official rate of exchange 
is equivalent to 50 cents, U.S.) Aquino 
requires much of that space for his 
groceries and soda water. For 40 cen- 
tavos a day extra, he rents several feet 
of additional space in front of the stall 
to display his feed. 

There are no off days at the market. 
Aquino, as do the other merchants 
there, keeps his place open from 6 a.m. 
until 7 p.m. seven days a week. One of 
his busiest periods is Sunday morning. 
The long hours do not bother Aquino. 
He even finds time to raise pigs and 


(Concluded on page 82) 
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Experienced buyers 
are aware that Small’s 
Dehydrated Alfalfa 
Meal is packed with 


“plus values.” For, in 
addition to the protein and carotene content, 
Small’s Dehydrated Alfalfa Meal contains a 
host of important nutritive elements that promote 
growth and health in poultry, swine and cattle. No 
other natural feedstuff contains so many important 
nutritive factors as dehydrated alfalfa meal; no 
other brand has earned the confidence of so many 
leading feed manufacturers as Small’s 
Dehydrated Alfalfa Meal. 


ANSAS CITY, MISSOURI. 
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In the Mill at Washington 


By Congressman LAWRENCE H. SMITH 


.Washington, D. C. 


Feb. 2, 1952 
CONGRESS 


The legislative wheels are grinding very slowly. No bills of any consequence 
have passed the senate and only one in the house. This does not mean that no work 
is being done; it is, in the respective committees. Controversial bills will not 
reach either body in this election year. New Deal legislation is on the shelf. 


Mr. Truman will have a hard time trying to get a new tax bill. Money bills 
always originate in the house ways and means committee and Chairman Doughton, at 
88 years a very rugged individualist, has stated "no new taxes this year." The 
Republicans on his committee support this position. 

Appropriation bills will have to be passed in order to operate the government 
and all the subcommittees handling appropriations are hearing testimony to 
justify department requests. The committee is severely handicapped in its work 
because it does not have a sufficient investigatory staff to examine the requests 
and very often members are not in a position to examine the witnesses intelligently. 
Adequate staffing is a crying need in both the house and senate. 

The administration considers the foreign spending bill a necessity. Seven or 
eight billions more will be requested but it will get a deep cut. The temper of 
congressmen has changed since last year and everybody here is economy minded. With 
all our spending we have not bought friendship nor have we succeeded in containing 
Communism. This whole program needs a going over and a good one. 

Spending for the military will go on. It is no secret that the program is on 
dead-center. The military establishment is embarrassed, and should be. 


HATS OFF TO SENATOR JOHN J. WILLIAMS 


This first-term senator from Delaware has already made his mark on the United 
States senate. A modest, retiring man who has achieved success in the business 
world, he does not appear to be the persistent individual that he is. But looks 
are deceiving and the rascals in the bureau of internal revenue who tangled with 
this innocent-looking man now know that he has the tenacity of a bulldog. 

Sen. Williams sparked the wave of investigations that are now in progress and 
they are turning up pay dirt. He is my candidate for vice president on the 
Republican ticket. Read the feature article starting on page 11 in this issue of 
The Feed Bag entitled "Crusading Senator From Delaware." You will be just as 
proud of your fellow tradesman as I am. Maybe we can start a boom for him. His 
light must not be left under a bushel. 


KOREAN STALEMATE 


Failure to effect a reasonable armistice with the Chinese Communists in Korea 
has Mr. Truman worried. This stalling by the Reds is a deliberate part of the 
negotiations. Time to the oriental mind is not important, to us it is the essence 
of everything, so the attitude is: why hurry? 

If the present conference should fail, it will do so on the item of exchange of 
prisoners. We are holding many North Korean Communists who do not want to return, 
but the Chinese are insisting. : 

In the negotiations thus far, we have been the ones to give ground. It is 
obviously our intention to bring the shooting to an end and regardless of results 
which are not on the credit side of our ledger. Political considerations control 
the present situation and not our military position. It is a sad state of affairs. 


A UNIVERSAL MILITARY TRAINING PROGRAM? 


This is a red hot controversial subject in Washington. The house armed 


services committee is about to conclude hearings on a plan for military training 
which was submitted by a presidential committee. 


The issue is clearly drawn and the case for the pros and cons has been ably 


(Concluded on page 81) 
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Your Assignment: Help the Farmer 


Feed Dealers Must Prove Worth of Their Goods 


@ FEED, FROM AN objective view- 
point stands for food. The very exis- 
tence of the livestock industry is de- 
pendent on its ability to produce palat- 
able foods at prices that can compete 
successfully for a place in the human 
diet. 

A bag of livestock feed merely rep- 
resents so much food in terms of milk, 
beef, eggs, pork, broilers, etc. How- 
ever, the actual amount of such food 
in a bag of feed will vary within wide 
limits depending upon the manner in 
which the feed is used. The feed manu- 
facturer, more than anyone else, should 
know how best to use feed for top 
production—and therefore should be 
able to offer many helpful suggestions 
to livestock farmers. Likewise, the deal- 
er, because of his familiarity with local 
conditions, should be especially well 
situated to be of service to livestock 
farmers. 

Nor do such service helps need be 
confined to feed. Oftentimes, the num- 
ber one problem in a given herd or 
flock may be something other than 
feed. It may be disease of one kind or 
another, or inferior breeding stock, or 
poor cropping practices, or faulty mar- 
keting of farm products. The feed 
dealer may not be expertly informed 
on all such matters but he may be able 
to drop a suggestion at an opportune 
moment encouraging the farmer to 
seek help from someone who is a 
recognized authority on the particular 
problem at hand. Such efforts can be 
made to fall in line more or less natu- 
rally with other operations, without 
involving undue costs in time or mon- 
ey, on the part of the one providing 
the help. Moreover, everyone with a 
direct or indirect stake in livestock 
production, profits when the farmer 
and his family enjoys a better living 
due to improved overall efficiency of 
farm operations. 

Feeding methods can handicap the 
feed. Good feeds improperly fed can 
produce miserable results. In feeding 
dairy cattle, good roughage should 
form the backbone of the dairy ration. 
Pasture, hay, and silage are the more 


By DR. H. ERNEST BECHTEL 
General Mills, Inc. 


common roughages. Feeds of this kind 
are essential for the general health 
and well being of the cow. Insofar as 
is known, a dairy cow cannot long re- 
main healthy on manufactured feed as 
the sole ration. Some roughage must 
be present. The cow’s digestive system 
is exceptionally well equipped to han- 


dle rations high in roughage, partly 
because of the first stomach compart- 
ment or rumen. This rumen really has 
a lot of room in it—up to 40-60 gal- 
lons capacity in a large cow. Rough- 
ages are more or less pre-digested in 
the rumen and the dozens of different 
types of microorganisms existing there 
seem in some way to help nourish the 
cow. Rumen studies point to the likeli- 
hood that the dairy cow can be fed 
better as we learn how to better feed 
the microorganisms in the rumen or 
those organisms capable of inhabiting 
the rumen. It is fortunate, too, that 
feed nutrients can be produced more 


Aiding Farmers 


. . . to get the most value from the 
feed they buy from him is the responsi- 
bility of every feed dealer, Dr. Bechtel 
said in this talk which he gave at the 
Kansas formula feed conference. 


The meeting was held at Kansas 
State College at Manhattan. Dr. Bech- 
tel spoke on Jan. 15. 


economically on the farm in the form 
of roughage, than in any other crop. 
The following comparisons are typical 
|cost to produce 100 pounds of feed 
ingredients]: 

Alfalfa hay, $0.50. 

Corn silage, $0.69. 

Corn, $0.77. 

Barley, $1.38. 

Oats, $1.44. 

Winter wheat, $1.60. 

Spring wheat, $2.18. 


Another study showed that it cost 
only 77 per cent as much to produce 
nutrients of a given weight in pasture 
as in hay. No field is too good or too 
valuable to grow roughage. When 
acreage and labor are limited, priority 
should be given where possible to 
roughage crops if the land and the 
crops are adapted to the purpose. In- 
creased emphasis on roughage usually 
lead to greater use of legumes and 


other crops which help maintain and 


improve soil fertility and productivity. 
No matter, moreover, how good the 
mixture in the feed bag, it cannot pro- 
duce top results in a dairy ration unless 
used in conjunction with a sound 
roughage program. Dairy feeding 
recommendations should be given only 
after first learning something about 
the quality, kind, and amount of 
roughage in the ration. The manufac- 
tured feed should be selected accord- 
ingly and used only in the minimum 
amounts necessary to supplement the 
roughage and other home-available 
feeds for maintenance, production and 
reproduction. 

The critical importance of mineral 
balance in rations for growing birds 
emphasizes another feeding method 
which must be watched very carefully. 
Young birds on an otherwise well bal- 
anced ration can develop low-phos- 
phorus rickets if oyster shell is fed as 
a supplement and consumed in appre- 
ciable amounts. Oyster shell and othe: 
calcium supplements may be helpful 
in laying flocks, but they can cause 
much trouble in young growing birds. 

Always feed for capacity production. lf 


(Continued on page 83) 
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FARM-LEVEL SELLING 


BUILDS TOP-LEVEL PROFITS 


FOR FUL-O-PEP FEED BUSINESS IN NEW YORK 


competitive feed areas in the East. 


Glenn C. Garner, left, and Elmer L. Rumsey, of Homer, New York, believe 
that to sell feed you must sell on the farm. This sound business idea has . 
helped them to build a highly profitable feed business in one of the hottest F 


RUMSEY AND GARNER FIND PERSONAL CONTACT PAYS OFF! 


In 1937, when Rumsey and Garner opened their feed 
store in Homer, New York, local competition was keen 
...as it is today. But the new partners knew the feed 
business . . . and they knew their feeders. Little by little, 
their operation began to grow, and to make money. 


When they discovered a demand, among their cus- 
tomers, for a nationally known brand of feed, they made 
a careful survey ... and found that the Ful-O-Pep line 
had good consumer acceptance. 


The Ful-O-Pep Dealership brought them the solid 
support of an established national concern... The 
Quaker Oats Company ...and Ful-O-Pep’s advertis- 
ing and merchandising helps made their selling job 
easier. Today the firm of Rumsey and Garner ranks 
high with its competition on tonnage and profits... 
and it’s‘still growing! 


RUMSEY 

& 
GARNER FEEDS FEEDS 
Horner: 


Mr. Garner calls frequently on nearby farmers, carrying with him 
information on equipment and animals for sale at other farms. 
In this way he brings buyers and sellers together... and they 
thank him by buying Ful-O-Pep! 
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Bo-Xan (registered trade mark of Bowman Feed Products Xanthophyll) 
the original product in the field of poultry pigmentation is today the only 
one in wide use that has a proven clinical background. Its special formula 


gives the synergistic action of additional carotene and phytol. 


SEND FOR FREE REPRINT PAMPHLET OF EXPERIMENTAL DATA BASED 
ON RESEARCH REPORTS BY 


Wisconsin Alumni Research Foundation,Laboratory of Vitamin 
Technology and many leading Feed manufacturers. 


BOWMAN FEED PRODUCTS, INC. 


Vitamin D, Antibiotics, Chlorophyll, Xanthophyll, Carotene, A &D Powders 


130 Central Avenue, Holland, Michigan 
220 East 42nd Street, New York 17, N. Y. 


DISTRIBUTORS 


Ray Ewing Co., M. A. McClelland Co., 
1097 So. Marengo Ave., Pasadena, Calif. Dwight Bidg., Kansas City 6, Mo. 


J & M Trading Company, G. A. Adams, 

111 W. Jackson Bivd., Chicago 4, Ill. 147 Wallace Ave., Buffalo, N. Y. 
Patten Kindstrom Co., Carl Loff, 

418 Flour Exchange Bldg., Minneapolis 15, Minn. ‘ 


26 West Hill Ave., Melrose 76, Mass. 


Atlantic Supply Co., 
17 W. Mount Royal Ave., Baltimore 1, Md. 


Frank Seitz Sales Co., 
1510 31st Street, Des Moines 11, lowa 
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ymposiums Minneapolis Headliners 


Panel Discussions Feature Northwest Convention 


@ A SYMPOSIUM type of program fea- 
tured the 20th annual convention of the 
Northwest Retail Feed association, held 
Jan. 21-22 at the Hotel Nicollet, Minnea- 
polis. Attendance was not as large as anti- 
cipated due to severe blizzard conditions in 
the area. 

Four panel discussions were in session 
at the morning meeting the first day. All 
four deserved attention, yet the most any 
member could do was to attend two of them. 


One session was on new machinery and 
its uses. This was participated in by Joe 
E. Donovan, Donovan's, Inc., Albert Lea, 
Minn., as moderator; Kent C. Van Den 
Berg, F. H. Peavey and Co., Minneapolis; 
Chester Blizil, plant superintendent, Archer- 
Daniels-Midland Co., Minneapolis; and Rob- 
ert L. Ranney, superintendent, Ralston Pur- 
ina Co., Minneapolis. 

At the same time, a panel on personnel 
and personnel relations was being held in 
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By ELDON H. ROESLER 
Photos by The Feed Bag 


another room. Participants in this were R. 
M. Serkland, Grain Froducts Co., St. James, 
Minn., leader; Eldon Roddis, Roddis Feed 
Co., Rochester, Minn.; Lloyd N. Case, sec- 
retary, Northwest Country Elevator associa- 
tion; and Harry Neuhaus, Minneapolis dis- 
trict manager for the U. S. Department of 
Tabor. 

Mr. Neuhaus explained how the wage 
and hour law and the wage stabilization pro- 
gram works. He told how it was possible 
to make salary adjustments even under the 
new law. 

According to Mr. Case, exemption from 
the provisions of the wage and hour law 
are still possible if a businessman can quali- 
fy as a retailer. This would mean that at 
least 75 per cent of a firm's sales would 
have to be non-wholesale. 


Mr. Roddis pointed out that employes 
want security, adequate salary, and good 
working hours. He predicted that the local 
retailer would have to come to a five day 
week eventually. Mr. Roddis advocated a 
cefinite policy on granting vacations and 
said that profit sharing plans are good for 
a firm. He cautioned that facilities in the 
plant must be charged for at a rate which 
will permit the operator to make money. 


The second setup of panels included dis- 
cussions on the merchandising of feeds and 
feed formulation. The formulation panel 
included Frank Heffelfinger II, King Midas 


PANEL members in top row are 
Dr. L. E. Hanson, Dr. W. E. 
Peterson, and Frank Heffelfing- 
er Il. In middle photo are Har- 
ry Neuhaus, R. M. Serkland, 
and Eldon Roddis. Shown in 
bottom photo are Marvin Nar- 
ramore, Roy Peterson, and E. F. 
Dickey. Symposiums featured 
the convention at Minneapolis 
Jan. 21-22. 


Feed Mills, Minneapolis, as leader and three 
University of Minnesota professors: Dr. L. 
E. Hanson of the swine department; Dr. H. 
J. Sloan, poultry; and Dr. W. E. Peterson, 
dairy. 

In leading the discussion, Mr. Heffel- 
finger pointed out that only by the efficient 
use of feed grains and properly balanced 
feeding methods can the nation meet the 
great demand for food. He said the feed 
dealer is a link between the farmer and the 
iarge companies and the universities. The 
feed dealer helps apply new feeding methods 
and to inform the farmer, according to Mr. 
Heffelfinger. The professors each gave a 
brief resume of new feeding information 
pertaining to their specialty and then an- 
swered questions from the floor. 


Participants in the merchandising panel, 
which had Roy Peterson, Red Wing Feed & 
Supply, Red Wing, Minn., as moderator, 
were Marvin Narramore, director of the 
Feed Institute, Inc., Des Moines; Norman 
Dewes, assistant director of formula feeds, 
General Mills, Inc.; and E. F. Dickey, vice 
president, Honeggers’ & Co., Fairbury, Ili. 


Mr. Dickey said that many farmers are 
still using old methods of feeding only be- 
cause no one has tried to show them the 
right way. 

“We should get out and study the prob- 
lems of our customers and help advise them 
how to get the most money out of farming,” 
Mr. Dickey said. “Farmers are anxious to 
learn.” 


(Concluded on page 85) 
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Dr. O. Burr Ross Discusses 


Our Common Problems 


Experiment stations, agencies of land grant colleges as well as other govern- 
mental agencies, and the feed industry have the same goal, more efficient pro- 
duction. It is true that different roads may be traveled to arrive at the destina- 


tion—but the roads run parallel. 


EXPERIMENT STATION PROBLEMS 

1. It is easy for experiment station per- 
sonnel, particularly the younger men, to 
become dogmatic and make definiite recom- 
mendations based upon work done at a par- 
ticular location within a state. In cases where 
soil, climate and perhaps management are 
major factors affecting the nutrient intake 
of the animals, limited observations should 
not prompt dogmatic recommendations. The 
need of trace minerals for ruminants might 
be cited. In general, experiment station 
recommendations are based upon the prem- 
ise that they are not needed unless proved 
to be needed by research studies. Available 
monies restrict studies to selective areas of 
a particular state and consequently limit the 
number of observations. The feed industry 
to be safe must assume that trace minerals 
are needed unless proved otherwise and for- 
tify their feeds accordingly. Such discrep- 
ancies in thinking will eventually be clarified 
by additional research or observation by 
both parties. 

2. Palatability is an all important phase 
of efficient production and additional stud- 
ies are definitely needed. The feed industry 
has for years contended that pelleting in- 
creased palatability but it has only been com- 
paratively recent that this subject has been 
investigated by experiment stations. 

3. Considerable caution should be exer- 
cised in interpreting fundamental studies for 
use by the public. Rations formulated to 
study one particular nutrient are frequently 
over fortified with other nutrients. This is 
a sound experimental procedure but may 
make practical interpretation difficult. Vita- 
mins and amino acids in pure form are fre- 
quently used and recommended yet the cost 
and availability force a farmer or feed manu- 
facturer to use cheaper crude products to 
provide those nutrients. 


INDUSTRY PROBLEMS 

1. Inadequate quality control. The trend 
within the industry is for better quality con- 
trol of the feed manufactured but many still 
have no facilities of their own to routinely 
check the feed sold to insure meeting the 
guarantee. 

2. Inadequate research facilities. In my 
opinion each feed company is charged with 
the responsibility of testing by actual feed- 
ing trials each feed they manufacture and 
sell. Expensive and elaborate equipment is 
not necessary. Too many companies are us- 
ing their customers as the experimental 
agency. 

3. Price at the expense of quality. Prices 
of feeds are very important sales levers but 
a low price without quality is very damaging 
to the over all industry. That does not mean 
that we should not do everything within our 
power to place in the feeder’s hands a feed 
economical in price which will do the best 
possible job from a performance standpoint. 
Price wars are bad for the industry because 
they mean formula manipulations and un- 
less the feeds are carefully tested by actual 
controlled feeding trials before being sold 
the actual performance of animals fed that 
feed may be disappointing. 

4. Malicious selling practices. Good strong 
competition is good for industry and com- 
petition is keen in the feed business. What 
can be a feeder’s reaction to the whole in- 
dustry if each successive salesman discredited 
all feeds but his? Sooner or later his think- 
ing would be in a state of confusion and he 
would condemn the whole industry. 

5. Sell feeders what they need. In my 
opinion the selling should always be done as 
soundly as possible, sell what is needed to 
balance the home grown grains or rough- 
ages. Too often this isn’t done and the 
industry and feeder suffer. 


ARCHER DIVIDEND 
A dividend of 70 cents per share has 
been declared by Archer-Daniels-Midland 
Co., Minneapolis. It is payable March 1 to 
stockholders of record on Feb. 14. 


Feed Institute Has First 
Showing of Its New Film 


Screening of the new swine nutrition film 
produced by the Feed Institute, Inc., was 
the highlight of a dinner meeting sponsored 
by the group at Des Moines on Feb. 1. The 
half hour long color film is titled “The Open 
Door to Greater Hog Frofits.” 

Financed by voluntary contributions of 


Feed Institute members, the motion picture 
was produced in cooperation with Iowa State 
College. Results of feeding tests made with 
balanced rations are included in the subject 
matter of the movie. For information on 
booking the film, write Feed Institute, Inc., 
622 Des Moines bldg., Des Moines. 


COTTON BAG BOOKLET 

“Pictures and Figures About Cotton Feed 
Bags,” a new 16 page booklet, is offered to 
feed firms by the Textile Bag Manufacturers 
association of Evanston, Ill. The booklet is 
based on a packaging preference survey con- 
ducted by the organization. For a sample 
copy and information on quantity purchases, 
circle No. 10 on the Reader Service card. 


JOINT PROBLEMS 

1. Recommendations for use of new pro- 
ducts before positive proof of their value 
has been demonstrated [is one]. Fortification 
of feeds with various nutrients, drugs, or 
chemicals is expensive to the feeder. Much 
over enthusiasm has existed in regard to 
fortification with vitamin B,, antibiotics, 
hormones, etc. which could and may still be 
unnecessary, unprofitable or detrimental to 
the animals fed. 

a. Dogmatic attitudes concerning many 
methods of management and_ nutritional 
problems [is another]. There are many 
management methods for livestock and poul- 
try which do not conform to accepted pro- 
cedures yet they may have merit for a par- 
ticular area or person. Both groups frequent- 
ly are too dogmatic in regard to nutritional 
problems. I personally find it difficult to 
be dogmatic today about certain nutritional 
and management problems whereas at one 


These comments were made by Dr. 
Ross of Gooch Feed Mills at the recent 
Kansas formula feed conference. 


time I was very dogmatic about those same 
problems. 

3. Economical feeding and management 
are always joint responsibilities. Cost ac- 
counting of production should be encour- 
aged. Cost per unit of human food or fiber 
(wool) produced should be keynoted not 
just the cost of the feed fed, granting this 
cost is a major one in any production effort. 


Less Nitrofurazone Still 
Effective, Harwood Says 


Nitrofurazone’s role in the control of 
avian coccidiosis under conditions of natu- 
ral infection was discussed at the recent 
meeting of the American Society of Para- 
sitologists by Dr. Paul D. Harwood, research 
chief for Dr. Hess & Clark, Inc., Ashland, 
Ohio. The experiments on which he re- 
ported fed nitrofurazone at the level of 
0.0055 per cent on a continuous basis. 

Said Dr. Harwood: 

“Treatment limited to one or even two 
weeks of the epizootic merely reduces the 
losses at the peak, but does nothing to com- 
bat such losses during the greater portion 
of the epizootic. Consequently, continuous 
medication until resistance to coccidiosis is 
acquired seems desirable.” 

For further details on these experiments, 
plus data on Hess & Clark’s NFZ Mix, 
circle No. 20 on the Reader Service card. 

@ ELVA ROSEBROUGH, Mount Vernon, 
Mo., has opened a new feed and farm sup- 
ply store. 
@ MOUNT VERNON FEEDERS SUP- 
ply, Mount Vernon, Mo., is the new name 
for the former Heims Hatchery. Paul Orr 
and Benton Baker are the new owners. 
STALEY APPOINTMENTS 

Two executive appointments in its corn 
division have been announced by A. E. 
Staley Mfg. Co., Decatur, Ill. Ivan F. Wie- 
land has been named assistant to the division 
manager and Richard L. Nagle has been 
appointed industrial sales manager. 
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Serves Food, Feed and 

Pharmaceutical Industries 
with 

MODERN RESEARCH 

QUALITY PRODUCTS 


DEPENDABLE SUPPLY 


VITAMINS « ENRICHMENT CONCENTRATES 
FLOUR BLEACHING AND MATURING AGENTS 
VANILLIN + VITAMIN FEED FORMULAS 
CERTIFIED FOOD COLORS « SANITIZING AGENTS 


where Oxylite, Roceal, Parak 
and Vitamin Feed Concen Food Colors 


office 
—leeated in Sterling 
Drug’s forty-three 


BRANCH OFFICES: Atlanta, Boston, Buffalo, Chicago, Dallas, 
ne: Kansas City, Mo., Los Angeles, Minneapolis, Portland, Ore., St. Louis. 
1450 Broadway, New York 18, N. Y. 
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dont count on 


CHASE band Iabel cotton bags 
are always easy to read! 


The big, wide band, and the sharp, colorful printing assure easy 
reading—and quick identification of your brand—when you 
pack your products in Chase 100-pound band label cotton bags. 
A choice of lustrous white or colorful Pretty Prints—in a large selection 
of patterns and colors. Housewives love them for their re-use. 
You'll value them for their strength, appearance, and dependability! . 
Remember, specify Chase band label cotton bags, the premium 
bag for your fine product! 


the 


@ New, convenient size 


Write today for 
your free copy of booklet, 


@ Always easy to handle “Worth Looking Into.”” 


@ Full yard of material 


@ Has many re-use advantages 


@ Check with your Chase Salesman 


Bags... Bay Chase! 


A S E BAG CoO. sates orFices: 309 JACKSON BLVD., CHICAGO 6, ILL. 


BOISE DALLAS TOLEDO DENVER e DETROIT MEMPHIS e BUFFALO ST.LOUIS NEW YORK e CLEVELAND e MILWAUKEE 
PITTSBURGH KANSAS CITY LOS ANGELES MINNEAPOLIS e GOSHEN, IND. PHILADELPHIA NEW ORLEANS ORLANDO, FLA. SALT LAKE CITY 
OKLAHOMA CITY PORTLAND, ORE. REIDSVILLE, N.C. HARLINGEN, TEXAS CHAGRIN FALLS, O. WORCESTER, MASS. CROSSETT, ARK. SAN FRANCISCO 
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B. W. Fairbanks 


Freed Nutrition Digest 
By C. W. SIEVERT and Dr. B. W. FAIRBANKS 


These abstracts and digests of timely research works are prepared exclusively 
for The Feed Bag by C. W. Sievert, prominent feed consultant, and Dr. B. W. 
Fairbanks, nationally known animal nutritionist. Comments concerning the com- 
mercial importance and significance of the work are an unusual feature. Opinions 
expressed are those of the writers and are not necessarily shared by the publishers. 


C. W. Sievert 


Title: The Supplementation of Milk Replace- 
ment with Enzymes and Other Products. 
Authors: J. B. Williams and C. B. Knodt 
(Pennsylvania State College). 

Publication: Journal of Animal Science Vol. 
10 (November, 1951) pp. 975-80. 

Digest: The experimental work presented 
in this report involved studies of the sup- 
plementation of formulae developed pre- 
viously with enzyme preparations such as 
pancreatin powder and papain powder as 
well as condensed fish solubles, butyl fer- 
mentation solubles, and a_ carbohydrate 
product (20.8 per cent dextrose, 32.9 per 
cent maitose, 42.8 per cent dextrin and 
3.5 per cent water). 

The calves fed on the enzyme prepara- 
tions (pancreatin powder and papain pow- 
der) made poor gains as shown in the 
growth and feed consumption data. The 
calves had very rough hair coats and were 
unthrifty generally. On the basis of the 
results and the growth rate obtained it does 
not appear that papain powder or pancre- 
atic powder were of- value as supplements 
under the conditions studied. 

When the dextrose in the milk replace- 
ment formula was replaced with the dex- 
trose-maltose-dextrin carbohydrate material 
at the 10 per cent level, the calves were be- 
low normal in growth as well as in feed 
consumption. The addition of fish solubles 
or butyl fermentation solubles resulted in 
poor growth, but it is believed that the addi- 
tion of the carbohydrate materials rather 
than the fish solubles were responsible for 
the poor results. Certainly the addition of 
butyl fermentation solubles at the 5 per 
cent level or condensed fish solubles at the 
2 per cent level did not enhance growth 
under the conditions studied. 

Calves attained a normal growth on a 
relatively simple formula composed of dry 
skim milk, dry whey, distillers dried solu- 
bles and sources of vitamins A and D and 
certain mineral elements. Such a formula 
would, under certain market conditions, be 
of value as a milk replacement for raising 
dairy calves. 

Comment: Sometimes making a feed more 

complicated helps. In this instance it doesn’t 

help—it hinders. It seems preferable to let 

the calf furnish needed enzymes. 


Title: Effects of Stilbestrol and Testosterone 
Pellets Implanted into Growing-Fattening 
Pigs. 

Authors: H. L. Woehling, G. D. Wilson, 
R. H. Grummer, R. W. Bray, and L. E. 
Casida (University of Wisconsin). 
Publication: Journal of Animal Science Vol. 
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10 (November, 1951) pp. 889-92. 
Digest: No work appears in the literature 
on the effects of steroid hormones on growth 
and fattening of pigs. This report covers a 
study of the gains and carcasses of feeder 
pigs implanted with pellets of stilbestrol 
and testosterone. 

The treated pigs were implanted twice 
during the feeding period—at the beginning 
and again 12 weeks later. Fifteen mg. pellets 
of testosterone propionate and 12 mg. pel- 
lets of stilbestrol were used. The two lots of 
treated pigs were compared to a control 
group. 

There were no significant differences in 
average daily gains or feed required per 100 
pounds of gain. The average daily gains by 
intervals between successive weigh periods 
were analyzed by the analysis of variance 
technique. This was done to detect possible 
growth stimulation or inhibition which 
might have occurred for short periods. No 
significant interaction of treatment and pe- 
riod was found by this analysis. 


The reproductive organs of the treated 
pigs showed definite evidence of hormonal 
stimulation. 

(a) Gilts: The reproductive organs did 
not appear to differ greatly from the con- 
trols. The stilbestrol treated gilts did not 
have as large ovaries or as large follicles as 
did the testosterone or control animals. The 
walls of the uteri were markedly thickened 
and the vagina mucosa showed a roughened 
granular appearance as compared with the 
other groups. 

(b) Barrows: Treated barrows differed 
from the controls. Treatment effects in gen- 
eral were greatest in the stilbestrol animals. 
Comment: The pig appears to be unlike 
both the chicken, so far as fattening is con- 
cerned, and sheep or cattle as far as growth 
and economy are concerned. The possibility 
of the rumen being important in the ability 
of stilbestrol to bring about increased growth 
and economy might well be examined in 
sheep and cattle. 

* 

Title: The Comparative Effect of Antibi- 
otics on the Growth of Poults. 

Authors: H. D. Branion and D. C. Hill 
(Ontario Agricultural College). 
Publication: Poultry Science, Vol. 30 
(November, 1951) pp. 793-8. 

Digest: Antibiotics, in the form of aureo- 
mycin, hydrochloride, penicillin & potas- 
sium, terramycin hydrochloride, streptomy- 
cin sulphate, and chloromycetin each were 
fed at the rate of 25 milligrams per kilo- 
gram with two types of diets, one contain- 
ing animal protein and the other soybean 


oil meal supplemented with 1 milligram 
vitamin B,, per 100 pounds of feed from 
hatching to four weeks and half that much 
vitamin B,, to eight weeks. 

The diets for the first four weeks con- 
tained about 28 per cent crude protein and 
up to eight weeks 24 per cent protein. 

We quote from the summary, which gives 
most of the pertinent information: 


“Aureomycin hydrochloride, penicillin G 
potassium, terramycin hydrochloride, and 
streptomycin sulphate, when added at a 
level of 25 milligrams per kilogram of a 
diet containing 15 per cent animal protein 
supplements or an all plant protein diet 
supplemented with crystalline vitamin B,,, 
resulted in a growth response in turkey 
poults to eight weeks of age. 


“Feed efficiency was improved on the 
all plant diet but not with the animal pro- 
tein diet by the addition of the antibiotic. 


“The relative ability of these antibiotics 
to stimulate growth was not the same from 
0 to four weeks as from four to eight weeks. 

“Chloromycetin (chloramphenical), at the 
same level as the other antibiotics did not 
improve growth or feed efficiency with 
either diet. 

“The addition of crystalline vitamin B,, 
to the all plant diet improved growth and 
feed efficiency.” 

Comment: Twenty-five milligrams of anti- 
biotic per kilogram is equivalent to approxi- 
mately 22.8 grams per ton. 


At eight weeks of age, under the condi- 
tions of this experiment, terramycin gave 
the greatest growth response with both 
diets, followed in the animal protein diet by 
aureomycin, streptomycin and penicillin, 
and in the plant protein diet, by strepto- 
mycin, penicillin, and aureomycin, in that 
order. 

The results at the end of four weeks were 
not the same as at the end of eight weeks. 
It is also noted “that at eight weeks, in none 
of the groups did the addition of an anti- 
biotic to the all plant diet supplemented 
with vitamin B,, give growth equal to that 
resulting from the addition of the antibiotic 
to the animal protein diet. In fact, in only 
one case (group 12) was growth superior 
to that obtained with the animal protein 
diet without an antibiotic.” 

“*. . . However, in all cases growth on the 
all plant diet with antibiotics was superior 
to that obtained on the animal protein diet 
without antibiotics.” 

No attempt was made to study various 
levels of antibiotics and their efficiencies. 
It was recognized that greater levels of some 
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antibiotics may be needed to get maximum 
response. 

Title: Studies on the Enlarged Hock Dis- 
order in Turkeys. 2. Factors Affecting the 
Excretion and Retention of Creatine by 
Young Poults. 
Author: M. L. Scott (Cornell University). 
Publication: Poultry Science, Vol. 30 
(November, 1951) pp. 839-45. 
Digest: This is the second in a series of 
articles. 

The enlarged hock disorder referred to 
is not perosis. It is a swelling of the hock 
joint at two weeks of age, often returning 
to normal at about four weeks, only to recur 
in more severe form as the birds reach 14 
to 16 weeks of age. 

The perosis report showed that incidence 
of the disorder could be reduced by feeding 
creatine or high levels of glycine in the 
presence of high levels of betaine or choline. 
Further information is reported in this 
paper. 

Five per cent fish meal plus five per cent 
meat scrap in the ration had prevented the 
disorder in an earlier study. The author ex- 
presses the opinion that these amounts of 
meat and fish products cannot be relied 
upon for all conditions, since in these ex- 
periments the condition was not always cir- 
cumvented when used at the five per cent 
levels. The basal diet used to bring on the 
disorder consisted of ground corn, oats and 
wheat, soybean oil meal, crude casein, di- 
calcium phosphate, limestone, fish liver oil, 
iodized salt and manganese sulphate. About 
two thirds of the birds fed had the enlarged 
hock trouble at two and four weeks of age. 

The author says in his summary that 
poults receiving the basal diet, or the diet 
supplemented with creatine suffer from a 
creatinurea especially severe at two weeks 
of age. “The period of greatest incidence 
of enlarged hocks coincides with the period 
of greatest creatinurea.” 

The disorder was prevented by feeding 
inositol and/or para-aminobenzoic acid, but 
not by vitamin E. The effect of inosital and 
PABA appear to be indirect, through stimu- 


lation of certain intestinal microorganisms 
to synthesize an unknown required factor 
or factors which makes possible greater 
creatine retention. 

Another interesting observation was that 
poults which were not placed on feed soon 
after hatching, or poults which were chilled 
or overheated and thus did not eat well 
developed enlarged hocks almost regardless 
of the type of diet fed. 

Comment: We want to call particular atten- 
tion to the last paragraph in the above di- 
gest. Also see the next article. 

* 


Title: Studies on the Enlarged Hock Dis- 
order in Turkeys 3. Evidence of the Detri- 
mental Effect of Fish Liver Oil and the 
Beneficial Effect of Dried Brewers Yeast 
and Other Materials. 

Author: M. L. Scott (Cornell University). 
Publication: Poultry Science, Vol. 30 
(November, 1951) pp. 846-55. . 
Digest: This is the third article in a series 
on the enlarged hock disorder. 

The results of these further experiments 
show that the addition of fish liver oil to 
the diet of poults produced a marked in- 
crease in the incidence of enlarged hock 
disorder. This, together with previous re- 
sults, indicates that the enlarged hock diffi- 
culty is the counterpart in turkeys of en- 
cephalomalacia and exudative diathesis in 
chicks and of muscular dystrophy in rab- 
bits and guinea pigs. 

Vitamin E, usually a primary deficiency 
in encephalomalacia in chicks and muscular 
dystrophy in mammals, had little or no ef- 
fect on the enlarged hocks of the turkeys 
under the conditions of the experiments. 

On the other hand, dried brewers yeast 
is a source of a water soluble factor that 
may be required in addition to vitamin E 
for prevention of muscular dystrophy in 
rabbits, was found to be very effective in 
preventing the enlarged hock disorder even 
in the presence of fish liver oil. 

Supplementary betaine, in addition to 
choline levels recommended by National 
Research Council, increased levels of muscle 
creatine. On the other hand, addition of fish 


They Are Serving Ontario Association 


Meet the 1952 officers of the Ontario 
Retail Feed Dealers association, leading 
Canadian feed trade group. At the left is 
C. M. Snider, the new president. He heads 
the Snider Flour Milling Co., Waterloo, 
Ontario. Murray H. McPhail, Toronto, is 
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shown center. He was re-elected secretary. 

Joyce Phillips, Toronto, is the associa’ 
tion’s assistant secretary and John Ritchie, 
right, is past president of the group. Mr. 
Ritchie is associated with the Ritchie Feed 
& Seed Co. at Ottawa. 


liver oil caused a marked decrease in the 
creatine content of the leg muscles of poults. 

In general, the presence of an antibiotic 

in the diet had a beneficial effect on the en- 
larged hock disorder. 
Comment: Dr. Scott also discussed this mat- 
ter at the last Cornell Nutrition Conference. 
Further data also indicate that the non- 
lactose portion of whey contains something 
of benefit. 

The D. D. has been told that poults fed 
on a ration similar to the ration used at 
Pennsylvania State College not so long ago 
produced excellent results. Poults from some 
areas where the difficulty was highly preva- 
lent were fed the Pennsylvania State ration 
(containing meat fish and skim or butter- 
milk) and had no difficulty. We wonder 
whether over-emphasis on rations made 
without animal products hasn’t been a fac- 
tor in getting us into some of this trouble. 

Nevertheless, the good work that Dr. 
Scott has done and reported is most helpful 
in clearing up the difficulty, not only with 
turkeys, but also in demonstrating the rela- 
tionship with encephalomalacia and muscu- 
lar dystrophy. 

& 


Title: The Relationship of Choline and 


Cystine to the Methionine Requirement of 


Young Chickens. 

Authors: J. W. West, C. W. Carrick, S. M. 
Hauge, and E. T. Mertz (Purdue Univer- 
sity). 

Publication: Poultry Science, Vol. 30 
(November, 1951) pp. 880-85. 

Digest: Barred Rock chicks were used in 
the experiments here recorded. Battery 
brooders with wire floors were used. Puri- 
fied rations and tap water were suppied 
ad. lib. during the two week to six week 
experimental period. 

We quote from the summary: 

“1. With the diets used, levels of 0.1 and 
0.2 per cent choline failed to show any 
relationship to the methionine requirement. 

“2. The choline requirement for rapid 
early growth was adequately met with a 
dietary level of 0.1 per cent when ample 
methionine was present. 

“3. With a limited supply of cystine (0.3 
per cent), the total sulfur amino acid re- 
quirement could be met with 0.5 per cent 
of methionine. 

“4. Cystine could supply approximately 
two thirds of the total sulfur amino acid 
requirement, but 0.28 per cent of the me- 
thionine in the diet was irreplacable. 

“5. Both optical isomers of methionine 
were: usable. 

“6. Fat analyses of liver samples sug- 
gested an inverse relationship of dietary 
choline level to the amount of fat storage 
in the liver. 

“7. Choline content of the liver samples 

indicated no relationship of dietary level of 
choline, cystine, or methionine to liver stor- 
age of choline.” 
Comment: Here is further evidence regard- 
ing the minimum methionine levels needed 
by chicks. That is valuable to those who 
make good feeds for broilers or starting 
chicks. 

This work also helps settle some doubts 
as to choline levels needed. The trans- 
methylation theory has allowed some con- 
fusion regarding how extensively some com- 
pounds can take the place of others. 
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Rural America’s 

Best-Known Trademark 
one of the priceless assets that 

come with a protected Purina Franchise _ 


one of the big reasons why 
Purina Dealers make money. 


RALSTON PURINA COMPANY 
St. Louls 2, Missouri 
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Hoosiers 


ird for Their Second 


Indiana Group Holds Golden Anniversary Meeting 


By BRUCE W. SMITH 
Photos by The Feed Bag 


@ THE FIFTY year old Indiana Grain & 
Feed Dealers association demonstrated at its 
golden anniversary convention held Jan. 21- 
22 that it is in the prime of life. The half 
century meeting was held at Hotel Claypool 
in Indianapolis. 

Although it was unwritten and unspoken, 
the keynote message of the convention was 
clear. It could be expressed as “make way 
for tomorrow.” More than 700 members 
indicated their full support of that philoso- 
phy as they heard speakers relate problems 
of yesterday and today and anticipated prob- 
lems of tomorrow and the day after 
tomorrow. 

Following invocation delivered by Dr. A. 
C. Brooks, Indianapolis minister, the feed 
and grain men heard Gov. Henry Schricker 
of Indiana trace the progress of their state 
during the 20th century and then pledge an 
“equitable administration of public affairs.” 


Former President Hal G. Hoham of Au- 
burn replied in behalf of the association, 
citing the contributions of early members 
of the organization to the progress and well 
being of Indiana agriculture as a whole. 

Then President David W. Crutchfield of 
Yeoman took the rostrum for his official 
message. He, too, commended the pioneers 
who organized the Indiana association more 
than 22 consecutive years of service to the 
group. 

Mr. Crutchfield outlined the following as 
his ideas on how feed and grain men should 
carry on their business operations: 

1) Pay just, equitable wages. 

2) Train employes so they can learn more 
in order to qualify for better jobs and 
higher wages. 

3) Encourage the education of employes’ 
wives so that they will have an intense inter- 
est in the companies for which their hus- 
bands work. 

4) Frovide adequate accident and hos- 
pitalization insurance, paying all or part 
of the premiums. 

5) Support the elevator employe training 
courses offered by Purdue University. (A 
similar course is offered by Michigan State 
College.) 

President Ronald C. Booth of the Grain 
& Feed Dealers National association was the 
next speaker. Mr. Booth is an executive of 
Piper Grain & Milling Co., Cedar Rapids, 
Iowa. Prior to beginning his talk, he pre- 
sented a scroll on behalf of the National, 
recognizing the golden anniversary of the 
Indiana organization. (See photo.) 

Commending the guidance of the officers 
of the Indiana group, he outlined the growth 
of the National association from early local 
and state groups. “An association is as 
good and no better than the interest of the 
whole membership,” he stressed. 

Continuing, Mr. Booth declared that “‘as- 


A SCROLL recognizing the In- 
diana 50th anniversary was pre- 
sented by Grain & Feed Deal- 
ers National President R. C. 
Booth, top right, to Hoosier 
President D. W. Crutchfield. In 
bottom row are Hal G. Hoham, 
Auburn, Ind.; W. E. Glennon of 
the AFMA; and Allan B. Kline, 
head of the American Farm 
Bureau Federation. 


sociations are absolutely necessary for every 
individual firm.” He pointed out that non 
members share the benefits of trade associa- 
tion activities equally with members and 
urged the Indiana dealers to recruit other 
members for their association. 


Allan B. Kline, dynamic president of the 
American Farm Bureau Federation, had as 
his topic, “America’s Food and America’s 
Future.” He criticized the individuals who 
say that farmers are responsible for high 
food prices and termed their accusation 
“unjust.” 

Mr. Kline reported that while the na- 
tional income rose 20 per cent from 1947 


to 1950, the net income of farmers tumbled 
25.6 per cent during the same period and 
farmers’ gross income declined nearly 5 
per cent. 


“We need right now all we can produce 
in agriculture,” he emphasized. He termed 
the defense of freedom “infinitely more im- 
portant” than avoiding a third world war 
without qualification. 


Americans want to leave for future gen- 
erations the land of opportunity which they 
inherited, he declared. Mr. Kline said that 
the United States has two major lines of 
defense—military and productive—and that 
the nation could lose its own freedom if it 
overstressed the military side of the defense 
at the expense of cherished personal free- 
dom. 

These, Mr. Kline said, are points which 
Americans should strive for, individually 
and as a nation: 

1) Top production. 


2) Best possible use of labor and other 
resources. 


3) A pay-as-you-go national policy. 


4) Intelligent management of the public 
debt. 
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Ruggedly built for high speed operation, KELLY- 
DUPLEX Mixers are absolutely quiet . . . require 
less power . . . cost less to operate. A complete 
batch can be loaded, mixed and sacked easily 
in 15 minutes. And the resulting mixture of thor- 
oughly blended ingredients will stand up under 
the most minute inspection. 

KELLY-DUPLEX Mixers are available in ¥2 ton 
= to 5 ton capacities and are fitted with the proper 
drive to best fit your mill—either positive V-belt 
or electric motor. All welded steel construction 
and high quality bearings and parts assure long 
life and trouble-free performance. 

It will pay you to investigate KELLY-DUPLEX 
today. Use the coupon for information on Mixers 
and other profit-producing milling equipment. 


VERTICAL 
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Vertical Feed Mixer 
with Sacking Scale 
steps up capacity, 
saves time and labor. 


> 


Send for FREE Catalog! 
Shows complete line of KELLY- y 
DUPLEX Milling Equipment 


For extra profits! Make Poultry 
Litter from corn cobs with this 
mew KELLY-DUPLEX Crusher. 


KELLY-DUPLEX Hammermills are 
constructed of heavy welded steel. 
Screens of any perforation with 50 
to 100 horsepower. 


(] Vertical Feed Mixer (1) Pitless Corn Shelter 


tob Con Sur THE DUPLEX MILL AND MEG. CO., SPRINGFIELD, OHIO 


Gentlemen: | want to know more about KELLY-DUPLEX feed mill and elevator 


n Cry agnetic Separator 
Corn Scalper Mill Blower NAME 
Chain Drag Bag Cleaner ADDRESS 


Corn Cutter and Grader Electric Motors 


CITY. STATE 
Electric Truck Hoist Full Line Booklet 
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5) Reduction of non essential spending. 

“We will need courage to follow the ideals 
of the writers of the Declaration of Inde- 
pendence,” Mr. Kline concluded. “It is up 
to all of us to take an active interest in our 
government.” 

An interesting history of the Indiana 
Grain & Feed Dealers association was pre- 
sented by Claude C. Barnes of Winchester, 
a past president. It related many of the 
trials and tribulations the organization ex- 
perienced through the years and pointed up 
the fact that members in the future have a 
genuine heritage to maintain and uphold. 4 

Business presentations on Jan. 21 were 
by Spafford Orwig, Indianapolis insurance 
man in charge of the association’s group 
coverage plan; Dale G. Phillips, organization 
treasurer; and by Executive Secretary Sale. 


2 Mr. Sale reported that the association now 
has the largest membership in its history, 
WM 914, and that it gained 96 new members ; 
‘ during 1951 compared with 57 a year earlier. 
Friends improve with age. Old friends Highlight of the banquet Jan. 21 was the 
are fully understood and their names are easy to call. 
So it is with the things we buy. Among familiar 

names in agriculture are tankage, meat scraps, 

and bone meal. They have represented a bulwark of 

our economy while a multitude of names 


which have been introduced during the present 


century have faded from our minds. 


SECRETARIES of feed and 
grain trade groups throughout 
the country joined to give In- 
diana Executive Secretary Fred 
K. Sale, left, this traveling case. 
Presenting it is Ed Herron, sec- 
retary of the Illinois Grain 
Dealers association. 


It will continue to be safe and 
prudent to depend upon 

presentation of a handsome traveling case 
to Mr. Sale. The gift from secretaries of 
fed trade associations throughout the Uni- 


RED W BRAND 


. ted States was presented by Ed Herron, 
60% Digester Tankage secretary of the Illinois Grain Dealers 
association. 
50% Meat and Bone Scraps The morning program Jan. 22 was opened 
with a talk by Herbert Jerome, who is asso- 
80% Blood Meal ciated with the firm that conducts a collec- 
. tion service for members of the Indiana 
70% (B.P.L.) Special Prepared Steam Bone Meal 
within your handy call at all Wilson Plants. 


Major addresses Jan. 22 were delivered 
by W. E. Glennon, secretary of the Amer- 
ican Feed Manufacturers association, and 
Ray B. Bowden, Grain & Feed Dealers Na- 
tional executive vice president. Mr. Glen- 
non pinch hit for AFMA Prexy Walter 
Berger, who was forced to make a last min- 
ute trip to Washington. 


MEAT PACKERS AND PROVISIONERS on 
Chicago * Kansas City * Los Angeles * Oklahoma City * Albert Lea e estimates o e eed survey 
Omaha + Denver * CedarRapids * Dothan * Memphis 


(Concluded on page 78) 
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Pulse the Trade 


Milwaukee 
Feb. 11, 1952 


The feed situation continues to be affected by artificial controls. Soybean 
oil meal, linseed oil meal and other protein ingredients which are frozen at 
unrealistic price levels are scarce. Wheat, oats, corn, barley, rye, and other 


grains not under price control are obtainable. Another argument against price 
controls. 


Latest word from the Office of Price Stabilization indicates that it is 
unlikely that the trade will see any new Specific price orders in February. 


The mill feed order which has been suffering labor pains ever since early 
December may be out in February, but if you're a gambling man, bet against it. 
Clearing basing points for the order has been delaying it. 


Meat scrap and other animal byproducts are due for price relief where needed. 
It is intended to give such processors the benefits now available under CPR 22. 
This permits an upward adjustment under certain conditions — one of which is an 
agreement that the processor will refund to the buyer if the specific price order 
issued later by OPS sets a price lower than that granted under CPR 22. It is 
unlikely that any processors will have to give refunds. 


The distillers feed advisory committee of OPS met Feb. 15 in Washington to 
discuss a new order. 


The new beet pulp order was scheduled to clear lower echelons in OPS during 
the week of.Feb. ll. 


Brewers byproducts order is still in the thinking stage in OPS. Nothing 
definite will be done on this until March, if then. 


Linseed meal processors may soon be allowed to adjust prices upward 
under the CPR 22 regulation if present OPS plans materialize. This would give 
them the same treatment as contemplated for meat byproducts and which was done 
for beet pulp about six months ago. 


Nothing is being done to adjust the soybean oil meal price or support 
soybean oil. 


State production and marketing offices, feed manufacturers, and dealers 
are complaining to OPS and to the USDA. But as yet very few complaints have 


come from feeders. If such complaints do start coming in we will probably see 
action. 


Meantime soybean processors are sending in applications for approval of 
mineralized soy margins. So far none have been given official approval but 
if the processor does not hear from OPS in 10 days he can consider it approved. 


OPS thinking is that possibly a margin of $10 to $12 per ton for the 
mineralized soy processor might be permitted. 


Many feed manufacturers, desperate for soy, have gone into toll 
arrangements where they subsidize the processor giving him a custom charge 
of 25 to 35 cents per bushel for processing the beans. One processor has 
the buyer pay for the soybeans, pay a set price for processing, sells the oil 
at the market and determines a final price for the meal. If you are 
interested, it takes 1500 bushels of beans for a 30 ton car of meal. This 
for a 50 per cent protein meal. 


Don’t Miss the Reader Service Department — Opposite Pages 70 and 71 
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OPS says that on such toll arrangements the manufacturer cannot enter 
the full cost of the meal when he determines his manufactured feed price. 
He must use ceiling prices. 


But on mineralized soy, the feed manufacturer can enter the soy 
into his formula at the price he pays. Which means that feed manufacturers 
will lean toward the mineralized product. 


The feed advisory committee of USDA, made up of practical feed men 
and others, met with USDA officials Feb. 13 and 14. A real picture of 
the feed situation should have been driven home to government at the meeting. 


The week ending Feb. 9 showed some easiness in demand for feeds. ~ 
This may be due to the fact that the farmer is finding prices on the high ; 
Side. However, unless there is substantial liquidation of farm animals, 
feeding demand on the whole should be good for this crop year. 


The American Feed Manufacturers association has recommended to OPS 
that its ¢ 


(1) Remove ceilings on soybeans and soybean products; or (2) remove 
the ceiling only on soybean meal and in case soybeans reach the legal 
minimum price establish a flexible soybean meal ceiling price based on a 
reasonable processing charge in relation to the current price of oil; or 
(3) permit manufacturers to enter the actual cost of meal under "toll 
arrangements" in their pricing formula. 


It appears that only one of these (No. 3) has even an outside 
chance of being accepted by OPS. 


Broiler production is on the upswing compared to last year. Last 
year we produced 12 pounds of broilers per person in the United States 
compared to 1 pound in 1935. . 


The AFMA report on feed manufacturing in 1951 shows tonnage 13 per cent 
greater than in 1950. Production was estimated at 32,885,000 tons of 
manufactured feed, an increase of 3,750,000 tons over 1950. 


Poultry feed made up 61 per cent of this tonnage. All poultry feed 
production was up 15 per cent but broiler feeds showed individual gains of 
21 per cent and turkey feeds 26 per cent. 


Tonnage estimates are below with the percentage of the previous year's 
output shown in parentheses: 


1947 --- 26.0 million tons (102 per cent) 
1948 --- 25.5 million tons ( 98 per cent) 
1949 --- 28.5 million tons (112 per cent) 
1950 --- 29.1 million tons (102 per cent) 
1951 --- 32.8 million tons (113 per cent) 


USDA has authorized the export of 1.3 million tons of wheat and in excess 
of 500,000 tons of coarse grains in the February-March period. The April-May 
quota is also expected to be high, a cause of some concern in this country. 


USDA reported wheat stored in all positions on Jan. 1, 1952 was 856 
million bushels. This compares with 1,128,018,000 Oct. 1 and 1,001,693,000 
Jan. 1, 1951. 


Corn stocks on Jan. 1, 1952 were 2,384,000,000 bushels as compared to 
2,610,498,000 a year earlier. 


OPS has a new director. He is former Gov. Ellis Arnall of Georgia. He 
replaces Michael Di Salle, who is going to run for United States senator in 
Ohio against John Bricker. 


Congress has still to vote an extension of OPS, but it being an 
election year it is very doubtful that OPS will be killed. 
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Vitamin Dtuiston 
E. F. DREW & CO., INC. 
BOONTON, N. J. 
NEW YORK 10 . PHILADELPHIA 7 . CHICAGO 1 e BOSTON 10 
CANADA BRAZIL ARGENTINA 
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Five Reasons Why Bemis is 


Your Best Burlap Bag Source 


YOU BENEFIT FROM OUR 
LARGE OPERATIONS. 


Bemis is the largest importer. Whatever 
the supply situation, Bemis customers 
are in the most favorable position. 


YOU BENEFIT FROM OUR KNOWL- 
EDGE OF QUALITY OF BURLAP. 


For many years, producers and users 
alike have accepted Bemis’ grading * 
of Indian burlap as the standard 

for the industry. 


YOU BENEFIT FROM BEMIS 
QUALITY PRINTING 


...directly on the bag or on the Band- 
Label. It helps to sell your product. 


YOU BENEFIT FROM OUR 
QUALITY BAG MANUFACTURING. 
Just one example: Bemis close-stitch 
seams—11 stitches to 2 inches— 

are strong, siftproof, dependable. 


YOU BENEFIT FROM BEMIS’ 
LARGE FACILITIES. 


Sixteen plants and seventeen 
additional sales offices, all strategically 
located, assure you a dependable 
source of supply. 


Bemis is headquarters for all grades and 
weights of burlap... including widely 
used 10-0z., and the popular, special- 
finish Angus, which only Bemis imports. 


Bemis 


Baltimore Boise * Boston Brooklyn Buffalo 
Denver: Detroit 
Houston Indianapolis Kansas City Memphis 


Jacksonville, Fla. * Los Angeles Louisville 


New Orleans ¢ Minneapolis * New York City 

Norfolk Oklahoma City *Omaha+ Philadelphia 

Phoenix « Pittsburgh « St. Louis « Salina « Seattle 

Salt Lake City * San Francisco * Wichita 
Vancouver, Wash. 
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@ AN EGG LAYING contest spon- 
sored four times a year by Bill Green, 
aggressive owner of Primex Mills, 
Glenside, Pa., has helped the firm ac- 
quaint more prospects with its mer- 
chandise and service program, arouse 
a greater interest in poultry raising, 
and has resulted in thousands of dol- 
lars in sales for the concern. 

Mr. Green has added several new 
twists to his egg laying contest that 
have made it a notable event in the 
trading area around Glenside. These 
new angles have given the contest a 
special character of its own and have 
made it a genuine interest feature in 
the community. 

Here’s how Mr. Green explained 
the operation of his egg laying con- 
test: 

“About every three months or so, 
I make a call on the leading poultry 
raisers in the different parts of the 
section that we sell to. I tell the cus- 
tomer that I want to buy his best bird 
for a store egg laying contest to be run 
for a 90 day period. And that the 
former owner of the bird that lays the 
most eggs during each month gets a 
free sack of feed. Naturally, the poul- 
try raiser is glad to sell one of his best 
birds—and you can rest assured that 
he will keep track of its egg laying 
activities.” 


This egg laying contest is promoted 
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Derby Popular 


Pennsylvania Community Likes the Promotion 


in the local newspapers, by direct mail 
pieces to all customers, and through 
store announcements. When Mr. Green 
has purchased eight birds, each from 
different areas so that more ground is 
covered, a battery is set up in the 
store. Each bird is identified by the 
name of the former owner. 


Each day, the productivity of the 
birds is recorded individually so that 
store viewers can see which one is 
leading. All birds are fed Mr. Green’s 
Primex Mills feed. 


During the contest period, ads are 
placed in the local newspapers giving 
the productivity scores of the different 
birds and inviting the public to see 
them in the store. This keeps up the 
interest in the contest and also induces 
the public to visit Primex Mills. This 
helps to familiarize regular customers 
and future customers with its location. 


“Production during these contest 


MERCHANDISING conscious 
Bill Green, shown in_ inset 
above, has built his egg laying 
contests into events of real 
community wide interest at 
Glenside, Pa. Mr. Green's Pri- 
mex Mills—the plant is shown 
above — sponsors four such 
competitions each year, with 
all of Glenside and the sur- 
rounding rural areas following 
their progress closely. 


periods runs anywhere from 70 per 
cent to 90 per cent,” said Mr. Green, 
“making this promotion highly inter- 
esting. And you can bet that the win- 
ners of the sacks of feed are proud as 
peacocks!” 

Winners of sacks of feeds are also 
subjects for newspaper ads. A picture 
of the owner holding his chicken is 
used to publicize his winning the prize. 
Primex Mills also gets its share of 
publicity and this stunt is now regu- 
larly looked for by local readers. 

This plan is but one of many that 
aggressive feed dealer Bill Green car- 
ries out to promote his business. This 
is his 20th year in the feed business, 
previously having been a salesman for 
a feed manufacturer. His son Gordon 
is a partner in the firm. 

Mr. Green bought his business 20 
years ago. It was formerly known as 
McCaughey’s Feed & Coal. At the 
time, the previous owner felt that he 
was incapable of keeping up with the 
fast trend of business that was develop- 
ing and offered it to Mr. Green, who 
visited him regularly as a salesman. 
He felt that the business had splendid 
opportunities, but that a livewire ought 
to run it, hence his offer of sale to 
Mr. Green. 

“Gordon is our field man,” Mr. 
Green explained. “He makes calls on 
regular customers and prospects inter- 
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STONEMO helps you 


More than million poultrymen and 


When it is Baby Chick Time| D 
Sell Essential Grit in n 
STONEMO HOPPER -P: KS 


NOTE ALL THESE ADVANTAGE : 


G Easy to sell—a shelf item that gives you 
a big 333% profit. 


/ 2) 2-way convenience for your custorers- 
) 10 Ib. package and feed hopper i one, 


© Labor saving— no more weighing ov! 
and packaging small quantities of 
STONEMO. 


4) Excellent as sampler—convenient, 
easy way to sell the economy of 
the STONEMO 80 Ib. bag. 


solves the grit problem—for women 


and the small flock owner. 


oe 


STONEMO, the Grit with the EXTRA GRINDING SURFACES 
that GRIND OUT MORE from every pound of feed! 
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oe 


levery step the way! 
see STONEMO advertising this Spring 


e| Dur ng GrowingandDevelop- / 
mer t Stages Sell STONEMO 
Sr Esse atial Grit in 80 lb. Bags 


3 BIG MARKETS 


LAY!! HENS—Sell your poultrymen the 
idea keeping their grit hoppers filled 

with £ ONEMO. Laying hens given free 

choice will produce more eggs per pound 
of fee. 


BRO! &S—Increase feed efficiency. 
out | Feed 7ONEMO on the basis of 400 Ibs. 
ot} per 1.000 birds, using 1/2 to 2 four- 

foot | oppers. This gives your broiler 
». growe"’s more meat per pound of feed. 


TUR! °S—Show turkey growers how 
to reduce feeding costs the STONEMO | 
way. On the basis of 3t0 5% of the 
en | feed consumed, STONEMO will help 

urkeys get to market faster—step 
up profits. 


jt] Executive Offices & Quarry, LITHONIA, GA. * Branch Quarry, BARRE, VT. 
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Help You, Poultrymen : 
Cut Feed Coss the 
These Sharp Cutting Surfaces 
"°° laying tone : 
Stonemo help, laying hens Stonemo helps Pullets 
Of feed. In : Pain lig 
©*Periments to Whole Mashes, Leading broiler Sowers Teport in. 
Tess feed ~ with all mash ; of meat Per 100 Pounds of feeq When : 
eys Program, Stonemo can be obtained from 
© to 5% of con. : 4 
: STONE MOUNTaiy GRIT COMPany 
Taised for fryers of full Weight, exPeriments : Fxecutive Offices 2 Quarry, 
STONEMO Crit with the EXTRA GRINDING SURFACES 


MANAMAR SEA POWER NUTRIENTS... 


a rich, natural source of 


Vitamin B-12 

and other 
still unidentified 
«rowth factors 
fish solubles 


Essential 
trace minerals 


Amino acids 
from 
fish proteins 
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Check the list of natural “Sea Power” nutrients that go into every 
sack of MANAMAR enriched feed, and you too will see why more 
and more dealers recognize MANAMAR as a “Blue Chip” invest- 
ment. Nutrition-packed MANAMAR will put a solid punch into your 
business investment. It is your guarantee of a “Blue Chip” profit 
future. Backed by consistent, sustained advertising and merchan- 
dising, MANAMAR feed dealers find it easy to add new names to 
their list of satisfied feed customers. Why not investigate MANAMAR 
potentials in relation to your products? There may be a MANAMAR 
dealership open in your territory. Telephone or write us and we 
will have our MANAMAR representative get in touch with you, so 
you too can cash in on this “Blue Chip” investment. 


PHILIP R. PARK, INC. 


FEED ENGINEERS 


manufacturers of “Sea Power” supplements 


BERTH 42, OUTER HARBOR ® SAN PEDRO, CALIFORNIA 
141 WEST JACKSON BOULEVARD ® CHICAGO 4, ILLINOIS 
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ested in poultry raising and does some of 
our outside selling. He helps poultrymen 
with their layouts, tells them what kinds of 
birds to buy for best productivity, informs 
them as to selling, helps them cull the flocks, 
vaccinate them, and generally take care of 
them. 

“When he strikes up with a poultryman 
from the very start, even though it means 
little or no business for us, he generally 
strikes up an acquaintance that is long last- 
ing and finally develops a good customer. 
Then when other feed dealers come along 
and try to get his business by cutting prices 
and other means, we are in a position to 
retain our business.” 

When Mr. Green first bought the busi- 
ness, it consisted of a mill and three coal 
silos. Since then, Mr. Green has added new 
equipment to the mill and has added a store. 

Most of the equipment in use in the mill 
is of Sprout-Waldron make and consists of 
three mixers, an attrition mill, oat crusher, 
corn cracking equipment, and a molasses 
mixer. Three employes handle mill opera- 
tions, but can be always taken out to help 
with truck deliveries or store duties. In the 
same vein, the truck driver can help out in 
the mill or store when he isn’t busy deliver- 
ing. 

In addition to these four employes, there 
is an office clerk who also handles store 


sales. Mr. Green estimates that his em-. 


ployes spend eight years with him and when 
if leave it is only because they are going 
into some other field, not being employed by 
a competitor. Letting each employe handle 
his own line of duties, with little bossing 
has helped to make working conditions at 
the Primix Mills satisfactory to all employes. 

Besides its own-brand of feed, Primex 
Mills is a dealer for McMillen Master Mix 
and Purina rations. 


The larger portion of Mr. Green's cus- 
tomers call in their orders and these are 
delivered by truck. The firm operates two 
trucks, which make deliveries regularly. 
When a customer makes an order, it is writ- 
ten up in triplicate. Two copies are given 
the driver and one remains in the office. In 
order to make sure that all deliveries are 
made on a first-come-first-service basis, Mr. 
Green has made an order board that is 
placed against the wall in the office. 

This board holds order sheets and these 
have their places across the board for every 
day in the week. As soon as an order is 
written up, it is placed in its location for 
the next day's delivery. If a customer speci- 
fies a certain day, then it is placed in that 
location. Thus Monday's orders are placed 
for Tuesday's deliveries, for example. 

The third copy of the order is placed 
below those that the driver picks up for 
the daily deliveries. As all orders are placed 
on the board according to the delivery 
route, it is easy for Mr. Green to know 
about where the driver should be at a 
specific time. 

“If we have to get ahold of the driver 
for some special reason when he is out 
delivering,” Mr. Green noted, “we can al- 
ways do it. We just take the duplicates which 
are in the order of his deliveries and accord- 
ing to the time of day know just about 
what stop he is ready to make. One or two 
telephone calls gets him to call back almost 
immediately. 

One copy of the driver's order is left 
with the customer and is signed by him 
upon payment of his check or cash. The 
second is brought back and is noted for 
cash, check or credit. The driver also makes 
notations on it if necessary, such as “feed 
left,” “no one home,” “customer wants to be 
called right away”, and so on. 


“Most of our business is cash, with only 
a few monthly credit accounts,” explained 
Mr. Green. “Some of the poultrymen wait 
for payment from other sources and ask us 
to wait which we do. But we seldom lose 
a cent.” 


In an effort to show customers that the 
firm hasn't any special prices for favored 
parties and also to help themselves in giving 
prices over the phone, over the counter and 
for their own immediate information, Mr. 
Green has a price list board just behind 
the counter in his store. 

This board itemizes every item sold in 
the store and lists the retail price. In an 
effort to make the items stand out because 
so many are listed, Mr. Green has listed 
some in white chalk, others in yellow, and 
others in green. This variance in color 
makes it easier to customers for employes to 


locate certain items and prices on the 
board. 


In an effort to promote more business 
and to attract more prospects to the Primex 
Mills location, Mr. Green has started a lend- 
ing library. All books loaned out are con- 
cerned with farming, poultry raising, cattle 
care, and similar subjects. Customers are 
charged five cents per day and a record is 
maintained of loans on three by five file 
cards. It has proven to be an excellent side- 
line and a means of drawing customers to 
the store. 


“Too many feed dealers are content with 
business running its general course from 
day to day,” Mr. Green declared. “But not 
us. We know that we have to keep promot: 
ing to get new business and must keep offer- 
ing a conscientious service to our regular 
customers. The combination of both has 
helped us to build a very profitable and 
growing trade.” 


Plans for 1952 Campaigns Launched at Shanzer Meeting 


Plans for its 1952 sales and merchandising 
campaigns were discussed by H. M. Shan- 
zer Co., San Francisco, at the firm’s annual 
sales meeting which was held in the Golden 
Gate city recently. Special emphasis was 
placed on expansion of Shanzer’s Economy 
line of grain driers with the inclusion of 
two new models. 

Sales representatives from throughout the 
country attended the week long meeting. 
Sales Manager J. Emery Metzger of Lake 
Charles, La., was in overall charge. 

President Harold M. Shanzer declared 
that despite increasingly tight materials allo- 
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cations, the company intends to continue to 
turn out grain driers to aid “in the accumu’ 
lation of surplus crops that will undoubtedly 
be needed to take care of less fortunate 
people in other parts of the world.” 

Shown in the accompanying photo, taken 
at the meeting, are: 

Standing—A. E. Rankin, South Carolina; 
V.H. Reid, Reid-Strutt Co., Portland, Ore.; 
John Fechko; Vic Musante; Web Blanchard; 
Cleland Wilmore, field service supervisor; 
Herb Martin; Elmer Olson; Walter Botkins; 
Allen Feder; Earle G. Harding, Colorado; 
Douglas Rench, Guy Rench Organization, 


Michigan; R. I. Rankin, Nebraska; L. Joy 
Allen, Michigan; Elwood E: Cone; G. K. 
Harper; and E. O. Ross, E. O. Ross Eleva- 
tor Service, Corpus Christi, Tex. 

Seated — Roy Plotz, California; Julius 
Heisler; Sales Manager Metzger; President 
Shanzer; Treasurer Harry Rosenberg; Wil- 
liam Kiesel Jr., Louisiana; E. E. Rapsilver, 
Brookshire, Tex., contractor; Duane Tyler, 
Reid-Strutt Co.; and Ned Murray, Allied 
Industries, Inc., Milwaukee. 

All individuals not otherwise identified 
are members of the Shanzer organization 
at San Francisco. 
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Kier Re-Elected President 
Of Toledo Board of Trade 


P. A. Kier of the National Biscuit Co. 
was re-elected president of the Toledo Board 
of Trade at the organization’s annual meet- 
ing held in January. O. E. M. Keller, presi- 
dent of Kasco Mills, Inc., was chosen first 
vice president and G. J. Forrester, Forrester 
Grain Co., second vice president. 

Elected treasurer was P. M. Barnes of the 
Lansing Grain Co. A. E. Schultz was named 
to another term as secretary. 

Directors selected at the meeting were F. 
M. Alexander, General Mills, Inc.; Paul At- 
kinson, Norris Grain Co.; H. R. DeVore, 


H. W. DeVore Co.; J. W. Luscombe, South- 
worth Grain Co.; D. L. Norby, Cargill, Inc.; 
S. L. Rice Sr., Rice Grain Co.; and L. J. 
Schuster, L. J. Schuster Co. 


Enid, Okla., Exchange Is 
Now Headed by Feuquay 


Price Feuquay was elected president of 
the Enid, Okla., Board of Trade at the or- 
ganization’s annual meeting last month. Carl 
Newberry was chosen vice president and 
E. R. Humphrey, secretary-treasurer. 

New directors of the Enid exchange are 
B. A. Feuer, L. W. Sanford, Dale Johnston, 
R. A. McClintock, and J. A. Feuquay. 


Because it’s 40% Cane Sugars 
Made with Blackstrap Molasses 


Omalass is better and sweeter than ever because the 
blackstrap molasses content has been stepped up to 
supply a minimum of 40% cane sugars. MORE sug- 
ars mean greater sweetness ——_CANE sugar assures 
greater palatability. And Omalass also supplies the 
rich vitamins and minerals of cane blackstrap molasses 
—§in a DRY product, guaranteed free-flowing. 


Write for prices and complete details. 


LABORATORIES, INC. 


1901 East Euclid Avenue 


Des Moines 13, lowa 
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Peterson Promoted 


ROBERT E. PETERSON 


One of the original staff members of the 
firm’s soybean division, Robert E. Peterson, 
has been appointed manager of the soybean 
oil meal department of Spencer Kellogg & 
Sons, Inc., Buffalo. Mr. Peterson has been 
with Kellogg for more than 16 years. He 
succeeds J. E. Johnson, who retired recently. 

A native Chicagoan, Mr. Peterson stud- 
ied at Northwestern and the University of 
Buffalo. He first became associated with 
Spencer Kellogg in 1935. Following service 
in Chicago and at Decatur, Ill., Mr. Peter- 
son was transferred to Buffalo in 1940. He 
became assistant manager of the department 
he now heads in 1948. 

For the past 15 months, while Mr. John- 
son was absent much of the time because 
of ill health, Mr. Peterson broadened his 
managerial experience in the soybean oil 
meal department. 


Supports Cover 237 Million 
Bushels of 1951 Grains 


Through last November, farmers had 
put some 237% million bushels of 1951 
crop grains under federal price supports, the 
Commodity Credit Corp. has revealed. The 
crops include wheat, barley, oats, rye, corn, 
grain sorghums, soybeans, and flaxseed. 

During the first 11 months of 1950, sup- 
ports covered 216 million bushels, including 
165 million of wheat and 81 million bushels 
of the other grains. 

@ EWING BURNS, Ada, Okla., has con- 
solidated his two retail feed and seed stores 
into one large store. 
ON INTERNATIONAL BOARD 

William J. Murphy Jr. has been elected 
to the board of directors of International 
Paper Co., New York City, the company 
has announced. A native of South Carolina 
and board chairman of McKesson & Rob- 
bins, Inc., New York City, he succeeds the 
late Albert H. Wiggin. 
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Pelleting feeds plays an important part at 
“The Beardstown Mills” of Schultz, Baujan 
& Co., where today over 50% of their soft 
feed production is pelleted. Operating a 
battery of efficient California Pellet Mills, 
including high-capacity ‘“Centurys,” this 
progressive company has always kept ahead 
of their ever-growing requirements. At the 
same time, they tell us, maintenance costs 


PELLET MILLS” 


SALES AND SERVICE ALSO IN: ATLANTA e BUFFALO ¢ FORT WORTH e@ MINNEAPOLIS e OMAHA e SEATTLE 
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This battery of California Pellet Mills 
operates 16 hours a day, 5 days a week 
—often 6 during peak pelleting periods. 


meeting highest capacity requirements 
for CRITIC Quality Pelleted Feeds 


have remained consistently below those an- 
ticipated. And CPM service on parts, plus 
expert technical assistance whenever needed, 
have contributed toward the most profitable 
solution of pelleting problems. 


Write for full information on quality-built 
California Pellet Mills and equipment, or call 
your CPM representative. 


CALIFORNIA PELLET MILL COMPANY 


1800 Folsom St., San Francisco 3, California 
1114 E. Wabash Ave., Crawfordsville, Indiana 
1728 Grand Ave., Kansas City 8, Missouri 
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PENCER 


TRADE MARK 


Assures for the 


Formula Feed Manufacturer 
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SPENCER KELLOGG OFFICES FOR OIL SEED 
MEAL BUSINESS ARE LOCATED AT: 


es SAS aee Spencer Kellogg service in proteins . . . linseed meal . . . soy- 


Chicago, Ill.-FR 2-3437 Philadelphia, Pa.-PE 5-8787 bean meal... copra meal . . . is organized especially to help 
Decatur, Ill.- 5365 Minneapolis, Minn.- AT 0309 the fi 
Des Moines, la.-4-7291 Los Angeles, Calif.-MA 6-5568 eed manufacturer. Its aim is to provide the most trust 


worthy source of supply you can possibly find. | 


SPENCER KELLOGG AND SONS, INC. 
BUFFALO 5, NEW YORK 


Spencer Kellogg Mills are Located at: 


BUFFALO, N.Y. BELLEVUE, OHIO CHICAGO, ILL. MINNEAPOLIS, MINN. 
EDGEWATER, N.J. DECATUR, ILL. DES MOINES, 1OWA LONG BEACH, CALIF. 


e48e 


} 
1894 es | 
| SPENcr, SPENCE, SPEN 
0G b Toa GG 
Mort Feed Mixers 
or Fe 1% 
m7 : THE FEED BAG — February, 1952 


Don’t Let Urbanization Hurt You 


Instead, 


@ THE COMMON PROBLEM of 
many feed stores who find their main 
buying outlets drying up as fields are 
converted into building lots and the 
countryside filled with new homes can 
often be solved by taking in a more 
diversified line of merchandise in ad- 
justing with the newer economic trend. 
That has been the experience of Leslie 
Bartell of Clark, N. J., who has man- 
aged to keep up his feed sales so that 
they make up about 75 per cent of his 
present volume. The rest is in home 
and automobile needs which keep cus- 
tomers flocking to his store. 

Although Bartell’s, like a good many 
other eastern independents, buys a 
portion of its supplies from the Grange 
League Federation, the store has ex- 
tended merchandise aids suggested by 
adapting them to their own require- 
ments and intensifying them to a 
broad degree. This has helped spur 
sales during seasonal slack periods and 
made the firm acquainted with most 
of the newcomers pouring into that 
rapidly urbanizing area. 

When Mr. Bartell, who is a mem- 
ber of a prominent local family, iden- 
tified for years with farming, opened 
his establishment in 1934, Clark was 
then predominantly rural. Only about 
20 miles from New York City, the 
area experienced a rapid expansion 
during the post-war period with new 
homes being constructed to house 
families of the many defense plants 
thereabouts. The climax came when 
the new municipality of Winfield town- 
ship was carved out of Clark, bringing 
in 750 new families of war workers 
and almost doubling the original 
population. 

None of these newcomers were feed 
buyers with the exception of a few 
who had poultry hatches as a hobby. 
Sales fell off alarmingly fast especially 
when some of the larger accounts gave 
up farming entirely and sold their 
lands to real estate developers. 

But instead of being perturbed over 
the situation, Mr. Bartell took advan- 
tage of it. He rounded out his volume 
of stock by adding more varied lines 
and proceeded to tell the public of 
what he had to offer by utilizing the 
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Meet Its Challenge: New Jerseyite 


LESLIE BARTELL 


Take on a more diversified line of merchandise. 


best promotion media at his command. 


Top place in his campaign went to 
direct mail. In his files are about 500 
names of. current customers, likely 
prospects, referrals from manufactur- 
ers, recommendations, etc. To these 
folks goes out about twice a month a 
mimeographed postcard on the best 
current merchandise buy. In most cases 
the offer is on feed. Prices are men- 
tioned in effect for that week. Details 
of products are given out occasionally 
such as that of a new chick starter 


The City’s Threat 


. can be met and overcome by feed 
men if they are willing to expand their 
line of merchandise, this New Jersey 
retailer reports. Basing his advice on 
his own experience, Leslie Bartell 
stresses that no dealer need give up 
when expanding urban areas encroach 
on the farms of his former customers. 


formula. When the post cards are not 
mailed, then manufacturer’s literature 
is sent out. But Bartell customers can 
expect to receive a regular and periodic 
mailing piece from the firm, much as 
in the manner of a news release on 
agriculture and kindred information. 


“Chief advantage of this mailing 
effort,” Mr. Bartell asserted, “is that 
it keeps our name continually before 
the buying public and serves as a con- 
stant reminder of our availability. Of- 
ten a person may not be in the market 
for a purchase when the card is re- 
ceived, but he keeps thinking of us 
and when the appropriate time comes 
stop in. It is not unusual to have a 
man walk in the store clutching one 
of our postcards and stating that he 
wants the product mentioned.” 

Newspaper advertising supplements 
this procedure, reaching some of the 
public who might not have received 
the cards. The store runs five inch, 
double column ads in two nearby week- 
lies, the “Westfield Leader” and the 
“Crawford Citizen-Chronicle.” Copy 
lists some of the outstanding buys of 
interest to houseowners such as fer- 
tilizer, lawn seed, and dog food. Inser- 
tions are regular in the spring and 
early summer, then drop off and are 
renewed in intensity from the first of 
September to the middle of November. 

To provide a further intensive cov- 
erage of its territory, the establishment 
sends out circulars two or three times 
a year. Consisting of four page tab- 
loids, they are miniature catalogs of 
the stock on hand, all of which is at- 
tuned to Seasonal needs. All are sent 
through the mails, thus insuring de- 
livery to key localities. 

Another result building mailing 
piece is the manufacturer's buying 
guide which is mailed out to prospec- 
tive buyers, twice a year, in the spring 
and fall. “This type of catalogue is 
one of our most effective sales stimu- 
lants,” said Mr. Bartell, “since it im- 
mediately visualizes for a customer 
what he can get and suggests items to 
him which he may not have thought 
of otherwise. Why just the other day 
I sold a chicken picker and a com- 
pressor for a power pruner to a man 
who had seen the illustrations in the 
catalog and would not have placed the 
order otherwise!” 

As a means of building good will 
and giving his customers a year around 
reference to his address and phone 
number, Mr. Bartell distributes several 
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hundred calendars a year. These are handed 
out either over the counter or passed around 
by the drivers making their deliveries. 
Gathering of farm groups also gives this 
dealer a splendid opportunity to inform the 
public on the products he is selling. For 
example, Mr. Bartell is a common visitor at 
monthly meetings of the Union County 
Board of Agriculture where he may show 
films on insecticides, pest controls, goat 
growing, or any subject in which the group 
may be interested. Through this contact he 


is immediately identified as a feed seller . 


and, of course, reaps the benefit of this asso- 
ciation in valuable sales contacts. 

A good percentage of the store’s gradu- 
ally expanding volume may be attributed to 
the two drivers and one foreman who are 
trained to solicit new orders as well as make 
deliveries. In other words they are salesmen 
as well as commodity bearers and this dou- 
bling in brass has paid off well. 

Each of the two drivers operates a 5-ton 
truck to cover his regular route within a 
radius of 15 miles. They make a stop at 
least once a week to accounts, delivering 
poultry, dairy and turkey feed to commer- 
cial farms and city dwellers as well as equip- 
ment and accessory merchandise. Of the 
total volume, 75 per cent is delivered, the 


rest picked up at the store by customers. 

In making their calls the drivers take 
down orders for the following week. Here 
they have a chance to demonstrate their 


salesmanship by suggesting merchandise 
which they think the customer can use, ac- 
quainting them with new products on the 
market, and answering inquiries. This en- 
tails a comprehensive knowledge of all the 
stock carried and one of the drivers has the 
advantage of being trained for this purpose 
in a company school. 

The foreman is in overall charge of the 
deliveries, checking on orders to be sent 
out, keeping track of inventories, and kin- 
dred duties. 

While Mr. Bartell’s men are not prepared 
to act as veterinarians, they have made 
emergency servicing at times and thus in- 
curred the appreciation and good will of 
their trade. Under normal cases, however, 
the customer with poultry or livestock that 
needs medical attention is referred to the 
supplying manufacturer who sends over 
their specialist. 

Credit is not an aggravating problem be- 
cause the firm takes special precautions to 
steer away from “bad risks” by making its 
own rigid investigation or checking with 
other merchants. Time of payment is always 


Swinging on the Barnyard Gate 


CARTOON BY BALL 


> 


“We're not fighting, Mom. We're practicing milking cows.” 


agreed upon in advance of the extension of 
credit and this time limit is always insisted 
upon. 

For delinquents. the store has a fixed 
policy on reminders by sending out what 
it calls its 10 to 1 program. This consists 
of a series of printed slips, sent out at in- 
tervals of 10 days. The first starts out mildly 
by calling the account’s attention to the de- 
lay, then the text becomes gradually more 
insistent as it goes along. Finally with the 
last reminder slip, printed in green, the 
store gives notice that unless payment is 
made within a specified time, the matter will 
be turned over to a credit bureau for collec- 
tion. This procedure has been getting re- 
sults and only a small percentage of losses 
has been experienced. 

Mr. Bartell’s choice location, a few hun- 
dred yards away from the main intersection 
of the township, also has been instrumental 
in obtaining a lot of drive-in business. The 
store is set well of the principal highway so 
there is plenty of parking space in front. 

The main building, 100 feet long and 80 
feet wide, has an attractive store front and 
showroom on one side with loading platform 
and principle warehouse on the other. There 
are inside loading facilities through an over- 
head door. The cellar is used for supple- 
mentary storage. 

The store salesroom measures 30 by 30 
feet. It is well filled with a varied line of 
merchandise including farming implements, 
garden tractors, power lawn mowers, hand 
tools, tires, insecticides, poultry and stock 
medicine, vaccines, fencing, and even some 
major appliances. 


Stocks prominently displayed include 
G.L.F., Vitality dog foods and rabbit pellets, 
Du Font products, a complete line of Led- 
erle vaccines and drugs, Premier Peat Moss 
(the company sells 10 cars a year), Dr. 
Salsbury’s remedies, and Morton salt. 


Another warehouse close by and along- 
side the main line of the Lehigh Valley 
Railroad, occupies 30 by 90 feet. Adjacent 
to it is a smaller building for a Sprout, 
Waldron vertical mixer since the company 
mixes its own scratch when the market is 
favorable. 


“This experience has convinced me that 
no feed dealer need go out of business mere- 
ly because his territory has become urban- 
ized in the march of progress,” Mr. Bartell 
pointed out. “We've more than made up 
some of our losses by replacing them with 
such stock as lawn mowers, grass supplies, 
peat moss, and gardening equipment. 

“The overall result is that we're better off 
than before as my books easily show. This 
diversification of stock has brought in a 
class of buyers who would not come to us 
ordinarily and who in making purchases 
often buy allied material which they see 
while they're here. Furthermore, it has en- 
abled us to level out our selling effort 
throughout the entire year instead of being 
bunched in seasonal periods. We no longer 
have a dull month, since we have enough 
variety of merchandise to warrant buying 
demand on a ‘round-the-calendar’ basis.” 

@ DONALD G. HARDINGER, Butler, 
Mo., has purchased the Hardinger Feed, 
Seed & Produce Co. from his father, E. H. 
Hardinger. 
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When you buy 
VITAMIN D2 
be sure you get 
all these features 


A product easy to use and with 
i good dispersion. 


Controlled quality, assuring de- 
2 pendability. 

A product backed by constant 
3 research. 


Service helps for both you and 
your customers. 


A product nationally known and 
accepted. 


) Asource of Vitamin D at low cost. 
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MILLIONS 


particles FIDY 
Irradiated Dry Yeast 
make it easy to get 
uniform distribution 


VITAMIN 


in your feeds 


This highly enlarged photograph contrasting minute 


") particles of FIDY with ordinary table salt tells its 


own story. 


Each pound of FIDY contains millions upon millions 
of separate particles, and every particle is all yeast. 


FIDY is especially prepared for the feed trade as a 
free-flowing powder. Because of its small particle size 
it can be easily and uniformly dispersed through the 
feed—a factor so important to good results. 


FIDY is a low cost, easy-to-use, rich, dependable 
source of Vitamin D for four-footed animals. For the 
fortification of feeds, minerals and concentrates, the 
cost is small ... the benefits may be great. 


FREE FIDY MIXING TABLE 


For a sample of FIDY or for your FREE Mixing 
Table giving recommended levels of Vitamin D 
fortification in feed mixtures, address Desk FB-2, 
STANDARD BRANDS INCORPORATED, 


Agricultural Department, 595 Madison Avenue, ; 
New York 22, N. Y. 


Dey 


| 
‘Fleischmann’s Irradiated Dry Yeast @ ‘Ordinary Table Scott 
IRRADIAT 
| 


The lady doesn’t trust her eyes alone. 
The buyer of Multiwalls is in much the same position. 


Aside from package design, it’s hard to tell one manufac- 
turer’s bag from another's simply by looking at it or fingering it. 


Put the bags out of sight and you may be able to see many 
differences. 


Men who buy 85 per cent of all Multiwalls consider* these 


intangibles more important than any other factor when they 
choose their supplier. 


Invariably, these are among the first questions they ask... 
“Is this company big enough?” 

“Do they have a fair allocation policy?” 

“Are their prices competitive?” 


“Do they respect delivery dates?” 
In a nutshell— 
“Are they good people to do business with?” 


We can’t tell you what the answers are when these Multi- 
wall users consider Union. This we do know .. . and the 
inference is yours to make— 


In these days of industrial pressure, when dependability is 
a fervent wish as well as a word, men to whom Multiwalls are 
important are placing an increasing share of their orders with 
Union. 


More so every day... 


IT'S UNION FOR MULTIWALLS 


*August, 1951 research study. 


UNION BAG & PAPER CORPORATION @ NEW YORK: WOOLWORTH BUILDING @ CHICAGO: DAILY NEWS BUILDING 
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Study and Compare Before Building 


Then You'll Have a Better Plant: Marylander 


@ HINDSIGHT IS of little value in 
planning a retail feed store, according 
to C. Lease Bussard, co-owner of 
Farmers Feed & Supply Co. at Fred- 
erick, Md. Foresight—planning for fu- 
ture needs in advance—is far easier 
and more profitable, Mr. Bussard main- 
tains. 

Mr. Bussard demonstrated a good 
deal of foresight when he erected his 
modern concrete building, comprising 
a warehouse equipped with two 2% 
ton mixers, a 3,500 gallon molasses 
storage tank, 20-foot loading dock with 
protecting overhang, and office and 
display rooms. 

Mr. Bussard wanted a plant with 
plenty of capacity. He wanted a dust 
proof installation whose ease of op- 
eration would mean a minimum of 
help. He wanted plenty of parking 
space. Most important, he wanted for 
the farmers of this dairy and poultry 
raising area a roughage installation 
that could grind and mix anything, 
and apply molasses. 

After close study and observation of 
dozens of plants in the eastern United 
States, with months of note taking and 
hundreds of miles of travel behind him, 
Mr. Bussard set out to build precisely 
what he wanted. The results, he said, 
have been gratifying, resulting in what 
he termed a “terrific increase in sales 
volume.” 


Not only does his new store please 
his customers and himself, but it also 
rates A-l with his employes. 

“T had to change with the times,” 
Mr. Bussard explained. His years of 
experience as a dairy farmer have ac- 
quainted him first hand with the prob- 
lems of farmers. “I started out trying 
to handle manufactured feeds only, 
then found that farmers were raising 
many of their own feed ingredients 
and were looking around for an effi- 
cient custom grinding and mixing 
service. I realized that I had to have 
an installation which would provide 
farmers with the services they wanted 
and which I had been unable to ren- 
der before. 

Farmers Feed & Supply Co.’s build- 
ing measures 102 by 70 feet and has a 
basement. Mixers are housed in a room 
18 by 50 feet, with warehouse space 
provided in an area 70 by 50 feet. This 


OWNER C. Lease Bussard, in- 
set, gets a bird's eye view of 
his Farmers Feed & Supply Co., 
Frederick, Md., in this compos- 
ite photo. The model plant was 
constructed only after exhaus- 
tive planning was done and 
consideration given to antici- 
pated future needs. The result 
is an efficient, well operated 
business. 


accommodates 250 to 300 tons of mate- 
rial inventory, an amount which Mr. 
Bussard keeps always on hand. 

Outside, a big 100 by 70 foot park- 
ing lot provides ample space for 40 
cars and is large enough to accommo- 
date large trucks and trailers. The load- 
ing dock runs almost the entire length 
of the building and has an overhang 
of 20 feet. The office measures 20 by 
20, the outer office 20 by 15, and the 
displayroom 70 by 20 feet. 

Besides its new building, Farmers 
Feed & Supply maintains two ware- 
houses for additional storage. Five car- 
loads plus several truckloads of stock 
are received each week. 

Some 65 per cent of the sales vol- 
ume at Mr. Bussard’s firm is in custom 
work. Poultry rations make up 25 per 
cent of the remainder and dog and 
other pet foods another 5 per cent. 

Because of its efficient floor plan 
and equipment, the plant requires only 
three men for full scale operation. From 
the management standpoint, the lay- 
out of the building provides complete 
facilities for direct supervision by sight 
and sound. Mr. Bussard’s office win- 
dow faces the loading dock, so he can 
always wave a cheery hello to cus- 
tomers and also can oversee the opera- 
tions on the dock. A two way inter- 
communication system connects all the 
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The Feed Supplement 
You Have Been Waiting For... 


Most Active— Most Consistent 
Antibiotic Available 


Merck & Co., Inc. announces a new feed product: 
ANTIBIOTIC FEED SUPPLEMENT Sp. 644. Each pound 
contains 4 grams of procaine penicillin—the recognized 
stable form of this antibiotic. Adequate stocks are on 
hand and can be shipped immediately to meet your 
requirements. 


Procaine Penicillin is the antibiotic of choice for pro- 
moting growth in poultry. Recent tests of five antibiotics 
proved that procaine penicillin was the most active, most 
consistent, and provided the most prolonged growth stim- 
ulus. Excellent results have been achieved with economi- 
cally low levels. For swine, too, procaine penicillin has 
outstanding growth-promoting value. 


ANTIBIOTIC FEED SUPPLEMENT MERCK Sp. 644 
(Procaine Penicillin Feed Supplement) is a companion 
product to VITAMIN Bi2,and ANTIBIOTIC FEED SUPPLE- 
MENT MERCK Sp. 626 which first introduced procaine 
penicillin to the industry more than a year ago. Much of 
the experimental and commercial evidence establishing 
the superiority of procaine penicillin for poultry feeding 
was compiled with this tested Merck product. These two 
Merck feed supplements give you the flexibility necessary 
to formulate high-performance poultry feeds economi- 


- cally. Write, phone, or wire us your requirements today. 


MERCK & CO., INc. 
Manufacturing Chemists 
RAHWAY, NEW JERSEY 
In Canada: MERCK & CO. Limited—Montreal 
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* * RESEARCH AND PRODUCTION FOR BETTER POULTRY AND ANIMAL NUTRITION * * 


> 


CHICKENS 
45 
A. National Research 
40 41 Council 
B. New England College 
Conference Poultry 
35 35 Rations (1951) 
ol University of Delaware 
30— D. lowa State College 
| E. Michigan State College 
F. Nutrition Subcommittee 
of the American Feed 
0 20 Manufacturers 


Association 


ecommended Levels of Niacin 


Other Merck Products 
for the Feed Industry: 


No. 54—Riboflavin Mixture Merck 
Calcium Pantothenate Dextrorotatory Merck 
Merck Potassium Iodide Mixtures 
Sulfaquinoxaline Merck 

Procaine Penicillin Feed Supplement Merck 

\ Choline Chloride Dry Mixture and Solution Merck. 
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| AUTHORITIES RECOMMEND 


Higher Niacin Levels 


OUR recent and significant developments 
F indicate that it may be desirable to use 
more niacin per pound of feed than the 
National Research Council has recommended. 


1. New data show a need for increased levels of 
niacin, riboflavin, calcium pantothenate, and cho- 
line during critical periods of accelerated growth. 


2. Four university and college groups, The Na- 
tional Research Council, and a nutrition subcom- 
mittee of the American Feed Manufacturers’ 
Association, have published recommendations for 
increasing niacin levels. 


3. Published data on the niacin content of natural 
feed ingredients show wide variations which make 
it difficult to depend wholly on this niacin in 
formulating. For example, variations in the niacin 
content (of white corn) averaging 6.0 milligrams 
per pound, run from plus 20 per cent to minus 
25 per cent; yellow corn averaging 6.4 mg. per 
pound shows variations from plus 50 per cent to 
minus 50 per cent. 


4. In high corn rations, the increased use of hybrid 
corn has reduced the protein content of these 
rations; thus, increased levels of niacin are neces- 
sary to offset the lower tryptophane content of 
these feeds. 


By raising the niacin levels of your feeds, you 
assure your customers of adequate amounts of 
this essential vitamin based on current feed standards. 


By specifying Niacin Merck you assure your cus- 
tomers of a pure, crystalline product which is 
readily and evenly incorporated into your feeds. 


NIACIN 


MERCK & CO., INc. 
Manufacturing Chemists 


RAHWAY, NEW JERSEY 
In Canada: MERCK & CO. Limited—Montreal 
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departments of Farmers Feed & Supply. 

Customers who wish can serve themselves 
from the merchandise displayed in the neat 
showroom. Effective island displays make 
shopping easy. 

About 90 per cent of the business volume 
at Farmers Feed & Supply Co. is accounted 
for by farmers from Carroll, Morgan, Wash- 
ington, and Frederick counties in Maryland. 
Additional customers come in from areas in 
Virginia and Pennsylvania. 

An extensive 30 day promotion campaign 
preceded the grand opening of the Freder- 
ick, Md., store last summer. Newspaper, 
radio, and direct mail advertising were em- 
ployed to publicize the event. Door prizes 
and prizes for contests conducted at the 
opening ceremonies were publicized for 
months in advance. 

First day visitors were given goldfish, 
other unusual gifts, and were served refresh- 
ments. The kids rated new comic books, 
always in demand. 

Farmers Feed & Supply Co. does not re- 
lax its promotional program at any time 
during the year. Throughout the week, one 
spot or another during the day, radio re- 
minds its rural listeners of the services to be 
had. Some 3,000 pieces of mail go out 
monthly all year ‘round. 

Mr. Bussard himself gets out in the coun- 
try to sell feeds and talk to farmers about 
their feed problems. His experience as a 
dairy farmer as he visits the feed lot, dairy 
barn, or poultry house and looks over the 
stock invites discussion of feed problems. 

Mr. Bussard had this sound advice for 
feed dealers who are ready to expand their 
services and volume: 

“When you put in this type of installa- 
tion of roughage grinding and mixing where 
material goes directly into mixers and is 
bagged directly onto the truck, figure the 
size of equipment you need and then double 
it, if possible. Don’t make it as cheap as 
possible, or figure on a minimum of what 
you can get by with. 

“Find out where the mills are located 
from the equipment manufacturers and go 
visiting dozens of them. Notice disadvan- 
tages and shortcomings that you can avoid 
in the design of your plant. If you like a 
certain feed conveyor, take notes of its fea- 
tures and make one a little better. The same 
goes for a good molasses mixer you may 
come upon. 

“Then when you've incorporated all the 
best features into a compact installation 
suited to your needs, find a competent man 
to draw up plans for you. Then submit your 
plans to an equipment supplier and get his 
price for the installation,’ he declared in 
conclusion. 


Ranger, Buffalo Alfalfas 
Are Resistant to Wilt 


Farmers in areas where alfalfa wilt is 
prevalent should plant Buffalo and Ranger 
varieties, according to the Purdue agricul- 
tural experiment station. This advice is in- 
tended primarily for Indiana growers of 
alfalfa. 

For a free copy of “Alfalfa Varieties for 
1952 Planting,” address the agricultural 
publications office, Furdue University, La- 
fayette, Ind. 
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News of the Seed Trade 


Selected for Its Interest to Feed Men 


Production of These Seeds 
Has Declined 27 Per Cent 


The 1951 production of red clover, alsike, 
alfalfa, lespedeza, sweet clover, and timothy 
seed is estimated at 27 per cent below 1950 
by G. L. Jordan, Illinois university agri- 
cultural economist. The 1951 output then 
would be about the same as the average for 
1940-49, 

Seasonal price rises from harvest to sow- 
ing time have averaged 50 per cent in Illi- 
nois for sweet clover, 23 per cent for red 
clover, and 42 per cent for timothy, Mr. 
Jordan said. These figures cover 1934-50, 
excluding war and price control years. 


Two New Resistant Corns 
Developed at Virginia 


Development of two new disease resistant 
hybrid corn varieties has been reported by 
the Virginia agricultural experiment station. 
Both will be available in limited quantities 
for 1952 planting. 

The new hybrids are the result of six 
years’ work by Dr. Clarence Center, Vir- 
ginia station agronomist. They have been 
named VPI 645 and VPI 802. 

The latter variety matures slightly earlier 
than U. S. 262 and U. S. 357, considering 
both silking and the amount of moisture in 
the corn at harvest. It is said also to be more 
resistant to leaf blight and stalk rot and to 
stand better than the older hybrids. 

Tests made in eastern Virginia and the 
Piedmont area showed VPI 802 to outyield 
the U. S. varieties mentioned by more than 
seven bushels per acre. 

Slightly later maturing is VPI 645, which 
silks about the same time but contains more 
moisture at harvest. Compared with U. S. 
13, it has outyielded the older variety about 
five bushels an acre. 


More Seeds Required for 
Grassland Farming Plan 


For grassland farming to reach the goals 
set up for it, increased supplies of legume 
and grass seeds must be available. Legume 
seeds are greatly needed to maintain soil 
fertility and for planting in almost every 
crop rotation. These are the beliefs of Rod- 
ney H. Tucker, Colorado A & M College 
agronomist. 

Occasions arise on almost every farm 
when some of the acreage of legumes and 
grasses could be used for seed production, 
Mr. Tucker said. In producing alfalfa seed, 
the control of lygus bugs is especially im- 
portant, he noted. Cross pollination is vital 
for seed production in all legume crops, Mr. 
Tucker concluded. 


CAROLINA MEETING 
The Wade Hampton Hotel in Columbia, 
S. C., will be the site of the 1952 conven- 
tion of the South Carolina Seedsmen’s asso- 
ciation, officials of the group have revealed. 
The meetings will be held June 29 and 30 
and July 1. 


Discuss Advantages Which 
Birdsfoot Trefoil Offers 


One of the newer pasture legumes, birds- 
foot trefoil, has four advantages over Ladino 
clover and alfalfa, University of Illinois ag- 
ronomists have reported. They said that tre- 
foil will last longer even if it is closely 
grazed, that it is more tolerant of acid soils, 
is comparatively resistant to drought, and 
grows well in climate which has proved 
hard on alfalfa and Ladino. 

For Illinois planting, the Empire strain 
of birdsfoot trefoil has been recommended. 
About the biggest weakness of birdsfoot tre- 
foil is that it is difficult to get a stand. It is 
said to catch better by itself and not to 
grow well in competition with grasses. 

Yields of dry hay from trefoil have ex- 
ceeded 5,000 pounds an acre, the Illinois 
agricultural scientists reported. 


Roundup of Short Items 
Nation 


From Across the 


C. W. Spence, veteran in the hybrid corn 
industry, died at Des Moines on Jan. 10. 
Mr. Spence, who was 62, is the father of 
John Spence, vice president of Corn States 
Hybrid Service, Des Moines. 

Southern dealers will be interested in 
“Florida Corn,” a new publication of the 
department of agriculture of that state. To 
obtain a copy, address the department's 
publication office at Tallahassee. 

Named assistant director of the Connec- 
ticut agricultural experiment station is Neely 
Turner, a veteran of 24 years’ service on 
the station’s entomology staff. 

Another interesting new seed publication 
is “The Production of Hybrid Corn Seed 
Without Detasseling.”” Published at the Con- 
necticut agricultural experiment station, New 
Haven, the bulletin was written by D. F. 
Jones and P. C. Mangelsdorf. Write the sta- 
tion for a copy if you're interested. 

Owen K. Hallberg is now representing 
Seldon-Watts Seed Co., St. Paul, in north- 
ern and north central Minnesota. He was 
associated previously with the Cooperative 
GLF Exchange. 

Honored for outstanding service to Indi- 
ana agriculture is J. A. McCarty, Evansville, 
Ind. He has been named to the Purdue 
University agricultural hall of fame. 


@ MODERN FEED & SEED, Beresford, 
S. D., has opened for business. 
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> Yeu HISTOSTAT : Soluble : 


Prevents And Controls 


BLACKHEAD 


Ay 


M3 : vik = Or Mix With The Feed 


SS 


@ No Toxicity or Growth Setback 


@ Few Turkeys Saved Pays 
Treatment Cost 


Gives You Extra SALES, Larger PROFITS, 
Better Satisfied Turkey-Raiser Customers 


HISTOSTAT Soluble is a new blackhead preventive and control for 


turkeys. Its convenience and effectiveness give you a bigger sales and 


Typical Turkey Grower 
Reports 
Outstanding Effectiveness 


“My HISTOSTAT-treated Belts- 
ville Whites suffered no loss 
from blackhead even though 
other flocks around had black-’ 
head at the time. I also used 
HISTOSTAT on another flock 
showing first symptoms of black- 
head. It quickly prevented spread 
of the disease. HISTOSTAT has 
saved me many turkey losses 
from blackhead’’ 


service opportunity among turkey growers. 

Dr. Salsbury’s HISTOSTAT Soluble is easy to use in the drinking water; 
1 ounce treats 10 gallons. Can also be used in the feed. 

Extensive Tests prove that HISTOSTAT Soluble consistently 


provides protection against blackhead. 


Help Turkey Growers And Increase Your Sales 
HISTOSTAT Soluble gives you extra sales...helps customers raise more 
profitable turkeys. Powerful advertising campaign in leading turkey papers 
helps make selling easier...profits bigger. Send mow for HISTOSTAT 
Soluble Bulletin. Dr. Salsbury’s Laboratories, Charles City, Iowa. 


Dan G. Roth, 
lowa City, lowa 


complete line 
of turkey medicines 
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Dehydrators Map Future Research 


Value of Program Pointed Up at Convention 


@ MORE THAN 400 representatives of 
the alfalfa industry combined business with 
pleasure as they met at St. Petersburg, Fla., 
Jan. 14-16 for the 10th anniversary conven- 
tion of the American Dehydrators associa- 
tion. The three days of business sessions 
were followed by a five day trip through 
southern Florida and Cuba, a feature which 
attracted nearly 200. 

Selected to head the dehydrators’ organi- 
zation for 1952 was Loyd Faris of the W. J. 


IN THE TOP row are new 
President Loyd Faris, Kansas 
City; Dr. W. D. Maclay, re- 
search council chairman; R. H. 
Dean, St. Louis; and Henry G. 
Moeller, Vermillion, S. D., the 
new first vice president. Lower 
row shows retiring President 
Joseph Chrisman, Kansas City; 
Ray Bert, Maize, Kan.; Dr. 
Willard M. Fifield, University 
of Florida; and Marvin Rohloff, 
Graytown, Ohio. 


By BRUCE W. SMITH 
Photos by The Feed Bag 


Small Co., Kansas City. In 1951, Mr. Faris 
was the group’s first vice president. Elected 
as the new first vice president was Henry G. 
Moeller, Sioux Alfalfa Meal Co., Vermil- 
lion, S. D., who moved up a notch from 
second vice president. J. W. Fielder, Dixon 
Dryer Co., Dixon, Calif., is the new second 
vice president. 

Lloyd S. Larson of Kansas City will con- 
tinue as secretary-treasurer of the organi- 
zation. 

New members of the board of directors 
are Mr. Faris; Don Farrell, Keystone Dehy- 
drating Co., Nazareth, Pa.; and Chris 
Scheurer, Grayson Dehydrating Co., Sher- 
man, Tex. Re-elected to the board for 
three year terms were Mr. Fielder and J. C. 
Hearn, National Alfalfa Dehydrating & 
Milling Co., Lamar, Colo. 

Monday, Jan. 14, was research council 
day at the ADA convention. Both the re- 
search council and the association’s board 
of directors held separate meetings and then 


convened jointly. Fresiding at the research 
council sessions was Dr. W. Dayton Maclay 
of California, chairman of the council. 


A new system of awarding research grants 
in aid was adopted by the council. Applica- 
tions for grants will be made to the asso- 
ciation secretary, who will then submit the 
proposed projects to the research council 
members. Their opinions and recommenda- 
tions will be presented at the next conven- 
tion of ADA, when research committee 
members (dehydrators) will act on them. 

Reports on ADA projects compleétéd and 
currently in progress were presented at the 
general sessions of the convention. (See 
below.) 

Following an invocation by Dr. David 
McNelly of St. Petersburg, the convention 
proper got underway on Jan. 15 with a wel- 
come to Florida delivered by Dr. Willard 
M. Fifield, director of the state college of 
agriculture at Gainesville. Dr. Fifield noted 
the rapid expansion of the livestock indus- 
try in his state and pointed out that as the 
state’s feed consumption increases, so will 
its consumption of feed ingredients includ- 
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Promote Faster Growth and Better Health with 


Startling nutritional contributions supplied by 
Aureomycin Fermentation Products enrich feeds that contain 
AUROFAC’ Vitamin Aureomycin Feed Supplement 


The remarkable improved growth response of swine, 
calves and poultry to manufactured feeds and sup- 
plements that contain AUROFAC is not due alone to 


the presence of aureomycin and vitamin B,>. 


Unidentified, but known-to-be-present, factors de- 
rived from Aureomycin Fermentation Products play 
no small part in securing faster growth and better 
health. It has been regularly observed by the most 
critical nutritionists in Agricultural Experiment Sta- 
tions that AuROFACc in the ration will consistently do 
a better job than an equivalent content of crystalline 


aureomycin and vitamin By». 


as 30% increases in the rate of calf growth, with 
little or no scouring; and there was marked improve- 


ment in general health. 


It has been found that use of AUROFAC in recom- 
mended amounts in poultry feeds results in more 
rapid growth, a marked cut in mortality during the 
growth period, more uniform and more eccnomi- 
cally raised meat birds, as well as improved egg pro- 


duction and greater hatchability in breeder flocks. 


Write us at address below for full information 9n 


AUROFAC. 
*Trade-mark 


AvROFAC improves the best rations The Effect of Aureomycin Fermentation Products and 
even when they contain adequate amounts Meat Scraps on the Growth of Pigs in Dry Lot 
growth (From Lepley and co-workers lowa State College)+ 

9 

Grou Av. Dail % 
of swine, calves, chickens and turkeys is Not Diet? Wi. Gain Increase 
definitely stepped up, intestinal troubles 
are avoided and general well-being is im- 1 Basal 1.25 - 
proved by the presence of AUROFAC, in ples 16 
ded 3 Basal plus 5 lbs. Aureomycin 
recommended amounts, In a manulac- Fermentation Products** per ton 1.59 23 
tured feed. 4 Basal plus 5% meat and 5 lbs. 

Aureomycin Fermentation Products** 38 

Nutritional studies under farm condi- **Now sold as AUROFAC 
tions have shown that diets containing 1Final weight of pigs: 200 lbs. “Basal Ration: All-vegetable protein. 

AvUROFAC consistently produced as high +Lepley, K. C.; Catron, D. V.; and Culbertson, C. C.: J. Animal Sci. 9:608 (Nov.) 1950. 


LEDERLE LABORATORIES DIVISIO 


30 Rockefeller Plaza AMERICAN Ganamid COMPANY 
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ing dehydrated alfalfa. 

“Up to now, alfalfa is strictly a grazing 
crop in Florida,” the director noted. How- 
ever, he cited the fact that artificial drying 
is expanding in the state, particularly in the 
field of citrus byproducts for feeding use. 

Retiring President Joseph Chrisman of 
Cerophyli Laboratories, Kansas City, fol- 
lowed Dr. Fifield on the program. He traced 
the rigors of the floods and droughts which 
plagued alfalfa men last year and noted that 
in the course of his official duties for ADA, 
he had traveled more than 30,000 miles in 
1951. 

Mr. Chrisman commended sectional and 
regional organizations of alfalfa dehydrators 
and pledged the continued cooperation of 
ADA with these groups. He cited the ex- 
tensive traveling he and Secretary-Treasurer 
Larson had done in order to keep in close 
contact with the problems of alfalfa men 
all over the nation. 

“Still, the greater part of my travel mile- 
age was chalked up between Kansas City 
and the nation’s capital,’ Mr. Chrisman de- 
clared. “I might add that you develop pa- 
tience, dementia, or complete frustration on 
such trips to Washington these days!” 

Mr. Chrisman asserted that “We are in 
a serious position agriculturally these days.” 
He said urgent needs were headed by those 
for better federal management and strongly 
hinted that a new national administration 
was needed. 

Summarizing his talk, Mr. Chrisman ap- 
pealed for continued strong support of the 
ADA research program. “We must go for- 
ward,” he emphasized, “and the key to 
success in any business is research.” 

Following Mr. Chrisman was Dr. Maclay, 
research council chairman, who pointed out 
how feeding efficiency has been improved 
greatly in recent years. Then he reviewed in 
detail the progress of research projects made 
possible by grants from the American De- 
hydrators association. 

A new dues structure was presented to 
the convention by Henry G. Moeller, who 
headed the association’s dues committee. As 
adopted by the convention, it is as follows: 

Dues shall be $125 per dehydrating drum 
operated up to a maximum of eight drums, 
plus 3 cents per ton of annual production of 
dehydrated alfalfa meal, up to a maximum 
of 100,000 tons. 

The basis dues of $125 per drum per year 
are to be for the general expenses of the 
association, with the 3 cents per ton assess- 
ment made available for the ADA research 
program. 

At the business session, the membership 
approved a minor change in the official as- 
sociation emblem designed to make the em- 
blem more legible and voted the inclusion 
of a paragraph in its constitution officially 
recognizing the alfalfa research council. Cer- 
tain changes in ADA trade rules also were 
approved. Joseph Wetta of Hays, Kan., 
headed the committee which sponsored the 
changes in the bylaws and trade rules. Ralph 
Beermann served as nominating committee 
chairman. 

The afternoon of Jan. 15 was given over 
to a discussion of specialized problems of 
concern to the dehydrating industry. Speak- 
ers included Marvin Rohloff, Rohloff Bros., 


(Concluded on page 62) 


e 60 


Custom Mix 


As usual, Florida is attracting its quota of feed men. When we look at the 
thermometer these days we can understand why. Many of the feed trade who 
go to that haven of sunshine delight in sending us greetings so we can turn 
green with envy. 

Among those we have heard from this winter are John W. Jouno, vice 
president of Stratton Grain Co., Milwaukee; Hubert I. (Dusty) Rode, Rode 
Feed Service. Milwaukee; Norm Clarke, Hallet & Carey, Inc., Minneapolis; 
Joe Wickens, Specialty Feed Products Co., Plymouth, Mich.; William Sinn, 
Standard Seed & Feed Co., Madison, Wis.; Carl G. Orsinger, Waterloo Mills 
Co., Waterloo, Iowa; and J. Walter Rice, Milwaukee grain man who is cele- 
_brating his honeymoon. 
Edward Russell, president 
of Minnesota Linseed Oil 
Co., Minneapolis, was dif- 
_ ferent—he went to Cali- 
fornia. 


Walter C. Berger, presi- 
dent of the American Feed 
Manufacturers association, 
Chicago, annually sends a 
Christmas card bearing a 
picture of his family. Just 
to prove that they grow 
fast in Iowa, Walt’s home 
state, we publish herewith 
two Christmas card pic- 
tures. The top one is from 
1951, the bottom from 
1946. In the top photo 
the children are in this 
order: Bruce, Margaret, 
and Brook; in the bottom 
one they are just reversed. 

Our editor, Bruce W. 
Smith, is a confirmed pipe smoker. He has prepared a little card entitled “In 
Defense of Pipe Smokers.” Those of you who need a little bolstering at home 
may write Bruce for a copy of the card and he will send it along. Walter B. 
Griem, please note. 

Fishing was good at the American Dehydrators association convention in 
St. Petersburg, Fla. Four of the ladies tried their luck and came home with 
180 pounds in three hours. Jury duty has hit the King Midas Feed Mills staff 
hard. Executive Paul Sather is serving on a federal grand jury in St. Paul and 
advertising manager Bob Mullen is on the Hennepin county jury. Justice 
will be done. 

Totton P. Heffelfinger of the King Midas‘Van Dusen-Peavey group is the 
new president of the U. S. Golf association for 1952. He has been a USGA 
committee member since 1942 and the organization’s vice president since 1948. 

Hats off to President Charles L. Davidson and his Stonemo family for doing 
a good turn at Christmas. Instead of sending costly presents to their friends 
and customers the firm donated cash to orphanages throughout the country. 
Orphanages selected were named by persons who normally received presents. 

The Pan-American Coffee Bureau recently had Fact Finders Associates 
survey 1,160 companies on the value of time out for coffee. The Bureau reports 
that coffee breaks have become a force for good morale, better production and 
savings in labor and materials. 

Paul W. Franke, son of Harry Franke of the Franke Grain Co., Milwaukee, 
married Barbara Jean Paul Dec. 29 at Marcy, Wis. Young Franke is a lieutenant 
in the U. S. army. Three members of the Crane feed family of Chippewa Falls, 
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with NOPCO CUSTOM SERVICE! 


You can now buy your own custom supplement of vitamins, minerals 
and antibiotics through the NOPCO Custom Supplement Service— 
and get these 5 money-saving advantages: 


Nopco gives you expert custom formula help. 
Nopco gives you exactly the blend your feed requires—every time. 


Nopco saves you the extra time, labor and care of ‘mixing your own’’. 


Nopco saves you the hidden costs of overfortification errors. 


Nopco saves you potency problems, because Nopco guarantees potency. 


All you pay are the actual ingredient costs (plus nominal service charge). 
Can you afford NOT to use this NOPCO Custom Service? 


Here’s why you can always count on NOPCO 


NOPCO LEADERSHIP — first with fortified cod and completely equipped modern laboratories. 
liver oil; first with quantity production of a . 


complete line of B vitamins; first with exclusive NOPCO EXPANSION—a supply source you can 
Stavitized dry vitamin A & D products. count on for quick volume delivery. One example 
NOPCO RESEARCH—backed by 26yearsof vitamin of Nopco’s expanding production is the new 
know-how, a staff of leading animal nutritionists Choline Chloride plant at Cedartown, Georgia. 


Can you afford NOT to use NOPCO Custom Service? Write today for 
all the facts on how you save 5 ways with NOPCO Custom Service. 


x Harrison 2, N. J. Richmond, California 


RELY 


on these Quality 
Products 
for your feeds 


NOPCO 
B VITAMINS 


—riboflavin, calcium pan- 
tothenate, niacin, choline 
chloride (liquid & dry), vita- 
min Bi2 feed supplement. 


NOPCO 
A&D VITAMINS 


—da complete line of dry 
vitamin A & D products, 
vitamin A & D oils. 


NOPCAB 


—antibiotic feed supple- 
ment (Bacitracin), avail- 
able alone and combined 
with vitamin B12. 


© 1952 Nopco Chemical Co. 


PIONEERS IN STABILIZED NATURAL VITAMIN A 
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Wis. became members of Tripoli Shrine in Milwaukee recently. They are 
Kenneth E., Lloyd L., and Wilder W. Crane. 

If names mean anything, the Glidden Co. feed mill division, Indianapolis, 
picked a good man when it selected Harold O. Farmer, as sales manager of the 
division. Some rumors have been going around to the effect that Allan B. Kline, 
president of the American Farm Bureau Federation, has aspirations to be the 
Republican vice presidential nominee. At the Indiana convention late in 
January Mr. Kline told The Feed Bag he has no ideas along this line. 

The Feed Bag must be a popular name. Radio station WWPB, Miami, Fla., 
has a program every afternoon called “The Feed Bag.” There is a restaurant 
by the same name in Milwaukee and also one in Aurora, Ill. The other day 
one of our friends, Ray Biel, Water Street Mill, Sparta, Wis., sent us a book 
of matches through the mail from The Feed Bag restaurant in Mesa, Ariz. 

Wayne Fish, Wayne Fish & Co., Minneapolis feed brokers, suffered a severe 
heart attack Jan. 21 during the Northwest Retail Feed association convention. 
Jack Stuart, Reliance Feed Co., Minneapolis, recently entered Glen Lake 
sanitarium, Glen Lake, Minn., to rest and clear up a slight lung ailment. Jack, 
we know, would appreciate hearing from his friends since he might be there 
a number of months. 

In our January issue we ran a story on a Mexican firm called La Hacienda, 
S. A., at Mexico City. James V. Huffman, Huffman Advertising Agency, 
St. Louis, advises that this firm is a good customer for his client, Ultra-Life 
Laboratories, Inc., East St. Louis, Ill. Incidently, our series of articles on 
foreign firms, “Feed Retailing “Round the World”, is proving very popular 
with our readers. 

We know some of our friends will be bowling in the American Bowling 
Congress tournament at the Milwaukee Arena March 22 to June 7. Be sure to 
look us up. Blatz Brewing Co., Milwaukee, is putting up a special prize 
fund of $10,000 topped by a 1952 Nash sedan for the high single game in 
the tournament. Those who attended the National Feed Industry Show held 
in the Milwaukee Arena in 1951 will know what wonderful facilities are 
available to the ABC this year. 

Certificates of management excellence have been presented by the American 
Institute of Management to the following firms in our trade: the Borden Co., 
Kellogg Co., Archer-Daniels-Midland Co., General Mills, Inc., Carnation Co. 
(Albers Milling Co.), and Quaker Oats Co. 

The mail brings a photo of our good friend Howard Waldron, manager 
of the flour and feed division of Sprout, Waldron & Co., Muncy, Pa., along 
with that of Harvey Shimp, veteran millwright for the firm. Mr. Shimp has 
been a millwright for 60 years and recently supervised the installation of 
Sprout, Waldron equipment at the C. P. Wenger Co., Ephrata, Pa. More than 
28 years ago Mr. Shimp installed the first S-‘W machinery in this same mill. 

After the recent lifting of import duty on baler twine, Irving Malow, Malow 
Cordage & Twine Co., Chicago, traveled to Yucatan, Mexico to inspect hene- 
quen plantations. The sisal fiber for twine and rope production is found in the 
leaves of the henequen plant. Last month we reported that Fred Gabrielson, 
Milwaukee Feed & Grain Co., Milwaukee, broke a bone in his wrist skiing. 
Now we regret to report that his boss, Wes La Court, president of the firm, 


broke a bone in his right ankle but in a more benign manner—he fell going 
into church.—E.H.R. 


agents and experiment stations; 3) seeking 
good quality alfalfa which is resistant to 
winter kill; and 4) applying fertilizer after 


— Dehydrators 


(Continued from page 00) 


Graytown, Ohio; Ray Bert, Bert & Wetta, 
Maize, Kan.; Mr. Chrisman; V. C. Britton, 
V. C. Britton Co., Firebaugh, Calif.; Dale 
Carlson, Haymaker Feeds, Inc., Cozad, Neb.; 
J. C. Hearn, National Alfalfa Dehydrating 
€& Milling Co., Lamar, Colo.; and W. J. 
Small, W. J. Small Co., Kansas City. 

A typical presentation was that of Mr. 
Rohloff, who spoke as operator of a single 
drum plant. He cited four goals which he 
said he kept constantly in mind. These are: 
1) encouraging farmer suppliers to grow 
better alfalfa; 2) working closely with county 


the first cutting. 


Mr. Rohloff suggested that all dehydra- 
tors do their utmost to educate farmers in 
the importance of scientific planting and 
care of alfalfa stands. 

Mr. Bert, discussing harvesting and haul- 
ing, traced the recent history of harvesting 
and harvesting equipment. He urged that 
dehydrators always keep their equipment in 
top shape because “modern machines pay big 
dividends.” 

The annual alfalfa smoker, in which mu- 
tual problems of dehydrators were discussed, 


was held at Hotel Soreno on the evening 
of Jan. 15. While attendance at the smoker 
was below that of the daytime meetings, the 
dehydrators who were present were able to 
gain a great deal through frank, open dis- 
cussion of the problems they are encounter 
ing in their everyday operations. 

President Walter C. Berger of the Amer- 
ican Feed Manufacturers association led off 
the program on Jan. 16. He noted the vast 
improvement in the diet of the average 
American in recent years and then turned to 
a discussion of the estimates of the AFMA 
feed survey committee. 

In talking about protein supplies, Mr. 
Berger said that stockpiling which has prob- 
ably taken place should begin showing up 
soon. If stockpiling didn’t amount to much, 
the serious nature of the situation cannot 
be exaggerated, he noted. 


Closing his remarks, Mr. Berger declared 
that the AFMA was “sold” on the worth of 
research and commended the ADA for its 
“enlightened research program.” 


Following Mr. Berger was Ray B. Bow- 
den, executive vice president of the Grain 
& Feed Dealers National association. He 
devoted his introductory remarks to predic- 
tions made by economists a century ago as 
to the probable state of the world and the 
United States as they are today. Among 
these were the well known words of the 
Englishman Macauley, who termed the 
American constitution “all sail and no 
anchor.” 

Mr. Bowden asserted that the tremendous 
increase in U. S. population necessarily de- 
mands greater food supplies—food produc- 
tion must go up at least 40 per cent by 1975, 
he said. Looking to the future, Mr. Bowden 
recommended that the feed and allied in- 
dustries devote more time to public rela- 
tions and to scientific research. 


Next to speak was R. H. Dean of the 
Ralston Purina Co., St. Louis, who titled 
his talk, ‘“‘Headaches of a Feed Ingredient 
Buyer.” From the purchaser’s standpoint, 
Mr. Dean related, price and quality rank at 
the top of the considerations involved in 
any transaction. 

He recommended to the dehydrators that 
they load uniform quality meal throughout 
a car. He condemned adulteration of alfalfa 
meal “by a few” and stressed that feed for- 
mulas utilizing alfalfa meal are based on the 
lowest A and protein content in the quan- 
tity of meal used. “Know your buyer bet- 
ter,” he concluded. 


The final afternoon program featured 
Dwight W. Michener of the Chase Na- 
tional Bank, New York City; J. M. Apple- 
ton, Canadian alfalfa man; and Don M. 
Turnbull, executive secretary of the Amer- 
ican Poultry & Hatchery Federation (for- 
merly IBCA). Speaker at the gala banquet 
session was Dr. Jerry Sotola of Armour & 
Co., Chicago. 

Dr. Sotola reported on his travels in 
Europe last summer, injecting generous 
quantities of humor into his narrative. An 
unusual birthday cake lighting ceremony at 
the banquet featured all the past presidents 
of ADA. Leo Murphy, unable to be present, 
transcribed a record which was played at 
the session. Retiring President Chrisman was 
gifted with a complete fishing outfit by 
ADA. 
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New developments in feed come thick and 
fast these days. But one of the greatest changes 
in beef, dairy (and sheep) feeds has come 
through use of the most concentrated source 
of protein ever developed as a feed ingredient 
. .. Du Pont ““Two-Sixty-Two” feed com- 
pound. 


By using ‘“T'wo-Sixty-Two” to supply one 
third of the protein in a 40% beef concen- 
trate, for example, your feed manufacturer 
makes room for 600 extra pounds of high-energy 
feeds and essential minerals in each ton. 


Likewise, with ‘“Two-Sixty-Two” in an 
18% dairy ration, your feed manufacturer 
makes room for 250 extra pounds of carbohy- 
drates and other essential elements. 

He can do this because ““T'wo-Sixty-Two,”’ 
which contains urea nitrogen as a source of 


REG. U.S. pat. OFF 
BETTER THINGS FOR BETTER LIVING 


« THROUGH CHEMISTRY 
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protein, is 5 to 8 times more concentrated 
than the usual high-quality protein feedstuffs. 


““Two-Sixty-Two”’ has other advantages as 
well. It helps to improve digestion of rough- 
age by cattle and sheep and, in fact, improves 
the efficiency of the entire ration. 


You'll find ““T'wo-Sixty-Two”’ listed on the 
tag as “equivalent protein from non-protein 
nitrogen.’ These distinctive words show you 
and your customers that you’re getting higher 
feed values for every dollar. 


“THE STORY OF ‘TWO-SIXTY-TWO’ 
FEED COMPOUND” is an 18-page 
illustrated booklet that describes how 
Du Pont makes this new feedstuff, and 
how cattle and sheep use it to make 
protein. For your free copy, write Du 
Pont, Polychemicals Dept., Wilming- 
ton, Delaware. 
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Experiment Station 
Tests Sho 


This 3-year test dramatizes again the impor- 
tance of Vitamin B-12 in brood sow rations — 
Vitamin B-12 supplement alone was the dif- 
ference. 

An increase in weaned pigs from 196.7 
pounds per litter to 244.8 pounds indicates the 
importance of B-12 in brood sow rations. Other 
tests have given outstanding results on poultry 
breeder feeds. Tests like these emphasize the 
importance of B-12 supplements in obtaining 
top results with fortified feeds. 

Of course, there is a difference in Vitamin 
B-12 supplements, too, and the B-12 you get 
from U. S. Industrial Chemicals carries these 
four specific advantages which make it pre- 
ferred by many feed manufacturers: 


1—Primary bacterial fermentation, using 
special anaerobic organisms, 


2 — Approximately 50% protein 


3 — Substantial quantities of B-complex 
vitamins are present 


4 — Contains unidentified growth factors, in 
addition to Vitamin B-12 which have 
been found to give an added growth 
response. 


To obtain these extra values at no extra 
cost, use U.S.I. vitamin B-12 supplements in 
all your feed formulations. 


SOYBEAN MEAL RATION FOR BROOD SOWS IN DRY LOT 


Corn-soybean meal 


*Corn 70, soybean meal 25, alfalfa meal 2.5, cod liver oll 0.5, 
complex mineral mixture 2.0 and B-vitamins (Riboflavin 3.7 mg., 
12.5. mg. and nicotinic acid 18.5 mg. per pow: 


“Experiments have been conducted during the past 
3 years to test the value of vitamin B-12 when added 
to a corn-soybean meal ration for brood sows in dry lot. 
The results of these experiments, which are summar- 
ized in table (above), indicate that B-12 has been 
of considerable value for brood sows. 

Sows which receive vitamin B-12 in their rations 
farrowed the same number of pigs as those on the 
control ration, but they weaned an average of 1 more 
pig per litter and the pigs averaged 2.5 pounds heavier 
at 56 days of age. On the basis of total litter weight at 
56 days of age, sows fed B-12 have weaned an average 
of 48.1 pounds more pigs than sows not receiving this 
vitamin. 

The sows in this group have also weaned approxi- 
mately 90 per cent of the pigs they farrowed, con- 
siderably above average ...In each of the three years 
the experiments were conducted, the sows which re- 
ceived vitamin B-12 weaned more and heavier pigs 
than those on the control ration.” 

Missouri Agricultural Experiment Station, Progress Report 16 


Write or call for information on the following products: 
1—U.S.1. Vitamin B-12 Supplement (6 milligrams per pound) 
2—U.S.1. Antibiotic Feed Supplement (5 grams bacitracin per pound) 
3—U.S.1. Vitamin B-12 and Antibiotic Feed Supplement 

(3 grams bacitracin, 3 milligrams B-12 per pound) 


TRIAL CHEMICALS CO. 


Division of National Distillers Products Corporation 


Dept. FB, 60 East 42nd Street, New York 17, N. Y. 


Branches in all Principal Cities 
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Number of trials 3 3 
Number of sows 21 18 
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Rainbow Over the Cash Register 


It’s Result of Top Merchandising in Florida, N. Y. 


@ THE SUN doesn’t shine 360 days 
of the year in Florida—Florida, N. Y., 
that is. Yet there’s never any shadow 
surrounding the Dombrowski Farm 
Supply store because Owner John V. 
Dombrowski keeps the place bright 
and interesting with live displays and 
attractive merchandise layouts. 

The town of Florida is named ap- 
propriately insofar as New York state 
is concerned. Situated only 15 miles 
from the New Jersey state line, it is 
in the extreme southern portion of the 
Empire state. 


Dairying predominates in the Or- 
ange county farmlands and picturesque 
foothills and lakes dot the countryside. 
Nearby is the famed Goshen race 
track. 


John Dombrowski’s business has 
grown by leaps and bounds in the 
short span of four years. His volume 
now averages eight carloads of feed a 
month plus large quantities of. coal, 
cement, hay, straw, and other farm 
necessities. 


A native of Florida, N. Y., the birth- 
place of Lincoln’s secretary of state, 
William H. Seward, Mr. Dombrowski 
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NO CUSTOMER ever is given 
an opportunity to become 
bored with the displays at 
Dombrowski Feed Supply, Flor- 
ida, N. Y., because they're 
changed often. Live displays 
also are used frequently. Shown 
in top photos are employes Dan 
Coleman and Edmund Pawli- 
czak; owner John V. Dombrow- 
ski; and his father, who occa- 
sionally helps out at the feed 
plant. 


had no previous feed industry experi- 
ence when he went into the business 
following wartime service as a marine 
engineer. 


But he applied himself ardently to 
the study of feeding—following the 
help his suppliers give as result of their 
extensive research and experimentation 
through service, literature, and adver- 
tising. Clyde feeds (Clyde, N. Y.) and 
Purina rations are his brands. 


“I have always liked animals and 
I wanted to try out the prescribed 
feeding plans right here,” Mr. Dom- 
browski stated. “The animals are 
bought outright from the farmer and 
a complete record is kept of each of 


their weights at the beginning and at 


different periods along with the ra- 
tions given. We are at present feeding 
a calf, a heifer, and a steer. The two 
pigs we were feeding were disposed of 
only recently. 

“It does mean extra work but I be- 
come so attached to the animals I don’t 
want to sell them. Sunday morning 
right after church I come here and 
spend several hours ‘doing the chores.’ 
On holidays, too, I come down, though 
the boys also take an interest in the 
animals and cooperate perfectly in 
helping care for them. I suppose I will 
still have that heifer when it is ready 
to milk—and there will be another 
chore for somebody. But the enthu- 
siasm these ‘right-before-your-eyes’ ex- 
hibits arouse in the community has 
proven well worth the trouble. 

“We try always to have sufficient 
merchandise on hand to serve the 
dairyman’s need at once, though un- 
expected numbers of dry or freshen- 
ing cows can cause wrong guesses at 
times which require quick action on 
our part in coping with supply,” he 
continued. 

The 200 feet by 75 feet building 
which Dombrowski Farm Supply occu- 
pies is at the outskirts of the town and 
has space at the back permitting the 
animals being outdoors at times. The 
calf is kept in a specially built pen in 
one of the spacious warehouse rooms, 
where the huge sliding door can be 
opened to let in air and sunshine. 
A large poster above the pen clearly 
records the weight of the calf at birth, 
at one, two, three, and four months, 
and the kind and quantity of feed. 
Large letters and figures make it read- 
ily readable to customers driving to 
load up. 

Dan Coleman, an employe who is 
studying feed advising at a manufac- 
turer’s school in Binghamton, N. Y., 
watches the feeding carefully and is 
also on the alert for any disease. The 
owner now sends him to the farm 
where advisory service to animals is 
needed almost entirely and seldom 
needs to go himself. Edmund Pawliczak 
is another valued helper with the care 
of exhibited animals and in prompt 
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deliveries of merchandise in the wide area 
which the firm covers. 

Live displays are not entirely confined to 
cattle and hogs, however. Free chick days 
have been held, which brought in a great 
many customers. Four thousand chicks were 
given away last year. 

A pullet derby was conducted which also 
proved popular with people. Six chicks were 
obtained and kept in a brooder cage right 
in a corner of the office near the entrance 
and guesses were recorded as to when dif- 
ferent birds would first lay by the customer's 
estimate. It so happened, noted the dealer 
that in each winning guess the chicken had 
laid in four months to the day. 

Besides exhibits at the place of business, 
Mr. Dombrowski also averages two meetings 


a week in some farm home where movies are 
shown and poultry sanitation is discussed. 
A free poultry service is maintained, which 
includes culling and hormonizing. The own- 
er and Dan Coleman take care of this. 

Competition is keen in the area so the 
salesman and Mr. Dombrowski are on the 
road at least twice a week contacting pros- 
pective customers. Considerable advertising 
is done too by mail with several hundred 
names on the list, and some is done via the 
local newspapers. But the firm finds that 
the live exhibits on its own premises have a 
tremendous amount of power in pullin cus- 
tomers, new and old, and in holding them 
once they see the results of a careful feed- 
ing program. 

Considerable credit must be extended at 


easy see why 


Armour natural feed ingredients 
put results in the feed bag 


High quality proteins — Armour meat proteins are high quality 
natural proteins, containing a fine balance of essential amino acids. 


Minerals— Armour feed ingredients are rich in minerals, in readily 


available non-toxic form. 


Vitamins— Armour proteins contain Vitamin B,,in natural form as 
well as many others including Vitamin B, (riboflavin) which is 
necessary for hatchability and normal growth. 


Palatability— Armour feed ingredients are wholesome—highly pal- 


atable—easily digested. 


Easy to handle—Armour natural feed ingredients are ground to 
exact specifications that are easily mixed —easily handled — easily 


stored. 


Results— These animal source proteins have proved economical in 
use on the basis of results obtained. Gains made on rations in- 
cluding animal source proteins have long been the standard for 
judging the efficiency of other supplements. 


Since shortly after the turn of the century, Armour’s natural meat 
proteins have been building rations that produce efficient feeding 
results in swine and poultry. Use at least 10% Armour meat pro- 
teins in all the hog and poultry feed you sell. Use Armour Steamed 
Bone Meal to supply any additional calcium and phosphorus needed. 
More business from satisfied customers will be your reward. 


% 
protein 


Digester | 
Tonkage 


ARMOUR 
AND COMPANY 


Animal Feeds Department 
Union Stock Yards 
Chicago 9, Illinois 


times but knowing his community as he does, 
Mr. Dombrowski is rather sure of who is 
good pay. And from those he knows aren't 
he insists on cash. Except for one or two 
who moved away and left him without pay- 
ing up, he hasn’t had much trouble collect- 
ing. 

In addition to feeds Dombrowski handles 
anthracite coal, cement, cinder blocks, hay, 
straw, poultry supplies, disinfectants, fertil- 
izer, dog food, remedies, brooms, and other 
farm necessities. Displays of the smaller 
merchandise are attractively arranged in the 
12 feet by 12 feet office, which occupies a 
corner at the front of the building. This en- 
trance and the loading platform nearby are 
protected by a canopy. The white paint on 
the entire building give a neat appearance 
to the lengthy structure. Feeds are the big- 
gest item and there’s always a carload com- 
ing in in order to supply enthusiastic 
customers. 

While the Florida in which he does busi- 
ness doesn’t have tropical birds to cheer 
the air with their songs, John Dombrowski 
has found that the ringing of the cash regis- 
ter bell is equally -pleasing music. 


Honegger-Hanley Appoints 
Two Men to New Positions 


Expanded sales operations of Honegger- 
Hanley Mills, Inc., Mansfield, Ohio, have 
resulted in the appointment of two men to 
new positions with the firm. William H. 
Kerruish has been named division manager 
in charge of sales originating at Mansfield 
and Thomas Roehm has been promoted to 
purchasing agent. 

Mr. Kerruish, who has been with H-H 
for five years, will supervise sales in Ohio, 
Pennsylvania, New Jersey, New York, Mary- 
land, Virginia, West Virginia, and Delaware. 
He is a graduate of Bowling Green State 
University. 

Mr. Roehm has been with the company 
for two years. He is a graduate of John Car- 
roll University, Cleveland. 


Staley in Loan Agreement 
With Bank for $8 Million 


An agreement with Chase National Bank 
of New York City will provide A. E. Staley 
Mfg. Co., Decatur, Ill., with a loan of up 
to 8 million dollars for additional working 
capital anytime until the end of 1953. Presi- 
dent A. E. Staley Jr. stressed that his com- 
pany has no immediate plans for borrowing 
and that the agreement is to insure that the 
firm can secure additional funds in the 
event they are needed within the next two 
years. 

Staley’s multi million dollar plant mod- 
ernization program has resulted in a decline 
in working capital because it has been fi- 
nanced entirely out of earnings, Mr. Staley 
said. . 

The agreement with Chase provides for 
Staley to pay a nominal standby charge on 
the 8 millions until such time as funds ac- 
tually are loaned or the agreement is can: 

elled. If a loan is made, interest will be 4% 
per cent, Mr. Staley reported. 


THE PEED BAG — February, 1952 


| 
| 
4 . 
om 
got 
Bone 
‘one | 
3 


- 


west coast condensed 


SOLUBLES 


B-12 ..and lots more, too! 


Increased profits are important in today’s competitive markets. The added growth realized when Paproco 
condensed fish solubles is incorporated in your feeds will bring repeat business from satisfied feeders. You, 
too, bank extra profits. Paproco west coast condensed fish solubles is a proved, rich, natural source of 
Vitamin B-12 and other growth factors (fish solubles factor) still unidentified, as well as an important 
source of all the known B-complex vitamins, trace minerals, and amino acids from fish proteins. It is 
guaranteed to contain 0.25 mgs. of B-12 per pound.* Three percent (60 lbs.) Paproco condensed fish 
solubles added in a ton of feed furnish 15 mgs. of B-12, which is ample for the nutritive allowances 
of both swine and poultry in any practical ration. 


* Microbiological Assay with L. Leichmannii 


Data on the amino acid analysis of protein and B-complex vitamins furnished on 
request. Made by the Lassen Process, Paproco is a product of Pacific Processing 
Corp., world’s largest producer of fish solubles, Write for descriptive booklet. 
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AH, WILDERNESS 

The teen age boy had just come home 
from a week at camp. 

“I met a girl who is really different, 
Mom!” he announced. 

Slightly apprehensive that her son might 
have “fallen”, she inquired, “In what way 
is she different, Bob?” 

“Well, for one thing, she can stay under 
water for a minute and 20 seconds!” 

* 
NO COMPLAINTS 

Woman Customer: “Are you sure these 
tires will wear well?” 

Service Station Man: “They must wear 
well, lady, no one has ever come back to 
buy a second one.” 


Kracked Korn 


CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


VERSE VERSE 
Here’s to the man of 60 and past 
Who lived his life and lived it fast. 
Here's to the girl of 20 and 4 
Who sat on his lap and begged for more. 
But all he could do was buzz and buzz 
And tell her what a good waser he was! 


“We've Been 
Selling 


BUTTERMILK 


for a Quarter 
of a Century” 


SAY THE DUBOIS BROTHERS, 
large grain dealers of the Middle West 


“STEADY SELLER" 
“There's no selling 
problem when it 
comes to BLUE 
RIBBON SPE- 
CIAL. Our custom- 
ers, who for the 
most part, raise pigs, know the nutritional 
and medicinal value of BLUE RIBBON. It 
has always been a steady and profitable seller.” 


“WE RECOMMEND IT" Since this is a pig- 
raising center, the prevention of swine diseases 
is of high importance...and BLUE RIBBON 
is a big help. We recommend it to our cus- 
tomers, especially in the case of necrotic enter- 
itis, because of its high lactic acid content.” 


for pigs, 


THE MERCHANTS CREAMERY CO. 
536 Cincinnati 14, Ohio 


THIS PROOF OF SALES 
PERFORMANCE 


MEANS PROFITS 
FOR YOU 

A quarter of a century of sales by 
one of the mid-west’s largest dealers 
is certainly proof of Blue Ribbon’s 
performance and acceptance. Help 
yourself and your customers to great- 
er profits. Sell Blue Ribbon Special. 
3 types available: Fortified Pig But- 
termilk with vitamins 
D&G, Fortified Chick 
Buttermilk with vita- 
mins D&G, and Blue 
Ribbon Special for 
general feeding. 


10 50 Ib. drum 
drum for 
feeding 


poultry, turkeys, ducks 


HARD UP 
The British politician was justifying the 
expense of the Festival of Britain. 
“We're selling the British Isles to the 
tourists,” he explained. 
“Egad!” a snoozing listener remarked. 
“Are things as bad as all that?” 


DOMESTIC AID 
Husband: “What are you planning to do 
tonight?” 
Wife: “Oh, read a little, watch television, 
and so on.” 
Husband: 


. 
so on, 


“Well, when you get to the 
don’t forget my shirt buttons!” 

x 

Sign on atomic scientist’s labdratory door: 
“Gone—fission.” 
x 


CITYFIED 

The quiet, prim co-ed from the country 
was on her first college date. Thrilled at 
her first date with a senior boy, she was 
determined to be as sophisticated as possible. 

After a movie, the couple went to a cafe 
popular with students. “Two beers,” her 
escort told the waitress. 

Not wanting him to consider her un- 
sophisticated, she spoke up and said, “I'll 
have the same!” 


FOLLIES OF YOUTH 
The boys at the corner drugstore were 
discussing girls. “Aw,” one remarked, “girls 
are a dime a dozen.” 
“Gee,” sighed a small bystander, “and all 
this time I've been buying jelly beans.” 
Santa Claus is the only man who can run 
around at night with an old bag and not be 
the subject of gossip. 
SOME PARTY 
Gigolo: “You say you're willing to pet 
within certain limits?” 
Blond: “Yes, city limits.” 
* * # 
MODEL ROMANCE 
The model seemed unaffected by the 
artist’s kiss. She was, however, impressed 
when he said she was the first model he had 
ever kissed. 
“How many models did you have before 
me?” she inquired. 
“Six,” he replied, “a tree, an apple, an 
orange, and three vases full of flowers.” 
BORN HERE 
An Englishman was sent to investigate 
his company’s drilling operations in the 
Venezuela oil fields. After a number of days 
there, he struck up a conversation with a 
man who spoke English. Uncertain of this 
man’s nationality, he asked, “Are you a 
foreigner here too?” 
The fellow gazed at him indignantly, 
then snapped, “Hell, no. I'm an American!” 
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Another great new Pillsbury development! 
Best 


The new BITE-SIZE Starter with “MYCINS” 


A brand new Pillsbury Feed with a 


HARD-HITTING PROMOTION PLAN 
to help you sell it 


Here’s a new feed your hog-producers need. Especially 
this year they want to cut feeding costs and get more 
efficient results. 

PIG FEAST gets pigs started on dry feed early. It en- 
courages fast, healthy growth, cuts weaning troubles ’way 
down! It makes new customers and pleases your old ones. 

Yes, this new product is timely and salable to begin with. 
And it is backed by a special introductory offer, to use right 
in your own trading area. Use this deal and you’ ll get PIG 
FEAST orders on your books in a hurry. 


BITE-SIZE 


for best results 


Young pigs love the irregu- 
lar, ‘‘natural-looking”’ 
Bite-Size form of PIG 
FEAST. They take to it 
quickly, eat more, grow 
fast! Bite-Size granulation 
insures a balanced feed in 
every mouthful. Cuts down waste, too. 

PIG FEAST is made up of choice, easily digested in- 
gredients, carefully balanced for the needs of baby pigs— 
and the needs of hog-raisers for the best possible growth 
and feed conversion in 1952! 


Get the facts on the 


SPECIAL INTRODUCTORY OFFER 


for your feeders 
Fill out the coupon! We’ll show you how the special offer puts PIG 
FEAST in a Pillsbury Feed Dealer’s territory in a hurry—and how it 
can boost sales of all Pillsbury feeds and concentrates. Don’t delay. 
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Loaded with 
“MYCINS” 


PIG FEAST carries a high 
levelof‘‘Mycins’—Pillsbury’s 
special combination of leading 
antibiotics best suited for pigs 
—Terramycin, Aureomycin and Streptomycin. This is 
based on the very latest antibiotic studies, which show 
that the earlier a pig gets the right kind of antibiotics 
the better it grows and thrives. 

With this new feed, pigs get a charge of ““Mycins’’ at an 
age when they have the greatest response to antibiotics. This 
means a big boost to runts, and a fast start for all pigs. 

PIG FEAST makes pigs grow fast and do well. It gives 
your customers the kind of results that keep them on 
Pillsbury’s money-making hog feeding program right 
through to market. PIG FEAST is a good seller in spring 
and early summer, and a real tonnage builder for the rest 
of the season. 

This newest Pillsbury development is one more reason 
why: the Pillsbury franchise is more valuable all the time 
. .. Why you should check on this great, up-to-the-minute 
line and see what it can do for you! Use the coupon below, 
or see your Pillsbury Territory Manager. Now is the time 
to do it, for this is the season for PIG FEAST! 


FEEDS AND CONCENTRATES 


Pillsbury Mills, Inc., Feed and Soy Division 

Dept. FB-22, Minneapolis, Minn. 

Gentlemen: Send me all the details on PIG FEAST and the PIG 
FEAST promotion plan. 
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This spring, you can start your 
chicks, pigs, calves and poults fast 
as a rocket... with Wayne Starting 
Feeds, which bring you MORE 
POWER TO THE POUND than 
ever before! ! You'll be delighted at 
the way your young stock zooms along 
at an amazing rate on these power- 
ful starters ... with LESS feed, time 
and work than ever before, too! 
The reason is—Wayne Research 
scientists have “teamed” up an ex- 
clusive feed-power combination of fa- 
mous IQ (Ingredient Quality) and 
new IB (Ingredient Balance). Triple 
tested and thoroughly proved, this 
Wayne combination assures: 


Top feeding power from every pound 
... thru proper proportions of all 
necessary nutrients, including ANTI- 
BIOTICS, VITAMIN By2 (APF) and 
many other high potency ingredients 


Copyright 1952 Allied Mills, Inc. 
ALLIED MILLS, INC., Builders of TOMORROW’S Feeds . . . TODAY! 


Executive Offices: Chicago 4, Ill. Service Offices: Ft. Wayne 1, Indiana 


So get set now with a power take-off 
for the bigger, surer profits you get 
from early-laying pullets, high-pro- 
ducing heifers, market-topping 
hogs, broilers and turkeys! 


Start your chicks on Wayne Chick 
Starter or Wayne Broiler Feed. Start 
your pigs on Wayne Tail Curler, the 
amazing super-feed already famous 
for making runty pigs thrifty and 
normal pigs thriftier. Start your 
poults on Wayne Turkey Starter... 
your calves on Wayne Calf Starter. 
All of these starters are packed with 
the power of latest research findings! 


Remember—more farmers than 
ever before are feeding Wayne. It’s 
truly the Brand in Demand. You'll 
be wise to arrange for your full 
requirements with your local Wayne 
Dealer right away! 
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Reader Service Pages 


Develop New Type Clamp 
For Apex Bagging Scale 


Development of a new and improved 
combination bag clamp for its widely used 
Apex bagging scale has been announced by 
Burrows Equipment Co., Evanston, Ill. The 
new clamp is adjustable to hold large and 
small bags alike. It is said also to permit 
opening the perimeter of the bag sufficiently 
wider to promote a 25 per cent greater flow 
of material. 

Details, descriptive literature, and prices 
on both the new clamp and the Apex scale 
will be sent feed men who circle No. 30 on 
the Reader Service card. 


Norwich Is Expanding Its 
Nitrofurazone Production 


Daily production of 1,000 pounds of 
nitrofurazone crystals is possible with new 
equipment put in service Jan. 14 by Nor- 
which Pharmacal Co., New York City, Mel- 
vin C, Eaton, president of the firm, has 
announced. Nitrofurazone is manufactured 
from a corn byproduct, furfural, supplied 
by Quaker Oats Co., Chicago. 

Mr. Eaton said that the new nitrofurazone 
plant cost about $140,000 and increases by 
10 times previous production of the syn- 
thetic chemical. For additional details on 
the Norwich operation, circle No. 37 on the 
Reader Service card. 


Incorporate Antibiotics 
Into Calf Milk Replacer 


Inclusion of antibiotics in a milk replace- 
ment designed for early calf feeding has 
been announced by Western Condensing 
Co., Appleton, Wis. Antibiotics previously 
have been incorporated into milk replace- 
ments for swine and poultry. 

Western has reported that young dairy 


* * * * * * * * 
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calves gained 25 to 40 per cent faster when 
antibiotics were included in their rations, 
faster even than calves raised on whole milk 
alone. For details on Western’s new product, 
circle No. 21 on the Reader Service card. 


Whitmoyer Offers Unusual 
Recipe for Egg Delicacy 


An authentic recipe for the Austrian deli- 
cacy, Salzburger nockerln, has been pub- 
lished by Whitmoyer Laboratories, Inc., 
Myerstown, Pa., as an aid to increasing 
American consumption of eggs. The recipe 
is simple and calls for the use of three egg 
yolks per batch. 

Feed companies, hatcherymen, and re- 
tailers are offered copies of the recipe by 
Whitmoyer. For a sample copy and informa- 
tion on quantity orders, circle No. 38 on 
the Reader Service card. 


OFFER MANURE PRODUCT 

Longhorn brand cattle manure packaged 
for use as a plant food and soil builder is 
available to feed retailers from Faesy & 
Besthoff, Inc., New York City. The manure 
is heat treated to kill weed seeds and is 
both dehydrated and pulverized. For details 
and prices, circle No. 31 on the Reader 
Service card. 


Sea Colloids Offered by 
Massachusetts Concern 


Availability of its line of SeaKem “‘col- 
loids out of the sea” has been announced 
by Seaplant Chemical Corp., New Bedford, 
Mass. The colloids are offered in a variety 
of types designed for gelling, binding, thick- 
ening, stabilizing, and other purposes. 


For technical bulletins on the SeaKem 
line, readers should circle No. 39 on the 
Reader Service card. 


Bin-Dicator Publishes New 
Booklet on Its Products 


Twenty pages of information concerning 
its Bin-Flo units and Bin-Dicator make up 
a new booklet just published by Bin-Dicator 
Co., Detroit. Bin-Flo units are designed to 
restore flow characteristics to finely ground 
dry materials which often bridge or pack 
in storage. 

The indicator device automatically records 
levels of material in storage and controls 
filling machines. For a copy of the Bin- 
Dicator Co.’s booklet, circle No. 41 on 
the Reader Service card. 


CHEMICAL NEWS 

Subjects of interest and importance to 
feed men often are discussed in U. S. I. 
Chemical News, monthly publication of U. 
S. Industrial Chemicals Co., New York City. 
To obtain a sample copy of the News, circle 
No. 40 on the Reader Service card. 


OFFER GLOVE PADS 
Heavy horsehide Handpads for workers 
are offered to the trade by General Scientific 
Equipment Co. of Philadelphia. Said to be 
durable and long wearing, the pads sell for 
$1 a pair or $10.40 a dozen pairs. For 
details, circle No. 36 on the Reader Service 
card. 
NUTRITION NEWS 
The monthly abstract of nutrition research 
published by Ray Ewing Co., Pasadena, 
Calif., is widely distributed throughout the 
feed trade. Feed men who would like to 
receive a sample copy of the Ewing nutri- 
tion news should circle No. 26 on the 
Reader Service card. 
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Other Reader Service Items Appear in Pages Throughout This Issue 


Ultra-Life Schedules Two 
School Terms in March 


Scheduling of two school programs has 
been announced by Ultra-Life Laboratories, 
Inc., East St. Louis, Ill. The firm’s next 
livestock course will run for two weeks be- 
ginning March 31. Its poultry school will 
start March 10 and will be three weeks in 
length. 

Directing the livestock curriculum will be 
F. I. Reiners, chief of the Ultra-Life live- 
stock division. His assistants will include 
Dr. E. C. Blye and F. Gordon Reiners. Sub- 
jects to be covered will include dairy nutri- 
tion, feed utilization, hog nutrition, and a 
wide range of others. 

P. C. Blauer, poultry division head, will 
direct the poultry school. Austin Windsor, 
Paul Sullivan, and Gerald B. Champagne 
will assist him. They will cover the follow- 
ing topics, among others: internal culling, 
nutrition, anatomy, broiler plant manage- 
ment, and the recognition of common dis- 
eases. 

For full details on both schools, circle 
No. 33 on the Reader Service card. 


Du Pont President’s Talk 
On Security Is Offered 


While man should desire security, it 
should never be thought of as an inherent 
right of citizenship, according to Crawford 
H. Greenewalt, president of the Du Pont 
organization, Wilmington, Del. Speaking at 
a chamber of commerce dinner in Chambers- 
burg, F'a., Mr. Greenewalt termed the desire 
for security natural, “even essential for each 
of us, and for the nation.” He noted that 
the method of gaining this security—not 
the goal itself—is in question today. 

Feed men will be interested in reading 
the complete text of Mr. Greenewalt’s re- 
marks. To obtain a copy of his talk at 
Chambersburg, circle No. 35 on the Read- 
er Service card. 


BELTING CATALOG 

Information on its full line of stitched 
canvas belts is included in a new catalog 
just published by C. R. Daniels, Inc., Dan- 
iels, Md. Technical data in the publication 
describes the most effective installation and 
operation of Daniels belts. For a copy of 
the catalog, circle No. 24 on the Reader 
Service card. 


Arid-Aire Accepting Used 
Driers on Trade-in Offer 


Substantial trade in allowances for used 
Arid-Aire grain driers on the purchase of 
the firm’s new Model C have been an- 
nounced by Arid-Aire Mfg. Co. of Min- 
neapolis. Sales Manager W. J. Roseberry 
said that a substantial demand for used 
driers in good condition had prompted Arid- 
Aire to make the trade in offer. 

For full details on Model C in the Arid- 
Aire line, interested persons should circle 
No. 13 on the Reader Service card. 

LITTER DISPLAY 

The high absorbency of its Sani-Flor poul- 
try litter is self demonstrated in its new 
counter or shelf display, according to West- 
ern Mineral Products Co., Minneapolis. Cus- 
tomers are invited to test a sample of the 
litter with an eye dropper provided in the 
display. For details and prices on Sani-Flor, 
circle No. 25 on the Reader Service card. 


New Turkey Pellets Now 
Are Produced by Arcady 


Marketing of Avitas pellets, a new oat 
feed development for turkeys has been an- 
nounced by Arcady Farms Milling Co. of 
Chicago. The firm claims that its new prod- 
uct overcomes completely the problem of 
acquainting young birds with oats. Avitas 
pellets contain 12 per cent protein, the 
manufacturer reported. 

The new pellets are packed in 100 pound 
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paper sacks and are said to be priced about 
the same as straight 38 to 40 pound oats. 
For full deteails on the new product, circle 
No. 11 on the Reader Service card. 

STEEL FLOOR PLATES 
Limited quantities of rolled steel plates 

designed to reinforce and protect concrete 
floors subject to heavy wear are available 
from Acme Steel Co., Chicago, the firm has 
announced. Approximately one foot square, 
each plate contains 100 small rectangular 
holes and 100 short barbed prongs. For full 
details, circle No. 28 on the Reader Service 
card. 

FOR ADDRESSOGRAPHS 
Feed concerns which utilize Addresso- 

graphs in preparing direct mail promotions 
will be interested in a new device marketed 
by Dashew Business Machines, Inc., Los 
Angeles. The Dashastripper is designed to 
quickly remove plates and cards from ad- 
dressing machine frames. For full details on 
the device, which sells for $3.50, circle No. 
27 on the Reader Service card. 


STEP UP PROGRAM 

Acceleration of its sales and promotion 
campaign. for Pyrenone dairy industry in- 
secticides has been announced by U. S. In- 
dustrial Chemicals Co., New York City. 
Feed dealers who serve dairymen may ob- 
tain full information on these insecticides 
by circling No. 18 on the Reader Service 
card. 


FLUORESCENT ADVERTISING 

Fluorescent accessories claimed to “glow 
like fire’ under ultra violet or black light 
are offered by Ultra-Violet Products, Inc., 
South Pasadena, Calif. Including marking 
pens and bulletin paints, the line is described 
fully in new literature published by the 
manufacturer. To receive these data, circle 
No. 7 on the Reader Service card. 


Union Special Adds Two 
New Bag Closing Models 


Two additions to its line of bag closing 
machines have been announced by Union 
Special Machine Co. of Chicago. Both are 
table type and make plain sewed or tape 
bound closures. 

The company has prepared a new 16 page 
catalog illustrating its full line of bag clos- 
ing equipment, including full details on the 
new models. To obtain a copy of this pub- 
lication, circle No. 34 on the Reader Service 
card. 

DOG ODOR KILLER 

Control of objectionable dog odors is 
made possible by the incorporation of chloro- 
phyll into its dog ration, according to Kasco 
Mills, Inc., Toledo. The firm claims that the 
product effectively controls canine odors. For 
further details on the product and its avail- 
ability, circle No. 2 on the Reader Service 
card. 
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@ IN NOVEMBER, 1950, the Frazier 
Seed Co. opened a modest, middle-of- 
the-block feed and seed store in Inde- 
pendence, Kan. 


One year later, the store had ex- 
panded to four times its original size, 
and with a complete new farm service 
setup, Fraziers held a grand opening 


FEED TRADE veteran E.L. (Roy) 
Harp is at the left in this pho- 
to. With him is employe Har- 
mon Little. Their business at In- 
dependence, Kan., has quad- 
rupled in size in only one year. 
Lower photo shows store today. 


for their farm center that brought in 
visitors from many miles around. 

Fraziers Farm Center now occupies 
a 100 foot frontage, and offers such 
a wide variety of merchandise and so 
many special services that it is truly 
a one stop station that can take care 
of almost every need of both the farm- 
er and the farmer's wife. 

Besides the original lines of feed, 
seeds and garden plants in season, 
Fraziers has added farm and dairy sup- 
plies, hardware, appliances, plumbing 


FIELD SEEDS 
FARR SUPPLIES reas 


They Took Cue From 


Grocery Chains Offered Ideas to Kansas Feed Men 


accessories, housewares, stock and poul- 
try remedies, lawn and garden sup- 
plies, pets and pet supplies, and other 
farm needs too numerous to mention. 
In addition to their merchandise lines, 
Fraziers also buys the farmer’s cream, 
eggs, and poultry at the new store. 

And, while Fraziers is primarily a 
farm center, its business is by no means 
confined to the rural trade, for city 
folks give it a big play, too. Its fine 
showing of colorful housewares, its 
complete line of lawn and garden sup- 
plies, and its large pet and pet supply 
department are among the features that 
attract the attention of the town folks 
‘as well as those from the surrounding 
rural districts. 

The Frazier Seed Co. was estab- 
lished in 1905, and has its headquarters 
in Coffeyville, Kan. The firm is.a pro- 
gressive one which sees the wisdom 
and the profit possibilities in offering 
the farm trade all its needs in one at- 
tractive package. Furthermore, Fraziers 
are merchants in the modern concept, 
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and they promote their wares aggres- 
sively and merchandise them intelli- 
gently. 

E. L. (Roy) Harp, manager of the 
Independence store, has been in the 
business some 15 years. The rapid 
progress and growth of this store is 
due in no small part to the confidence 
and the following which he has built 
among the farm population of a wide 
surrounding area. 

“We have taken a tip from the 
success of the grocery supermarkets,” 
Mr. Harp said, as he pointed out 
numerous features in the modern store. 
“Our store is simply a supermarket of 
supplies for the farmer, dairyman, pet 
owner, and home gardener. We offer 
them, under one roof, all the goods 
and services which they are likely to 
need, and we thereby save them much 
valuable time that would otherwise 
have to be spent in shopping around. 

“Being specialists in farm lines, we 
are in a position to anticipate the 
farmer's needs and have what he wants 


when he wants it,” he asserted. 
“What's more, our salespeople know 
the farmer’s problems and can discuss 
them with him intelligently and help 
work out proper solutions. 

“It is easy to see why not only the 
farm folks, but city folks, too, like to 
trade in our modern, well-lighted 
store,’ Mr. Harp suggested. “Open 
displays attract their attention and 
give them a chance to examine mer- 
chandise before buying, and the re- 
sult is many impulse sales.” 

Each department of the store has 
its own manager, and there is much 
good natured rivalry among the man- 
agers in their efforts to build up their 
own departments and contribute to 
the general growth of the store. 

Harmon Little, manager of the feed 
department, does a creditable job of 
making the growth of this department 
match or surpass that of other sections 
of the store. 

Feeds occupy all of one of the store’s 
four building frontages, seeds and pro- 
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duce are in the adjoining building, and 
hardware, housewares, pet supplies, and 
other departments are in the attractively 
arranged double front store at the corner 
of the block. 

The feed section stocks all types of for- 
mula feeds for stock and poultry. Not car- 
ried is hay, because of fire regulations cover- 
ing the downtown district where the store is 
located. 

This location is an unusually good one 
for a store of this type. It is on Main street, 
only a block from the city’s principal cor- 
ner, making it convenient for every farmer 
who comes to town to shop. He can bring 
his cream and produce to Fraziers, leave it 
to be tested and weighed while he shops 
outside, then return to Fraziers to pick up 
his check and get whatever he needs there. 


The store features a complete line of 
Staley feeds, as well as grains, minerals, and 
millfeeds. Farmers can buy in as large quan- 
tities as they desire, but the small feeder is 
just as welcome and he receives the same 
cordial reception. Most types of feed are sold 
in bulk as well as by the bag, and whether 
the customer buys a quarter's worth or a 
ton, he can be sure of friendly service. 

The store keeps an unusually large and 
varied assortment of pet foods, and this part 
of the feed business is becoming very profit 
able and is growing steadily. Fraziers are 
carlot buyers of Vitality dog food, for in- 
stance, and dog and other pet foods show 
rapid turnover. 

The pet foods are displayed and sold in 
the main, corner store, together with a wide 


most particular customers. 


These are new patterns . . . every one of them specially designed 
and specially printed. Planned for Easter selling, but good for 
the whole Spring season. The colors are fresh as an Easter egg, 
harmoniously combined to please the eye . . . and to please your 


Women everywhere are showing marked preference for the 
pretty feed-bag prints for all sorts of smart fashions for home 
and family use. Buy the new Mente Easter Prints and make 
your feed bags the talk-of-the-town! 


Write, wire or phone our nearest office today for quotations 


INC. 


Isaac T. Rhea, Pres. Dept. FB 
Box 1098 Box 690 Box 204 
Savannah New Orleans Houston 


Sales Offices or Representatives in New York, Chicago, St. Louis, Denver, Cincinnati 
and other large cities 
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variety of pets and pet supplies. 

“The popularity of this pet department 
has been most gratifying,” Mr. Harp said. 
“It draws both rural and city trade, and 
the fact that we have a full line of supplies 
and all kinds of food for dogs, cats, rabbits, 
birds, fish and other pets is steadily building 
up the volume of the section. Pet foods have 
become big business with us.” 

The splendid growth of Fraziers feed de- 
partment and other sections can be attributed 
in large part to the use of modern methods 
to promote and move their merchandise. 

This store doesn’t just have feed and 
other merchandise for sale; it sells them. 
This is done by having an attractive layout, 
where it is a pleasure to shop; by carefully 
selecting and attractively displaying mer- 
chandise fitted to customers’ needs; by ad- 
vertising widely and wisely; and by giving 
the shopper friendly and intelligent service. 

Take the promotion of the grand opening 
of the enlarged store, for instance. Double 
page newspaper spreads, radio, and direct 
mail were all used to good advantage in 
building up the opening. 

Valuable prizes and contest payoffs were 
offered as a lure to attract people. As a re- 
sult, more than 3,300 visitors registered 
their names and addresses at the one day 
opening, and no one knows how many 
passed through the store without registering. 

This opening day publicity was no mere 
one-shot flash in the pan. Fraziers keeps ad- 
vertising working consistently, both to keep 
the firm name before the public and to 
promote the sale of specific merchandise. 

Considerable advertising space in Inde- 
pendence papers is used regularly to pro- 
mote the sale of feeds and other merchan- 
dise, radio spots do their share, and the 
names registered at the store opening form 
the nucleus of a direct mail advertising list 
which will frequently be brought into play. 

“We have already noticed a healthy in- 
crease in feed sales since our one-stop shop- 
ping setup opened,” Mr. Harp reported. 
“This has confirmed our opinion that each 
department in a store of this kind can be 
expected to profit from the customers at- 
tracted by other departments. 

“We are confident that we can look for- 
ward to continued growth in all depart- 
ments, because we know it is a pleasure and 
a convenience to customers to shop in a 


well equipped store of this type,” Roy Harp 
concluded. 


New Purina Feed Mill Is 
Planned for Shreveport 


Plans to build a new feed mill at Shreve- 
port, La., have been announced by Ralston 
Purina, St. Louis. When completed, the 
mill is to have a capacity of 150,000 tons 
of feed annually. 

Construction is scheduled to begin as 
soon as contracts are awarded. President 
Donald Danforth said Purina hopes to have 
the mill in operation by spring of 1953. 

The new plant will be located on a 15 
acre tract of land and will be served by 
Kansas City Southern railroad. Ample grain 
storage facilities will be provided because 
Purina expects to purchase much of the 
grain for its feeds produced at Shreveport 
in the area around that city. 
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Fewer runts or culls in NFZ 
treated pens at end of tests. 


Mashes containing NITRO- 
FURAZONE can be fed right 
up to marketing time — no 
switching feeds the last four 
days. 


Greater reduction of death 
losses due to coccidiosis. 


Ideal for growing pullets 
because there is no interfer- 
ence with the development 
of natural immunity. 


_» Nitrofurazone is a chemical 
‘Better growth — antibiotic effective against 


those found in the intestinal 
sistently weighed more 


tract. 
throughout tests. * Based on comparative tests. 


with other recognized drugs. 


No interference with feed 


(NITROFURAZONE) 


or COCCIDIOSIS 


FOR THE PREVENTION AND 


And For Wormy Flocks- 


_ Nicozine is the combination of — 
nicotine-bentonite and pheno- 
thiazine in the proportions first 
_ found by Dr. Hess & Clark re- 
search. Careful tests have proved 
- that this combination, in this _ 
proportion, is miore effective 
_ forthe control of large round — 
worms (ascaridia) and cecal 
_ worms (heterakis) than either 
product used alone. : 


HECK the seven big advantages listed above 
and you'll see why your customers will appre- 
ciate mashes medicated with NFZ-MIX. Not 
only will you be offering them an effective pre- 


ventive and treatment for coccidiosis (cecal and 


intestinal) but you will be offering them a most 


economical solution of this problem. 


For data and results of the 
many tests proving the 
advantages of Nitrofurazone, write 


‘Because of this, Nicozineis not 
_ Only a most effective treatment _ 
but it compares favorably in — 
cost with most products for the _ 
purpose. 


DR. HESS & CLARK, INC. 
ty Nicozine in your mashes. 
ASHLAND, OHIO You'll satisfy customers—you'll 
“profit yourself. 


Scientific Farm-aceuticals since 189: 
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Get CLO-TRATE for dependable 
and economical vitamin A and 
D fortification of your mashes 
and other feeds. CLO-TRATE 
gets top results because every 
batch is chick tested before 
shipment. Book for spring now. 


Use F.L.D.Y. in your livestock 
rations for “Vitamin D Insur- 
ance” and prevent trouble due 
to a deficiency of vitamin D 
when roughage is of poor qual- 
ity. Leading feed manufacturers 
use Fleischmann’s Irradiated 
Dry Yeast because it supplies 
“sunshine vitamin D” at low 
cost. 


KODDY-MIX “300” is ideal for 
cold weather mixing. Always 
ready and free-flowing. Packed 
in handy 100 lb. drums. 


Poultrymen “in the know” pre- 
fer SNOW FLAKE Oyster Shells 
because they are uniform and 
free of dust. Let us quote you 
delivered price on your next car. 


MAGNAVITE is better than ever. 
Use this economical fortifier to 
supply ALL the vitamins of im- 
portance in mashes and hog 
feeds. For chick starter, broiler 
mash or pig meal try MAGNA- 
VITE XXX; a rich source of anti- 
biotics and B-12. 


Trace mineralize your feeds 
with MIRICOE. Available with 
cobalt for livestock. Without 
cobalt for poultry. 


SCHLITZ Brewers Dried Yeast. 
Always fresh and uniform in 
quality because it is processed 
right at the brewery. 


Let us know when you need 
dried skim or buttermilk .. . 
wheat germ oil... Anadex Kaf- 
Kaps . . . Wyeth’s Penstix. Ban- 
arat ... Weedicide 2,4-D weed 
killer. 


STRATTON GRAIN 
COMPARY 


Grain and Feed Merchants 
MILWAUKEE 2, WISCONSIN 
MARQUETTE 8-7411 
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Heading the birthday list for March is a 
veteran trade association executive. He is 
Harry Hunter, executive secretary of the 
American Corn Millers’ Federation, Chi- 
cago. Mr. Hunter has held this position 
since 1936. 

He received his first contacts with the 
milling trade many years ago as secretary 
of the former Milwaukee Bag Co., Mil- 
waukee. When this firm was purchased by 
the Chase Bag Co., Chicago, Mr. Hunter 
stayed on for a few years and then joined 
the corn millers group. He has been doing 
a fine job for this group. 

Here is the March birthday parade: 
MARCH 1—E. C. Christel, Froedtert Grain 

& Malting Co., Minneapolis; Roy L. 

Herrick, Herrick Feed Co., Harvard, IIl.; 

Carl A. Sandell, Sea Board Supply Co., 

Philadelphia. 

MARCH 2—A. W. Lohry, Kay-Dee Feed 
Co., Sioux City, Iowa; J. J. Wickens, 
Specialty Feed Products Co., Plymouth, 
Mich.; Milton B. Wittig, Milwaukee Feed 
& Grain Co., Milwaukee. 

MARCH 3—Roy H. Gravink, Meyerink 
Milling Co., Clymer, N. Y.; Carl G. Or- 
singer, Waterloo Mills Co., Waterloo, 
Towa. 

MARCH 4—Joe Sinaiko, Iowa Milling Co., 
Cedar Rapids, Iowa. 

MARCH 6 — Jay Dusek, Arcady Farms 
Milling Co., Chicago. 

MARCH 7—H. E. Bradt, Sunset Feed & 
Grain Co., Buffalo; S. E. Geasey, Fhilip 
R. Park, Inc., Chicago. 

MARCH 8 — Frank Rabenowich, Phillips, 
Wis. 

MARCH 9—L. M. Brown, R-Way Feed Co., 
Santa Rosa, Calif.; Sam R. Honegger, 
Honeggers’ & Co., Forrest, Iil. 

MARCH 11—Harold W. Grassl, Tanvilac 
Co., Des Moines. 

MARCH 13—W. J. Borst, Jr., Wm. Borst 
& Son, Brooklyn, Wis.; W. G. Hottensen, 
W. M. Bell Co., Milwaukee; Leo J. Knapp, 
Calcium Carbonate Co., Chicago; C. L. 
Struven, Atlantic Supply Co., Baltimore; 
E. H. Sather, Blue Ribbon Feeds, New 
Richmond, Wis. 

MARCH 14—Donald F. Crane, E. J. Crane 
& Sons, Chippewa Falls, Wis.; Clyde H. 
Hendrix, Pillsbury Mills, Minneapolis; 
Champ Humphrey, Gardner Advertising 
Agency, St. Louis; Lewis B. Stuart, Rals- 
ton Purina Co., St. Louis. 

MARCH 15—John H. Haertel, P. C. Kamm 
Co., Milwaukee; Floyd M. Wilson, Na- 
tional Alfalfa Dehydrating-& Milling Co., 
Lamar, Colo. 

MARCH 16 — Willard D. Cunningham, 
Cereal By-Products Co., Chicago. 

MARCH 17—Carl B. Melander, Pittsburgh 
Plate Glass Co., Milwaukee. 

MARCH 18—George F. Barrett, Chicago 
Feed Ingredient Co., Chicago; Ray Engel- 
hart, Borden Co., New York City; Rob- 
ert L. Herrick, Herrick Feed Co., Har- 
vard, IIl. 

MARCH 19—Louis Y. Horton, Mallinc- 
krodt Chemical Works, St. Louis. 

MARCH 20—John C. Adourian, Buffalo 


HARRY HUNTER 


Feed & Supply Co., Inc., Buffalo. 

MARCH 21—Ernest I. Sargent, Sargent & 
Co., Des Moines. 

MARCH 22—George A. Spencer, Oakes 
Manufacturing Co., Inc., Tipton, Ind.; 

MARCH 23 — Harry Hunter, American 
Corn Millers’ Federation, Chicago. 

MARCH 24—C. W. Sievert, C. W. Sievert 
& Associates, Chicago; Stanley L. DeSmidt, 
Penick & Ford, Ltd., Cedar Rapids, Iowa; 
H. N. Vredenburg, Muncy Mill Machin- 
ery Co., Muncy, Pa. 

MARCH 25—Harry R. Caldwell, Archer- 
Daniels-Midland Co., Minneapolis; R. E. 
Green, Standard Brands, Inc., New York 
City; John R. Stuart, Reliance Feed Co., 
Minneapolis. 

MARCH 26—A. E. Bush, Freedtert Grain 
& Malting Co., Milwaukee; Harry F. 
Franke, Franke Grain Co., Milwaukee: 
Jerry Sotola, Armour & Co., Chicago. 

MARCH 27—Joe S. Morris, Hardeman- 
King Co., Amarillo, Tex. 

MARCH 28—Donald' G. Perkins, E. R. 
Squibb & Sons, New York City. 

MARCH 29—Frank F. Helberg, Elgin Flour 
& Feed Co., Inc., Elgin, Ill. 

MARCH 30—Eugene G. Berry, B. F. Gump 
Co., Chicago; C. B. Garrett, Midland- 
Western, Inc., York, Pa.; John H. Gillen, 
Pittsburgh Plate Glass Co., Pittsburgh. 

MARCH 31—Fred J. Mc Cann, Jersee Co., 
Minneapolis. 


Yager Appointed to Head 
Pillsbury Feed Buying 


Clark Yager has been appointed feed pro- 
curement director by Pillsbury Mills, Inc., 
Minneapolis, Vice President Dean McNeal 
has announced. Mr. Yager will supervise 
purchases of all grains and ingredients for 
Pillsbury feeds, Mr. McNeal said. 

Formerly associated with Pillsbury at 
Louisville, Ky., Mr. Yager will make his 
new headquarters at Clinton, Iowa. He first 
joined Ballard & Ballard, purchased last 
year by Fillsbury, in 1926. He became vice 
president of B & B in 1941. 
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Corn, Feed Grains Picture 
Better Than Was Predicted 


The current corn and feed grains situa- 
tion appears better than was predicted ear- 
lier, the American Feed Manufacturers as- 
sociation has reported. The organization, 
through Agricultural Service Director Wil- 
liam T. Diamond, noted that while the sup- 
ply of corn for feed last Oct. 1 was 223 
million bushels less than on the same date 
a year earlier, on Jan. 1 of this year the 
supply was 226 million bushels less than 
on Jan. 1, 1951. 

This, AFMA said, indicates that corn 
disappearance has not been as great as was 
expected earlier. Corn storage stocks of 
Commodity Credit Corp. were almost 400 
million bushels on Jan. 1, only slightly be- 
low the figure for a year previous. 

Total disappearance of the four major 
feed grains for all uses, including export, 
was virtually the same during the October- 
December period as for the same period of 
1950. 

Feed use in the January-March quarter 
this year is expected to be about 1 per 
cent higher than for the first quarter of 
1951. It is anticipated, however, that total 
feed use in the second and third quarters 
of this year probably will fall behind the 
corresponding periods of 1951. 


Farmers Will Pay More For 
Pelleted Feeds, USDA Says 


Pelleted feeds will.command $1.50 to $2 
more per ton from farmers than mash, ac- 
cording to a Department of Agriculture 
study. The research indicated that margin 
of performance by some farmers over ra- 
tions sold in other forms. 

The same research showed that the cost 
of pelleting mash ranged from $1.09 to 
$2.57 a ton at 14 cooperative mills which 
took part in the study. For additional in- 
formation on the study, ask for FCA Bulle- 
tin 63 from the Farm Credit Administration, 
Washington 25, D. C. 


New Veterinary Building 
Completed at Illinois 


Veterinary science classes at the Univer- 
sity of Illinois now are being held in the 
college of veterinary medicine’s own four 
story building. The new structure provides 
classroom, research, and diagnostic facili- 
ties, according to Dean Robert Graham. 

Veterinary science was established as a 
separate college at Illinois in 1944. The 
June, 1952 class will be the first group of 
graduates to receive degrees from the vet- 
erinary school. 

JOINS VITA PLUS 

T. P. (Pat) Black Jr. has joined the staff 
of Vita Plus Corp., Madison, Wis., Presi- 
dent Lyle H. Hill has announced. Mr. Black 
previously was associated with Badger Feeds, 
Inc., at Madison and Calcium Carbonate 
Co., Chicago. 
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Lots of calves means profit for 


you when you sell your customers 
NATIONAL NO- MILK CALF FOOD. 


é There’s a reason why dealer after dealer 
g features NATIONAL NO-MILK CALF along 
w with his other lines of feed. You see, the 
q NATIONAL FOOD COMPANY specializes in 
‘* calf food manufacture. More than three 
' generations of good dairymen have 
4 been using the tried and proven 
NATIONAL NO-MILK CALF FOOD. 
Good dairymen know quality— 
and they like the results! It’s 
profitable for you to sell the 
calf food that produces 
satisfied customers. 


NATIONAL 

you are not selling NO- MILK now, write 
CALF FOOD 

today for full details on profit making 


NATIONAL NO-MILK CALF FOOD. 


NATIONAL FOOD COMPANY 
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FERTILIZER 


BIG BUSINESS 


are you 
\ getting your share? 


Use of mixed fertilizer in the Midwest sets new sales 
records every year, and the trend shows no sign of 
slowing up. In Illinois, for example, fertilizer use was 
considerably more than doubled during the period 
1945 to 


Many feed dealers and grain elevators are riding 
high in this growing business. If you are not selling 
fertilizer or if you are not fully satisfied with your 
present source of supply, we invite you to contact us. 


Smith- Douglass is one of the big names in the ferti- 
lizer industry. S-D is an established brand — already 
popular in the Midwest — and good dealers are still 
needed in some areas. 


WHAT DOES AN S-D DEALER GET? 


1 ADVERTISING PROGRAM Colorful ads in leading farm 
papers pave the way for sales. Folders, pencils and other 
advertising helps. 

2 RELIABLE DELIVERY We ship what we promise — so 
important in these days of uncertain supplies. 

3 COMPLETE PLANT ur Streator, Ill. plant is one of the 
very few in the U. S. that makes its own superphosphate 
and sulphuric acid. 

4 EASILY ACCESSIBLE Located on good highways and 
railroads for rail shipment or truck loading. No waiting 
to load. Prompt, courteous service. 

5 MELLOW-AGE&D FERTILIZER Our blending and curing 


process makes free flowing, high analysis fertilizer — 
avoids complaints. 


SMITH-DOUGLASS CO., INC. 


COMPLETE SERVICE ON ALL 
FEED INGREDIENTS 


Jobbers and Wholesalers 
of 


CARLOADS 
MIXED CARS 
TRUCKLOADS 


Feed & Grain 
Company 


GRAIN EXCHANGE 
MILWAUKEE 2, WIS. BROADWAY 2-6289 


JOHNNY ASZEN 
Says: 


“Folks say I’m a good mixer. 
They must know what 
they’re talking about because 
I’m successful in getting 
into so many good feed 

and mineral mixes.” 


Johnny is made of ALDEN 
Calcium Carbonate which 
gives you 39% available 
calcium in your feeds. Test- 
proved by an independent 
laboratory, ALDEN Ground 
Limestone Products have 
maintained uniform quality 
and purity for over 

twenty years. 


Specify ALDEN when you 
order calcium feed 
supplements. 


Manufactured by 
IOWA LIMESTONE COMPANY 


Des Moines, lowa 
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Cooper NewAd Manager For 
Spartan Grain & Milling 


New advertising manager of Spartan Grain 
& Milling Co., Spartanburg, S. C., is Eu- 
gene E. Cooper. His appointment was an- 
nounced by Sales Manager D. E. Hunting- 
ton. 

Prior to joining Spartan, Mr. Cooper 
served for four years with Allied Mills, Inc., 
at Fort Wayne, Ind. 
A native of Iowa, the 
new advertising man- 
ager earned a degree 
in agricultural jour- 
nalism and advertis- 
ing at Iowa State 
College. 

Before he joined 
Allied, Mr. Cooper 
served as a farm ra- 
dio editor at Des 
Moines and as edi- 
tor of a hog breeders’ 
publication. He is a 
veteran of air force service in World War II. 


W. L. Patrick, With Chase 
For 33 Years, Retires 


A veteran of 33 years’ service with Chase 
Bag Co., Chicago, has announced his retire- 
ment. He is W. L. Patrick, who served the 
firm as sales representative in the West, 
Midwest, and Southwest over a period of 
years. R. F. Rhoden of Boise, Idaho, will 
replace Mr. Patrick. ~ 


Eugene Cooper 


The retiring salesman joined Chase im- 
mediately after his service in World War I. 
For the past 12 years, he has made his home 
at Boise, Idaho, where he and Mrs. Patrick 
plan to continue to reside. 


Hog Production Down After 
Five Years of Increases 


Hog production is declining after five 
consecutive years of increasing, the Depart- 
ment of Agriculture has reported. Farmers 
have indicated that they plan to have 8 
per cent fewer sows farrow this spring than 
in spring of 1951, the agency said. 


If this estimate proves accurate, the 1952 
spring pig crop should be about 56% mil- 
lion head, which would be 2 per cent above 
the 1940-49 average but 9 per cent smaller 
than last spring’s crop. 


The USDA said that 40.2 million pigs 
were saved in the 1951 fall season. This 
figure, combined with the 1951 spring pig 
crop of nearly 62 million, brought the 1951 
total pig numbers to more than 102 million 
head, the third largest on record. 


BRAINERD NAMED 
W. G. Brainerd has been appointed sales 
manager of J. B. Ehrsam & Sons Mfg. Co., 
Enterprise, Kan., the firm has announced. 
Mr. Brainerd has had wide experience as 
a milling engineer. 
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BOOSTER-STACKER 

Illustrated literature on its Universal pow- 
er booster and stacker is offered readers by 
Industrial Engineering & Mfg. Co., Inc., 
Brimfield, Ind. Available with 12, 14, or 16 
foot trough, the equipment is claimed to be 
of extremely rugged construction. For full 
details, circle No. 5 on the Reader Service 
card, 

SACK CLEANER 

Re-use of feed sacks is made easier for 
feed men who use its sack cleaning equip- 
ment, according to Sprout, Waldron & Co., 
Muncy, Pa. The firm recently made a cleaner 
installation at the S. H. Hiestand Feed Plant, 
Salunga, Pa. For details and specification 
data on the sack cleaner, circle No. 4 on 
the Reader Service card. 


MAYVILLE 


Dermody Products Manager 
In Pfizer Feed Division 


Newly appointed product manager in the 
animal feed division of Chas. Pfizer & Co., 
Inc., Brooklyn, is Hugh O. Dermody Jr., 
formerly of Minneapolis. Mr. Dermody’s 
appointment to supervise marketing of some 
of Pfizer's agricultural products was an- 
nounced by Jerry Thompson, manager of 
the food, beverage, and feed sales division. 

Mr. Dermody is a graduate of De Paul 
University, Chicago, and formerly was asso- 
ciated with Pillsbury Mills, Inc., and Gen- 
eral Mills, Inc., both of Minneapolis. 


Limedried 


FOR BARNS AND POULTRY HOUSES 
DEODORIZES ABSORBS MOISTURE 


Every farmer wants a dry, clean-smelling barn. You can provide a 
simple method by supplying MAYVILLE Limedried BARNLIME. It is 
easy to use; will not gum or paste. On dairy farms, particularly, 
Mayville Barnlime is a valuable aid in the sanitation program. 


Mayville Limedried Barnlime is a scientifically prepared lime prod- 
uct, now used by thousands of farmers in the Midwest. Here are some 


of its most important benefits. 


DEODORIZES — Kills objectionable odors in barns and 
poultry houses. 


DRIES — Quick-blotting action absorbs moisture. 
i" floors, gutters and runways clean, dry and. sanitary. 
SCOURS — With Mayville Barnlime, dirt sweeps clean with 


barn broom, leaving only a fine coating of healthful 
white lime. 


WLIMEDRIED 


MANUFACTURE! 


‘WHT 


COARSE 


Keeps 


DISINFECTS — Kills germs. Helps control poultry parasites 
and diseases. 

IMPROVES MANURE — Reduces ammonia loss — preserves 
nitrogen — adds calcium and magnesium. 

KEEPS OUT INSECTS — Discourages flies. Helps control 
lice and worm eggs on poultry. 


Farmers who start using Mayville Barnlime 
usually continue as steady customers. Write 
for prices and full information. 


MAYVILLE WHITE LIME WORKS 


MAYVILLE WISCONSI 
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— Hoosiers 
(Continued from page 38) 


committee. He noted the increases in beef 
cattle numbers in the South and Southeast 
and stressed how rapidly feed efficiency was 
increasing. Mr. Glennon foresaw some light- 
ening of the tight protein situation despite 
the current picture. 

Mr. Bowden’s address was the concluding 
convention feature. For his current observa- 
tions on the Washington scene, read the 
American Dehydrators association conven- 
tion story in this issue. 

NEW OFFICERS 

President David W. Crutchfield, Yeoman 
Grain & Feed Co., Yeoman, was re-elected 
as was Vice President Richard V. Hardin, 


Fortville Grain Co., Inc., Fortville. Treas- 
urer D. G. Phillips of the Cleveland Grain 
Co. and Executive Secretary Fred K. Sale, 
both of Indianapolis, also were returned to 
office. 

Elected to the board of directors were 
Joseph L. Gambee, Liberty Mills, Liberty; 
F. W. Blanton, Blanton Mills, Clayton; H. 
W. Cripe, Plymouth Elevator & Coal Co., 
Plymouth; and Edwin D. Scott, O. L. Barr 
Grain Co., Bicknell. 

@ E. M. CROW, Tecumseh, Okla., has 
reopened his feed mill. 

@ SAMUEL R. HARRELL, Indianapolis, 
Ind., board chairman of Acme-Goodrich Co., 
is a candidate for the Republican guber- 
natorial nomination in Indiana. 


The 
SOFT-SPOKEN 
GIANT OF 
EFFICIENCY 


Features: 


Instant Screen change 
from work floor 


Small floor space 


Low feed hopper 


Improved collector 
system 


Non-choking fan 
Reversible Rotation 
Engineering data and 


Installation diagrams 
Sent on Request 


1074 TENTH AVE. S. E. 
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Custom 
HAMMERMILL 


Write for Bulletin 1104 


JACOBSON MACHINE WORKS 


50-130 HP. 


MINNEAPOLIS 14, MINNESOTA 


PAUL SATHER 


Paul Sather’s appointment as assistant for 
flour sales to W. M. Steinke, vice president 
and co-manager of King Midas Flour Mills, 
Minneapolis, has been announced by Mr. 
Steinke. A veteran of 33 years of service 
with the company, Mr. Sather formerly 
served as western sales manager. 

George Maas, with a quarter century of 
King Midas service behind him, succeeds to 
Mr. Sather’s old post. Mr. Maas was Min- 
nesota sales manager prior to his new 
appointment. 


Woehling Named Technical 
Specialist by Borden Co. 


H. Leigh Woehling has been appointed 
technical service specialist in the soy and 
feed supplements department of the Borden 
Co., New York City, Charles F. Kieser, vice 
president in charge of the special products 
division, has announced. Mr. Woehling will 
assist in coordinating research and sales 
activities at Borden’s Elgin, IIl., laboratories. 

Holder of a masters degree from Penn- 
sylvania State College, Mr. Woehling pre- 
viously was chairman of the animal hus- 
bandry department at the State University 
of New York, Alfred. He completed a year 
as a research fellow specializing in swine 
problems at the University of Wisconsin. 


@ ALFRED CARLISLE, Campbell, Mo., 
has purchased the Guillaume Hatchery, Feed 
&@ Milling Co. at Mascoutah, Ill. 


ALEXANDER TRANSFERRED 

Transfer of Eugene P. Alexander from 
its Cincinnati territory to its Detroit sales 
office has been announced by Chase Bag 
Co., Chicago. D. L. Herrick, formerly lo- 
cated at Milwaukee, will replace Mr. Alex- 
ander in the Cincinnati area, according to 
R. N. Connors, vice president and general 
sales manager 
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In His Third Term 


CARL E. BOSTROM 


Only seven presidents of the Chicago 
Board of Trade have served the exchange 
for three terms. Carl E. Bostrom, vice presi- 
dent of Lowell Hoit & Co., who was re- 
elected on Jan. 21, is one of the seven. Mr. 
Bostrom previously served as second vice 
president, first vice president, and as a di- 
rector of the Chicago Board. 


John R. Murray, Quaker Oats Co., has 
been named first vice president of the board 
and Lawrence J. Ryan, who heads his own 
grain commission firm, is the new second 
vice president. 

Elected to three year terms as directors 
were Edward J. Kazmarek, Illinois Grain 
Corp.; William F. Rowley, Daniel F. Rice 
& Co.; John E. Brennan, head of the com- 
pany which bears his name; Ford M. Fer- 
guson, Glidden Co.; and Clarence Rowland 
Jr., Standard Milling Co. ; 


Highton Named Supplement 
Sales Chief by Bristol 


Henry Highton has been named to han- 
dle animal feed supplement sales for Bristol 
Laboratories, Inc., Syracuse, N. Y., R. A. 
Anderson, vice president in charge of sales, 
has announced. Mr. Highton will make his 
headquarters at 630 Fifth av. in New York 
City. 

A veteran of World War II military 
service, Mr. Highton is a graduate of Okla- 
homa A & M College. For details on Bris- 
tol’s feed supplements, circle No. 16 on 
the Reader Service card. 


FERTILIZER FOR CORN 


Feed men can count on a substantial re- 
peat business for its nitrogen fertilizers for 
corn, Allied Chemical & Dye Corp., New 
York City, has reported. Details on Allied’s 
line of Barrett brand fertilizers will be sent 
readers who circle No. 22 on the Reader 
Service card. 
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© That’s why customers believe in feeds mixed 
with Produlac and Nadrisol - - - they can see 
and measure the results. Building such 
conviction on the part of YOUR customers 


is the soundest way to increase business. 


Produlac and Nadrisol contain 
practically no starch; thus these tested 
ingredients provide a healthful 
balance to corn and other starch-heavy 
feed grains. They also contribute proved 
quantities of body-building proteins 
and essential vitamins and are rich in 


the important Vitamin B-G Complex. 


Boost business by boosting feed value 


- - - mix Produlac and Nadrisol. 


Products of 


National Distillers Products Corporation 


GRAIN PRODUCTS DIVISION 
120 Broadway °* New York 5 


e79e 


| 
= 
| 
| 4 


There’s an added 


in 


innesot 
INSEED MEAL 


RECOGNIZED by dairymen 
—cattlemen—hogmen as a 
superior protein source. 
There are cheap gains and 
manurial value plus a prime 
conditioning factor in 
every bag of Minnesota 
Linseed Meal. Fast, efficient 
service for both carlot 
and l.c.l. orders. 


* 


Write.....Wire..... 


Phone for Quotation 


There’s a Quality difference..... 


INNESOTA LINSEED OIL COMPANY 


MINNEAPOLIS 21, MINNESOTA @ STERLING 4893 
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presented. The veterans’ groups and the patriotic organizations are 
for it while in the ranks of the opponents we find the churches, 
the big farm groups, and the two leading labor unions. In the 
face of that opposition, it appears that the vote on the floor will 
be very close. There are enough favorable votes in committee to 
report out some kind of a bill, its exact form has not been deter- 
mined. This is bad legislation in a political year for the advocates 
of UMT. 

PRESIDENTIAL CANDIDATES 

From now until June, the drive for presidential delegates will 
be in full swing, especially among Republican candidates. The 
real contest is between Taft and Eisenhower and it is developing 
into a bitter squabble. It has been rumored that the general 
would come home in March on a leave of absence in order to 
campaign. His supporters are hoping that he will. 

Taft in the meantime is campaigning vigorously. Attention is 
focused on New Hampshire, where Ike and Taft tangle in the 
primaries on March 11. Both sides are claiming a victory. 

The senator from Ohio is blasting the Truman policies, at 
home and abroad. At a hearing before a senate committee he 
even took on John L. Lewis and old “shaggy brows” was quite 
docile. Taft has courage, ability, integrity, and a pugnacious dispo- 
sition in a political campaign. The propaganda that “he can’t win” 
is contrary to the facts. He has never lost an election. His oppo- 
nents are out to stop him, at any cost. 


REPUBLICAN EISENHOWER 

The Republican political pot is certainly boiling over in Wash- 
ington. The supporters for Taft and Eisenhower can get into an 
argument at the drop of a hat; the feeling between these groups 
is rather sharp and it might lead to serious trouble within the 
party. Many Democrats including Mr. Truman are sorry that 
Eisenhowez has finally confessed that he is a Republican and now 
the sniping begins. They now charge that Ike worked as a Demo- 
crat when he was a young man in Kansas, also that he admitted 
having voted for Roosevelt in 1944. 

Most impartial Republicans want to know just what Mr. Eisen- 
hower’s program is. Everybody knows where Taft stands. Is Eisen- 
hower for all of the New Deal foreign policy? Where does he 
stand on domestic affairs? Republicans are entitled to answers to 
these questions before next July. 

THE CHURCHILL VISIT 

It is assumed that the meeting discussed such things as rearma- 
ment in Britain, military cooperation looking toward a European 
army, the Korean war, assistance to the French in Indo-China, 
Iran, Egypt and more dollars to bolster a sagging British economy. 
THE BRITISH POSITION 

While World Federalists in this country advocate a world 
government which calls for the loss of sovereignty of the United 
States, Churchill and Eden stated frankly that Britain cannot and 
will not join in the Federation of Western European countries, 
which according to some people is essential to the peace of 
Europe, and the world. 

Anthony Eden spoke to the house members on foreign affairs 
at a luncheon last week and he made four important points: 

1. That rearmament under the North Atlantic Treaty organiza- 
tion (NATO) is imposing a terrific strain upon the economy of 
Britain. Some plan will have to be worked out between that 
country and our own whereby we furnish them the raw materials. 
He said their imports are so high that the trade balances are 
abnormal and disastrous if continued. 

2. No political federation with other European nations, “Our 
interests must always be with the British Commonwealth of Na- 
tions and not with Europe alone,” he said. This does not mean 
they will not cooperate, he assured us. He did not elaborate on 
that point and he should have because as some of us see it there 
is a direct relationship between our spending and their cooperation. 

3. The Middle East situation in Egypt and Iran is very serious, 
he said. They are making every effort to work out a plan whereby 
Egypt, Britain and the United States will see that the Suez Canal 
can be kept open to international trade. It is assumed that some 
concessions will be made to Egypt. 

4. Eden startled most of us when he made his fourth point: 
“We are ready to help you.” Who is helping who? Guess we have 
all. been mistaken according to the British foreign secretary. 


THE FEED BAG — February, 1952 


PRINT 


BAGS 


In a Wide Variety of 


Good Looking Patterns and 


Attractive Color Combinations 


ARE — WITHOUT A DOUBT 
A POSITIVE SALES BUILDER 


WHAT'S YOUR PREFERENCE? 
UNLABELED? 
SPOT LABELED? 
BAND LABELED? 


WE HAVE ‘EM... 
THE WAY YOU WANT ‘EMI! 
AND PRONTO, TOO!?! 


WERTHCO PRINT FEED BAGS 


ANOTHER WERTHAN BETTER BUILT PRODUCT 
2. 
Wire ... Write or Phone 


WERTHAN BAG CORPORATION 
8th AVE. & HOWARD ST. 
NASHVILLE TENN. 


MIDWEST SALES OFFICE 
141 W. JACKSON BLVD. 
PHONE HARRISON 4961 

CHICAGO 4, ILL. 


—In the Mi 


— Philippine 
(Continued from page 23) 


roast them for fiestas and parties. That has 
become a profitable sideline for him. 

Aquino lives in a housing compound ad- 
jacent to the market. In the compound also 
live Aquino’s mother and several other mem- 
bers of his family. Each family unit has its 
own house. Aquino raises pigs in pens under 
the porch of his home. He also has other 
pens nearby. 

Near his house Aquino has his storage 
building. His only piece of equipment is a 
corn grinder. When the blade is sharp, he 
can grind 60 sacks of corn a day. Each sack 
contains about 100 pounds. 

Aquino’s shiny new Chevrolet delivery 
truck stands beside his home. He makes 
regular deliveries daily. Some of his cus- 
tomers have 1,000 chickens and their orders 
are sizable. He finds that a flock of chickens 
that large will consume four bags of mash 
a day. 

An average day will find Aquino selling 
about 2,500 pounds of feed. Some of his 
customers buy only small quantities of feed. 
They raise two or three or, possibly, a half 
dozen chickens and their requirements are 
small. 

Some of Agquino’s best customers are 
breeders of fighting cocks. Manila has legal- 
ized cock fighting. It is an important sport 
here. Breeders take excellent care of their 
birds. They buy good feed and plenty of it. 

Unlike most of his competitors, Aquino 
extends credit to his customers. 


“IT guess about 25 per cent of my sales 
are on credit,” he said. ““That isn’t the usual 
way to do business here but I know all of 
my customers well and I can trust them. 
They pay within 15 days, as a rule.” 

About 100 regular customers provide 
Aquino with most of his feed business. He 
tries to treat all of them alike, whether they 
are big or small buyers. Realizing that most 
of them are paid on the fifteenth and the 
last days of each month he tries to have a 
good supply of stock on hand for the 16th 
and the first of each month. Those two days 
are the best for business in this country. 

Most popular of the chicken feeds among 
Aquino’s customers are palay—rice from 
which the skin has not been removed—and 
corn meal. Others are fish meal, rice bran, 
bone meal, cracked corn, dried whey, copra 
meal, shell powder, mongo bean—a local 


item rich in protein, ground white native 
corn, and soya meal. 

Hog raisers buy copra meal, rice bran, 
corn and other feeds. To horse owners 
Aquino sells mongo seed, corn, and alfalfa. 

That sturdy, slow dependable beast of 
burden of the Orient, the carabao, is found 
in large numbers throughout the Fhilippines. 
Aquino supplies them with molasses. 

Aquino, who buys his supplies from Ma- 
nila wholesalers, handles ingredients for 
livestock and poultry feed as well as pre- 
pared feeds. 

Although the Aquinos have two small 
children, Mrs. Aquino finds time to work 
alongside her husband most of the day. 
Servants are plentiful and cheap here so she 
has no trouble in getting women to care for 
the children and to perform all of the 
household duties. 

Assisting the Aquinos at their store are 
three young men. Each is paid 35 pesos a 
month, which Aquino considers the stan- 
dard wage for such employment. In addi- 
tion, he provides them with “chow”. The 
helpers eat the same food as Aquino. 

Aquino looks hopefully to the future. He 
knows that, generally speaking, livestock 
raising is still unsystematic in his country. 
Methods continue to be primitive. Feeding 
consists mainly of permitting poultry and 
animals to forage for themselves. Aquino 
knows that his business will expand as feed- 


ing becomes more scientific. 


@ STOCKYARDS FEED STORE, Gales- 
burg, Ill., has purchased the Vickrey Bros. 
feed operation at Aledo, Ill. 


COSTLY 


INGREDIENTS? 


. . « COSTS LESS THAN THE INGREDIENTS IT 
REPLACES ... AND NO BIG INVENTORY INVESTMENT! 


meal. 


Cooperating members of the National Fisheries Institute 


GORTON’S AIL-FISH Blend is o complete feed 
fortification when used as recommended. The 
basic ingredients are Gorton’s red fish meal, 
condensed fish solubles, fish liver and glandular 
. all by-products of edible fish. 


FISH FACTORS: GROWTH FACTOR 
QUALITY PROTEIN (812) 
Plus COMPLETE VITAMIN 
REQUIREMENTS of: 


Vitamins A, D, G {riboflavin} B12... together 
with other essential B-complex factors. 


ingredients? 


NEW ENGLAND BY-PRODUCTS CORP. 


str butors For Gorton-Pew Fisheries Company, Ltd. By-Products Div. 
MILK STREET 


BOSTON, MASS. 


The Blended Multi-Vitamin Ingredient” 


Does it make sense to tie up capital in expensive and often 
hard-to-get protein and vitamin ingredients? And gamble 
against possible market declines in the value of these 


Gorton's Al-Fish Blend saves these big inventory investments 

. costs far less to use than the ingredients it replaces! 
And you turn out a superior quality feed, completely fortified 
with all necessary Vitamin and Animal Protein factors when 
used as recommended. 
now for superior results at far less costs. 


Investigate Gorton's Al-Fish Blend 


Ask about 
GORTON'S Triple-Tested 
VITAMIN OILS 
that bring you guaranteed 
potencies 
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— Your Assignment 
(Continued from page 26) 


it pays to keep herds or flocks at all, it pays 
to feed them for capacity production. Mar- 
ginal producing individuals should be culled 
promptly, but the remaining individuals 
should be fed for top production. The rea- 
son is simple—as production increases, in- 
come-over-feed cost rises more rapidly be- 
cause of lower costs per unit of production. 


For example, it requires approximately 
18 pounds of feed per day to maintain 100 
hens averaging 5 pounds each in body 
weight. If the flock on full feed will eat 
28 pounds of total feed daily, only 64 per 
cent of this feed will go for maintenance 
and 36 per cent toward actual production. 
On the other hand, if for some reason feed 
is restricted to 24 pounds per day, 75 per 
cent will go for maintenance and leave only 
25 per cent for actual production. Since 
about 1 pound of feed over and above main- 
tenance can produce about 1 pound of eggs 
in good laying flocks, it can be calculated 
that the birds on full feed could produce 
eggs weighing 24 ounces per dozen, at the 
rate of about 80 per cent—versus only 48 
per cent egg production on the 24 pounds 
of feed daily. Income over feed would be 
$1.66 per day per 100 layers on full feed 
versus 60 cents daily on the restricted ra- 
tion—when feed is valued at $110 per ton 
and eggs at 48 cents per dozen. 

Likewise, it would be foolish economy to 
restrict feed to a dairy cow merely because 
of initial high feed costs possibly along with 
reduced prices for milk. For instance, a 
1,400 pound Holstein .cow producing 70 
pounds of milk valued at $3.50 per day 
would require about 35 pounds of hay val- 
ued at $0.52 plus about 191%4 pounds of 
manufactured feed valued at $0.88—and 
would have $2.10 daily income over feed 
cost. If feed were restricted to 35 pounds 
of hay plus only 12 pounds of manufactured 
feed, only 50 pounds of milk would be 
forthcoming from the feed; daily milk at 
$2.50 minus total feed at $1.07 means an 
income over feed cost of only $1.43 per day. 
It pays to feed well, if it pays to feed at 
all. The higher producing animals invariably 
produce the greater profits. 


A sound livestock breeding program is 
important. Pig litter size is regulated by 
several factors, including breeding. Some 
gilts and sows inherit the ability to farrow 
larger litters and to produce more good pigs 
at 56 days weaning age and at market time. 
How important is this litter size in regu’ 
lating pork production profits? Here are 
some figures: 

1. When five pigs are marketed per litter: 

1,600 pounds feed for sow and litter in 
gestation and lactation. 

3,500 pounds feed for five fattening hogs. 

[This means] 5,100 pounds of total feed 
@ 4 cents, or total feed cost of $204. Other 
costs (basis that feed is 85 per cent of total 
cost) $36. Market value of five hogs aver- 
aging 240 pounds @ 20 cents, totalled $240. 

[Thus] profit over feed cost per litter is 
zero. 

2. When six pigs are marketed per litter: 

1,600 pounds feed for sow and litter in 
gestation and lactation. 
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4,200 pounds feed for six fattening hogs. 

[This means] 5,800 pounds of total feed 
@ 4 cents, or total feed cost of $232. Other 
costs (basis that feed is 85 per cent of total 
cost) $41. Market value of six hogs average 
ing 240 pounds @ 20 cents, totalled $288. 

[Thus] profit over feed cost per litter is 
$15. 

3. When nine pigs are marketed per lit- 
ter: 

1,600 pounds feed for sow and litter in 
gestation and lactation. 

6,300 pounds feed for nine fattening hogs. 

[This means] 7,900 pounds of total feed 
@ 4 cents, or total feed cost of $316. Other 
costs (basis that feed is 85 per cent of total 
cost) $56. Market value of nine hogs aver- 
aging 240 pounds @ 20 cents, totalled $432. 

[Thus] profit over feed cost per litter is 


$60. 

In other words, it requires five pigs per 
litter to break even. A six pig litter con- 
tains what might be called one profit pig 
over and above the five needed to carry the 
cost of maintaining the sow. On the other 
hand, a nine pig litter—such as can be 
achieved under favorable conditions—will 
return profits equivalent to four six pig 
litters. 

Good crops, good feed, and good feeding 
practices without good dairy cattle—is akin 
to getting caught on third base at the end 
of the inning. Superior herd sires are impor- 
tant no matter whether they are at the bull 
stud or in the farmer's own barn. In one 
typical instance, it cost the owner of an ordi- 


(Concluded on page 86) 


Shell. 


PACKAGED IN BAGS 
Paper 
25 Ib. - 50 Ib. - 80 Ib. 


Burlap 
100 Ib. 


P. O. BOX 784 


Cash in on a 


QUALITY PRODUCT 
Sell Your Customers 


NEW-iIMPROVED 


PURE REEF 


Your customers chickens need the calcium and other valuable 
trace mineral found in Mayo’s “Snow Flake” Pure Reef Oyster 


Mayo’s “Snow Flake” is 100 per cent usable—washed, crushed 
—kiln dried—air floated and correctly graded. Strictly a Qual- 
ity product for Quality Dealers. Write, wire or’phone for prices. 


MAYO SHELL CORPORATION 


NOW IN MAYO'S NEW 
10 ib. “FEED-O-MAT" 
Something new—the “Feed-O- 
Mat” Package. A handy, econ- 
omical, 10 Ib. box that is an 
Automatic Feeder. You need 
this package. Packed (6) to case. 


HOUSTON 1, TEXAS 
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Current Reading 
Reviewed by The Feed Bag Staff 


“The Stonemo Story,” by Frank L. Platt, 
Stone Mountain Grit Co., Lithonia, Ga. 
To obtain a copy of this publication without 
charge, circle No. 19 on the Reader Service 
card. 

The history of an interesting company is 
included in the 24 pages of this illustrated 
booklet. It traces the early history of Stone- 
mo, discusses the Davidson Granite Co., and 
relates how poultrymen year by year have 
increased their demand for quality grit. 

“Electricity on Farms and in Rural Homes 
in the East Tennessee Valley,” by Howard 


J. Bonser and Joe F. Davis, Tennessee Agri- 
cultural Experiment Station, Knoxville, free. 

Although the title of this 64 page bulle- 
tin indicates that the area of study is high!y 
limited, the findings of the research are such 
that they should interest feed men in many 
other sections of the country. The effects of 
electrification on farm life and farm opera- 
tions make up a valuable portion of the 
findings. 

A wide range of important data are cov- 
ered in the extensive tabular material which 
is included in the publication. 


IMPORTED and DOMESTIC 
FISH MEAL 


Dicalctum Phosphate 


Min. 88 B.P.L. (about 18% Phosphorus) 


BONE MEAL 


and all Feed Ingredients 
Phone, Wire or Write for Quotations 


TELETYPE PH109 


1400 SOUTH PENN SQUARE 


PHILADELPHIA 2, PA. 
Phone: LOcust 4-3688 


Established 1873 


“The Nutrition of Poultry,” by Harry W. 
Titus, Limestone Products Corporation of 
America, Newton, N. J., $1. 

This 25 page treatise by Dr. Titus, Lime- 
stone Products director of research, was 
reprinted from the publication Agricultural 
Chemistry. Technical and detailed in nature, 
it is illustrated by a number of graphs and 
tables, as well as by several charts. His 
treatise is recommended reading for serious 
students of poultry nutrition. 

“a 
Official Reports of State Agencies, offered 
without charge: 

Massachusetts Agricultural Experiment 
Station, Amherst—31st annual report of 
pullorum disease eradication in the state. 

Massachusetts Agricultural Experiment 
Station, Amherst—inspection of commercial 
fertilizers and agricultural lime products for 
1951, 


Brierly Appointed as Aide 
To W. J. Small by ADM 


Richard G. Brierly has been named as- 
sistant to W. J. Small, head of the W. J. 
Small Co. division of Archer-Daniels-Mid- 
land Co., the Minneapolis firm has an- 
nounced. Mr. Small said that Mr. Brierly 
will serve as his assistant in production and 
procurement. He will headquarter at Neo- 
desha, Kan. 

For the past seven years, Mr. Brierly has 
served as manager of ADM’s soya products 
division. He has been assistant vice presi- 
dent of the company since 1948. Mr. Brierly 
is widely recognized as an authority on soy 
flour and served twice on postwar missions 
in behalf of nutrition in Germany. 

Melvin E. Hansen, chief accountant and 
office manager of the Archer fibre division, 
has been transferred to the Small organiza- 
tion as assistant to Treasurer Gus Wolfe. 
Winfrid B. Cox has assumed Mr. Brierly’s 
duties in the soya products division and has 
been made sales manager of the division. 
Harry Wortham will replace Mr. Brierly as 
ADM Washington representative. 


Extend Discussion Period 
On New Flaxseed Proposal 


The Department of Agriculture has an- 
nounced that comments and recommenda: 
tions on a proposed amendment in flaxseed 
standards will be received up to Feb. 20. 
The previously announced deadline had 
been Jan. 30. 

The proposed change would reduce the 
moisture content in grade No. 1 from 11 
per cent to 9% per cent. Persons interested 
in the proposal should submit their views 
to the director of the Production & Mar- 
keting Administration grain branch, Wash- 
ington 25, D. C. 


HOLD FEED LUNCHEON 
The Michigan Associated Feed Men spon- 
sored a luncheon for retailers in conjunction 
with Michigan State College’s annual farm- 
ers’ week, which was held at East Lansing 
from Jan. 28 through Feb. 1. The feed 
dealers met for lunch on Jan. 30. 
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— Symposiums 
(Continued from. page 29) 


Mr. Narramore criticized the feed man, 
saying the retailer “has gone nutrition nuts.” 
He said too much emphasis has been put 
on the contents of the bag and not what it 
will do in measured results. He advised not 
to sell a bag but to sell a feeding program. 


Every man who calls on a dealer should 
be given a chance to tell his story, accord- 
ing tc Mr. Dewe. He said a salesman should 
be able to tell his story quickly and by keep- 
ing his ears open, the feed man has a chance 
to learn something new. Mr. Dewe advised 
feed retailers to have one or two men in 
the organization they can bring along and 
develop. 

At the morning session Jan. 22, a movie 
was shown on rodent control. Brief remarks 
on che subject were made by Henry Putnam, 
executive secretary of the Northwest Crop 
Improvement association. 

Ronald C. Bocth, president of the Grain 
& Feed Dealers National association, spoke 
on national affairs. He told how the Na- 
tional association, through its various com- 
mittees and staff, actually provides 150 men 
working continually for all members of the 
trade. 


Mr. Booth said feed men should be proud 
of the grain and feed trade since it is one 
of the basic industries. 


“People must have food and many of 
them today are not getting enough of the 
protective foods that are made _ possible 
partly by the efforts of our trade. Better 
feeds have helped make possible increased 
production of food. To-be part of this con- 
tinuing miracle, to have pride in its ad- 
vance, means more basic research, more 
rapid application of research to practice 
and a vastly increased recognition by farm- 
ers‘feeders to the possibilities of new de- 
velopments.”” 


A panel on credit concluded the conven- 
tion program. Participants in this were Mr. 
Roddis; Robert A. Scharf, credit manager, 
Cargill, Inc., Minneapolis; Wendell Lenton, 
manager, Farmers Elevator Co., Stewart- 
ville, Minn.; and Jack A. Erickson, manager 
of the I. C. System. 

Resolutions adopted urged expansion of 
district groups; asked increased steel quotas 
for grain and feed machinery and requested 
feed control officials to clarify and set stan- 
dards on antibiotics. 

Frank H. Higgins, president of the Min- 
neapolis Grain Exchange, spoke at a lunch- 
eon Jan. 21 and following his talk the Tex- 
tile Bag Manufacturers association conducted 
a style show. 

Carroll Scow, Long Prairie Milling Co., 
Long Prairie, Minn., was re-elected presi- 
dent; Mr. Roddis was re-named vice presi- 
dent; and W. D. Flemming, Grain & Feed 
Review, Minneapolis, was retained as secre- 
tary-treasurer. 

NEW WATERING TROUGH 

Legs on its new Premier watering trough 
are adjustable to three different positions, 
according to National Ideal Co., Toledo. 
Forty eight inches long, the new trough is 
V shaped. For full details, circle No. 15 on 
the Reader Service card. 
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VERSATILE MATERIAL 


An unusual “package” of steel angle and 
bolts offered by Acme Steel Co., Chicago, is 
said to permit rapid building, merely by 


bolting, of shelving, scaffolding, ladders, 
and a wide variety of other pieces of equip- 
ment. Styled like chilldren’s Erector sets, the 
equipment is said to be new in the United 
States. For full details and prices, circle No. 
29 on the Reader Service card. 
GRAIN GROUP ELECTS 
Robert H. Gardner has been elected presi- 
dent of the Chicago Association of Grain 
Commission Merchants, the group has re- 
vealed. Orville O'Neal is the group’s new 
vice president. K. V. R. Nicol is secretary 
and R. W. Bell, treasurer. 


Feed Men From Four States 
Will Confer at Sioux City 


Feed men from four states are expected 
to attend a meeting at Sioux City, Iowa, on 
March 9-10 which will be held under the 
auspices of the Sioux City Grain & Feed 
Club. Northeastern Nebraska, southeastern 
South Dakota, northwestern Iowa, and 
southwestern Minnesota all are to be repre- 
sented at the meeting. 

According to Dean G. Daniels, president 
of the club at Sioux City, this will be the 
first such meeting ever held by members of 
the feed trade in the four states at Sioux 
City. Convention headquarters will be Ho- 
tel Martin. 


ALFALFA MEAL 


DERECT 


FROM 


HAMMERMILLS 


FOR DEHYDRATORS 


FORDS 36” HAMMERMILL, with the new 
**COOLER-ZONE,”’ utilizes a greater volume of 


nen “COOLER ZONE” 


Auger-Blower 
discharge keeps 
entire width of 
36” screen clear, 
Assures maximum 
ventilation in mill 


=FORDS FLEXIBLE COUPLING 
This special double 
universal joint for di- 
JD: A rect driving mills elim- 
= inates the need for 
a high cost machined 
surface alignment and 
; heavy cast bases— 
gives greater bearing 

protection. 


cool air through the 954 sq. in. open throat intake 


construction, plus controlled ventilation of the 
mill base which draws in cool air directly under 
the screen and through the grind while material 


is in suspension. 


The high head, open throat takes loose or baled 
hay with equal ease. FORDS utilize all-welded 
boiler plate construction, dynamically balanced 
rotor, and direct-drive blower fan to- minimize 
destructive vibration, reduce power consumption, 
’ and increase output. 


OUR GUARANTEE 


costing two to three times as much. 
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a FORDS INDUSTRIAL EQUIPMENT 


“Corn Master" Sheller 


feed 
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FORDS 36” FINISHING MILL will produce More Meal at lower 
per ton cost for as many trouble-free years as equipment 


Pneumatic Pellet 
and .Grain-Vayor 


THORO-MIX 
MOLASSES BLENDER 


Can be fed from hopper or at any 
angle from batch mixer. Mixes up 
to 50% molasses without balling or 
lumping. Capacities up to 6 tons 
per hr. Designed for easy cleaning. 


Write for Illustrated Booklet “THE BIG THREE” 


MYERS-SHERMAN COMPANY 


342 S. ILLINOIS STREET 


STREATOR, ILLINOIS 
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(Continued from page 83) 


nary size dairy herd more than $10,100 to 
use an inferior bull for a couple of years. 
Sometimes a better appreciation of the 
worth of a bull can be had by computing 
the loss from using an inferior bull. It takes 
years to overcome the damage caused by an 
inferior bull in a breeding program. Also, 
in working with dairymen on problems of 
this nature particular care should be taken 
to make certain that all lactation records 
are being compared on the same basis with 
respect to such factors as frequency of milk- 
ing, age of animal, and length of lactation 
period. 

General alertness needed in spotting prob- 


lems. What is needed primarily on the part 
of the feed man working with farmers is a 
general alertness to problem spots in the 
operations of individual farmers. 

If mastitis is a problem, what about milk- 
ing practices? A good managed milking 
program may be the real solution. And, in 
spite of unfounded reports to the contrary, 
it should be understood by all that no one 
has yet shown any relation between feed 
and mastitis. 

When winter slumps in egg production 
hit the laying pens, perhaps one of the big- 
gest needs is for a sound program of arti- 
ficial lighting. Ample experience has shown 
the value of such a program for stimulating 
the pituitary gland of the bird, so that the 
ovaries become more active. This means 
more eggs. A 14 hour day is recommended, 


When they sell SHELLBUILDER 


Oyster shell is always a dependable seller — it can be 
a real profit-maker. 


SHELLBUILDER gives you these bonuses to help you 
turn a staple into a fast-moving profit-maker: 


Year-round advertising in national poultry journals 
A top-quality product, backed by a long-established 


e Plenty of sales promotion materials 
e Cooperative advertising help 
e 
e 
reliable feed firm 
€ 


Immediate service on all inquiries 


Sell the Brand that SEUS- 
-SHELLBUILDER- 


packed with 


SHELLBUILDER CO. 


Cotton Exchange Bldg. 


Houston, Texas 


Phone, wire or write for prices. FREE folder 
showing how to build volume sales. Write for it. 


SD-2 


with a light intensity of two foot candles at 
the feeders, and half this intensity in other 
parts of the pen. This amount of light nor- 
mally will result from using a 60 watt bulb 
with a bright reflector at a six foot height 
and located at 10 foot intervals through the 
laying house. 

An ordinary dairyman who raises his own 
replacements should have about one heifer 
calf under a year of age, and one heifer be- 
tween one and two years of age, for each 
four milking and dry cows. If there aren't 
enough heifers coming along, there may be 
breeding problems, calf raising difficulties, 
or some other factor needing attention. 


When summer slumps in milk yield are 
occurring, it may be heat, short feed, or 
something else. The answer may lie in more 
cattle comfort in hot weather, or in feeding 
hay to cows on pasture. 


Poor growth in young pigs may be enter- 
itis, worms, anemia, pneumonia, or even 
chronic erysipelas. In any case, some help 
in ferreting out the cause and in applying 
control measures may do much to plug a 
profit leak and strengthen customers’ loyalty 
as well. 


Teamwork is the answer. Today more 
than ever, it must be realized that the efforts 
of many people actually go into livestock 
production. The farmer, the feed man, the 
county agent, and the college extension 
representative, are among those that should 
consider themselves as working toward the 
same general objectives. When off the farm 
sources of help are used, more often than 
not, it’s the feed man who is involved be- 
cause feed men far outnumber the county 
agents and college extension people. Thus, 
it is especially important that feed confer- 
ences and other means be used to keep 
everyone posted so that all will be carrying 
the same general recommendations to the 
farmer. Only in this way can the best con- 
fidence be built in the farmer's mind so 
that he will be quicker than ever to apply 
any newer knowledge in his own farm 
enterprise. 


@ FAIRMOUNT FEED STORE, Fair- 
mount, Mo., has been purchased by Clar- 
ence A. Pace Sr. and his son Clarence Jr. 
from Bert Chatburn. 
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"You better give your pilot a parachute 
today!" 


CARTOON BY RIEKER 
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Kasco Mills Honors Three 
Of Its Veteran Salesmen 


These three Kasco Mills salesmen repre- 
sent a total of 91 years’ service with the 
firm. Shown left to right in this photo taken 
at the company’s eastern headquarters at 
Waverly, N. Y., are Amos Rothenberger, 
Frederick S. Kieser, and Joseph Swartz. 

Mr. Kieser has been a field representative 
for Kasco for the past 37 years in New 
Jersey and New York. Mr. Rothenberger, 
whose territory is a portion of Pennsylvania, 


Arthur Hopkins Chairman 
Of Chas. M. Cox Board 


Arthur F. Hopkins has been elected chair- 
man of the board of Chas. M. Cox Co., 
Boston, the firm has disclosed. Mr. Hop- 
kins, formerly president of the firm, plans 
to retire from active duties and to serve in 
an advisory capacity. He has been associated 
with Cox for 44 years. 

Chosen to succeed him as president was 
M. J. Lorimer, for many years the feed 
manufacturing concern’s treasurer. Robert 
F. McLeod has been elected executive vice 
president and Granville M. Bond, vice 
president and treasurer. 

Charles A. D. Worthing has been named 
vice president in charge of purchases; Ray- 
mond Stowe, vice president in charge of 
sales; and Warren S. Baker, vice president 
in charge of research. Gerald Hopkins was 
elected clerk of the company. 

@ CARL BONNETT, Bushnell, Ill., and 
Leonard Grate have purchased the Neff 
Feed Co. from Mrs. Lawrence Neff. The 
firm has been renamed Bonnett & Grate 
Feed Co. 

IN NEW OFFICES 

Lockwood Nutrition Service, Inc., Bos- 
ton, has moved to larger quarters at 755 
Boylston st., Manager H. M. Lockwood has 
announced. The company handles feed in- 
gredients and specialty items. 


“That's how we call men!" 


CARTOON BY BASSO 
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is a veteran of 28 years’ service. Mr. Swartz, 
another Pennsylvania representative, has 


been with Kasco for 26 years. 


The three men were honored at the re- 
cent farm feed sales conference held at 
Waverly. 


Puts Growth Action | 
Into Your Feed Formulas 


The New Improved Sol-O-Meeno for 1952 
is a dry free-flowing blend of the best types 
of condensed fish solubles on a base of high 
protein soybean oil meal and: 


Now Fortified With the Whey Factor needed 


for maximum growth and performance 


Still Has the Same Fortification With 
1. Fish soluble factor(s) 
2. Vitamin B-12 
3. Antibiotics (Aureomycin and Terramycin) 
4. Rich in B Vitamins 
(Niacin, pantothenic acid, choline, beta- 
ine and riboflavin) 


How to Use: 

Sol-O-Meeno when used at a ratio of 100 Ibs. 
to a ton of Complete feed will provide the 
necessary Vitamin B-12 and other unidentified 
growth factors normally found in animal pro- 
tein. Also supplies sufficient quantities "anti- 
biotics of choice." 

Sol-O-Meeno is dry, leaves no sticky mixers to 
clean, is uniform, and so concentrated that 


pound for pound, it outperforms wet fish 
solubles. 


Complete details on request. 
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20 No. Wacker Drive. 


KASCO MILLS, INC. omo 


everywhere 


FOR POULTRY 


OYSTER SHELL 


New Rochelle, N. Y. 


Pilot Brand Oyster Shell is 
profitably sold in almost every 
rural county in every state — 
where poultry is raised. 


Also — Pilot Brand advertising 
in Farm and Poultry publications, 
with continued circulation of 
over nine millions and on 

56 Radio stations, constantly 
reaches every important farm 

in every county in every state. 


One of the most satisfactory 
items a feed dealer can carry, 
Pilot Brand makes good-will 
profits as well as substantial 
money profits. 


PRODUCTS CORP. 


St. Louis, Mo. 


— Movie Stars 
(Continued from page 21) 


instead houses a wood-burner. 

Emblazoned on the swinging doors of 
the old-time set are the words FEED AND 
HAY, but within the building the studio 
keeps a 19th century wood burning prop 
engine. 

This is no more odd, of course, than a 
dozen chickens from North Hollywood 
working in the streets of Damascus, Syria. 

It happened when Columbia Pictures pro- 
duced “Thief of Damascus” and called on 
Lionel Comport for authentic Syrian fowl. 
The order was routine for him, as his stock 
company of animal actors includes rare fowl, 
common chickens, ducks, geese, pigeons, 
parrots, owls, guineas, crows, and turkeys. 

He also has roosters trained to crow on 
cue (one of his roosters does the Pathe’ 
trademark). “You can train almost any 
fowl or animal to follow,” Mr. Comport 
said. “We do some training with feed, by 
feeding lightly the day before training and 
using feed as a reward when the trick is 
learned.” 

Even pigs can be trained to follow or 
root on cue. Among his other animal actors 
Mr. Comport has butting goats, a sway- 
backed horse, sheep, a white trick mule, 
pack burros, hogs, an elk, and 100 head of 
cattle, including Herefords and Brahmas. 

Cattle earn $10 a head, sheep $3 a head, 
the elk gets $50, the sway-backed horse, $35, 
for a day’s work. Crows get $15 apiece, but 
chickens, ducks, geese, and turkeys are 
rented by the dozen, at $10 a day. 

Mr. Comport has a large staff of trainers 
and handlers who work in the studios. He 
himself gets the shows ready and attends to 
feeding the animals. Several hours a day 
are spent in preparing and feeding and his 
farm is so large he has to use a small truck 
to transport feed about it. 

According to Mr. Comport and other ani- 
mal men, movie animals receive no special 
rations but are fed the same balanced feeds 
as non-movie members of their species. 

Except for studio-owned animals such as 
Francis, provision of feed for motion pic- 
ture animals is made by their owners un- 
less they work on location. In such cases, 
the studio hiring the animals buys the feed 
and sends it to the location site. 

Many studios, including Paramount, Uni- 
versal-International, Warner Bros., and Re- 
public buy from Ericsson & Mudd. “We 
sell them horses and cattle feed as well as 
alfalfa meal for ostriches, hay for elephants, 
and feed for zebras,’ stated O. R. Ericsson, 
who with L. B. Mudd has operated their 
firm for 30 years. 

Also among the company’s celebrity cus- 
tomers, said H. M. “Red” Riddle, one of 
the firm’s 25 employes, are Goebel’s Lion 
Farm, Fess Reynolds’ Brahma bull act, Lou 
Costello, James Craig, Ronald Reagan, and 
Roy Rogers. 

“We haul hay to Ringling Bros. circus 
when it’s in town, too,” he added. 

Sometimes, the feed they and other re- 
tailers sell the studios is actually photo- 
graphed in a movie scene. For example, in 
Warner Bros.’ “I'll See You In My Dreams,” 
Danny Thomas is shown putting the feed 
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bag on his horse in an opening scene (see 
illustration). 

In the “Francis” pictures, hay, grain, 
straw, and feed are always important “props.” 
The Pa and Ma Kettle films always make 
use of chickens and cattle, which are fed 
both before and behind the cameras. 

Feed was needed, too, for “The Lady 
From Texas,” starring Howard Duff and 
Josephine Hull, in a stable scene using a 
dairy cow and chickens. 

Among the best sources of income to 
animal rental firms are the companies pro- 
ducing westerns. Thus, even with around 
500 horses and numerous large cattle herds 
available for pictures, animal renters man- 
age to keep their stock working quite 
regularly. 

A typical example of such a film is “Fort 
Defiance,” into which a scripter wrote a 
role for a feed store. He had one actor tell 
another, “the best place to buy cattle is at 
the feed store down the street.” 

The role of balanced rations in the na- 
tional economy already has been well estab- 
lished. Hollywood, often considered the ex- 
ception to every rule, has recognized this 
fact along with the farmers of the nation. 


Dairy Byproducts Popular 
As Ever, John Zima Says 


Farmers are becoming increasingly more 
aware of the importance of balanced rations 
in their feeding programs, according to 
John Zima, product sales manager of Phenix 
Fabst-ett Co., Chicago. Addressing his firm’s 
dairy byproducts salesmen, Mr. Zima noted 
that dairy byproducts retain a high rating 
as a feed ingredient. 

For details on Phenix Pabst-ett’s Kraylets 
dairy byproducts, circle No. 8 on the 
Reader Service card. 


NEW RESPIRATOR 

A new Dustfoe brand respirator which 
weighs less than three ounces, which is 25 
per cent less than earlier models, has been 
marketed by Mine Safety Appliances Co. of 
Pittsburgh. Air intake is provided at the 
lowest point of the respirator, which expands 
the life of the filter, the manufacturer claims. 
For details and prices, circle No. 9 on the 
Reader Service card. 
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1952 RED Cross FUND'S 
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Offer Copies of Poultry 
Talks Given by Dr. Wiley 


Featured on the program at several recent 
eastern poultry trade meetings was Dr. James 
R. Wiley, disease laboratory director for 
Whitmoyer Laboratories, Inc., Myerstown, 
Fa. Among the meetings were those of the 
Pennsylvania State Poultry Federation and 
the University of New Hampshire’s poultry 


It’s €Qsy to sell Premier Quality, Packaging, 
Send for prices and details 


disease conference. 

At the Pennsylvania meeting, Dr. Wilcy 
spoke on general problems of combatting 
poultry disease. At New Hampshire, his tal 
was titled “Control of Worms.” 

Readers may obtain copies of both talks 


by circling No. 3 on the Reader Service 
card. 


@ ED FLEETWOOD, Sycamore, IIl., has 
opened the Arrow Feed Co. 


BIG BALES 
Sizes for every need 


SMALL UNITS 


for re-packing 
(1 peck to 3 bu.) 


Ser 


- PREMIER PEAT MOSS CORP., 535 FIFTH AVENUE, NEW YORK 


Spouting 
Hoppers 
Bins 


MILL AND ELEVATOR EQUIPMENT 


Bucket Elevators 


Screw Conveyors 
Screw Feeders 
Conveyor Troughs 
Special Size and 
Pitch Conveyors 


L. BURMEISTER CO. 


4535 W. MITCHELL STREET 
MILWAUKEE 14, WIS. 
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McCarthy Has Audience of 
200 Wisconsin Seed Men 


More than 200 members of the Wisconsin 
Seed Dealers association met at the Schroe- 
der Hotel in Milwaukee Feb. 4 for their 
organization’s 24th annual convention. Fea- 
tured speaker at the meeting was Sen. Jo- 
seph R. McCarthy (R., Wis.), who lashed 
out at the Truman administration, especially 
in its repeated support of Ambassador-at- 
Large Philip Jessup. 

Others who spoke at the one day affair 
were W. H. Kuehn, United States seed 
verification service; Clarence Wanek of the 


Wisconsin Department of Agriculture; and 
Joseph Gregory, representing the American 
Seed Trade association. 

The Badger group presented a scroll to 
Prof. Laurence F. Graber of the University 
of Wisconsin, in recognition of Dr. Graber’s 
many years of service to agriculture in the 
state. Dr. Graber was ill and unable to at- 
tend, with the presentation being made in 
absentia. 

@ PAUL MAPLES, Berryville, Ark., and 
Frank Hayes have opened a new feed store. 


@ WALLACE FEED & SEED CO., Win- 
field, Kan., has opened a feed store at Bur- 
den, Kan. 


Quality Tested 


PEDER DEVOLD 
45-FM Clinton Avenue 


DEVOLD VITAMIN OILS... 
xt Credit to any Feed! 


Used with confidence by Feed Millers and Animal Breeders 


For Nearly 30 years. 
Fresh ° 
— All Potencies 


=> DEVOLD VITAMIN A & D FEEDING OILS 


® 
pe “DEVOLKOD" VITAMIN OILS 
(Cod Liver Oils with added Vitamins A & D) 


® 
"DEVOLKOD" Non-Destearinated 
COD LIVER OILS USP 


= DEVOLD VITAMIN A OILS 
=> PEDER DEVOLD WHEAT GERM OIL 


Let us quote you! 


Div. Chas. L. Huisking Co., Inc. 


Low F. F. A. Content 


OIL COMPANY 


e Brooklyn 5, N. Y. 


MORE and MORE 
“NU-HY" BUCKETS 


Going to the Grain, Feed 
and Milling Industries 


Once you compare the design features of 
“NU-HY” Buckets you will quickly see 
why year after year they remain FIRST 
CHOICE with elevator operators every- 
where! 

They give you the ultimate in perform- 
ance — enabling you to realize the high- 
_ potential capacity of your elevator 
egs. 


They're Built Better, 
Last Longer 


and Outperform 


Write for free 
FORM No. 76to 
enable us to ana_ 
lyze your opera- 
tions and make 
recommenda- 


tions. 719 


HOFFMAN ST. 


High sides follow con- 
tour of adjoining 
buckets on belt — 
eliminate loss gops. 


Wide ‘bettom provid big load ond retains 
Ends welded to body for greater fill ond 
fionges provide great corrying copacity. 


Built for Long Life; the strength and rigidity 
of “NU-HY” Buckets means lower overall 
costs . . . and you get this greatest of 
bucket values at no extra cost. 


Screw Conveyor Corporation 


HAMMOND, IND. 
ETURERS 
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GEORGE O. LINES 


Named general manager of the new ani- 
mal nutrition division of Commercial Sol- 
vents Corp., New York City, is George O 
Lines. Mr. Lines has served as manager of 
CSC’s plant at Peoria, Ill., for the past five 
years. 

Until the creation of the new division, the 
firm’s nutrition products were handled by 
its agricultural chemicals division. Head- 
quarters for the new division will be at the 
company’s general offices in Manhattan. 

A graduate of Iowa Wesleyan College, 
Mr. Lines has been with Commercial Sol- 
vents since 1929. He managed the firm’s 
market development division from 1935 to 
1940, when he assumed new duties as man- 
ager of the Terre Haute, Ind., manufactur- 
ing operations of CSC. 

In his new position, Mr. Lines will super- 
vise marketing of Baciferm, Duoferm, cho- 
line chloride, choline supplements, and oth- 
er related products. . 

Succeeding him at Peoria is M. Thomas 
Walton, a veteran of 18 years with the com- 
pany. Mr. Walton previously had served as 
chief bacteriologist, process superintendent, 
and plant superintendent of the Peoria 
manufacturing center. 


CEREAL 


GRADING CO. 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 
WISCONSIN TRADE 


Prices Right — Service Prompt 
TRY US 
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“I have found The Feed Bag a very in- M O A S S S 
teresting magazine, as well as being very 
informative and timely in general content. 
Mr. Reed is a new sales assistant of mine. 
My recent subscription for him was selfish 
on my part—I wanted him to have the best 
in reading material to keep abreast of the 
problems in the trade.” 
C. J. Sparks 
Allied Mills, Inc. 
East St. Louis, Ill. 
“Now that the 1951 Christmas seal sale omestic an mporte 
campaign is closing, we want to thank you 
for your help in makjng it a success through 
your publication.” 
Carl W. Eberbach, M. D. 
Wisconsin Anti-Tuberculosis 


Cane Beet 


Delivered Prices Quoted on Request 


Association 
“I wish to appreciation IND T R IA L M L A $s E s ° R P. 
for the contents of your magazine, as for Leonia, N. J. 941 Plymouth Bldg. 
instance for the articles on feed retailing in Leonia 4- 1040 Minneapolis 3, Minn. 
foreign countries.” 


Ing R. Bijleveld TWX — Leonia NJ MAin 4761 MP 426 
Vakgroep Veevoederindustrie 
Raamweg, Netherlands A N A RD M L AS E | 
@ MONROE EHLER, Higbee, Mo., has CON. 
purchased the Cable Feed Store from New Orleans 12, La. sols 


George Cable. It has been renamed Ehler 
€& Son Produce Co. 


OTHER MIXER 
GIVES MUCH 


The two- twin- 
_ spiral action of the Blue 
Streak Mixer is responsi- 
_ble for savings not obtain- 
ow able with any other mixer. 
\ \ Provides a uniform 
blend throughout 
any batch—in ONE HALF the nor- 
mal time! Saves floor space, too. This 
compact, heavy-duty mixer performs 
smoothly .. . quietly. Allows instant 
loading. High capacity. A favorite of 
profit-wise millers everywhere. Write 
for full details at once. 


SILMO CHEMICAL CORP. PRATER 


Main Office & Laboratories, Vineland, N. J. 
Processors 7927 purverizer COMPANY 1539'S. 55th Court - 50, Il. 
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Burke on Business: 


Changing Operations? 


@ WITH INDIVIDUAL income tax rates 
at an all time high in 1952, many feed 
dealers are again raising the question of the 
timeliness of changing their business opera- 
tions. Feed dealers operating as sole pro- 
prietors and partnerships are examining the 
tax savings possibilities that corporations 
appear to enjoy. At the same time other 
feed dealers who are now incorporated are 
asking if they might not be better off in 
the long run to dissolve the corporation and 
operate as a partnership. 

Here are some new factors that may prove 
helpful in analyzing this problem: 

The new tax law increased the corporate 
rates more than the individual rates. In- 
creased business income, however, frequent- 
ly is taxed at a higher rate to the individual 
than to the corporation because rate in- 
creases are further apart. 

Congressional approval of the family part- 
nership offers a new opportunity to split 
business income within the family. In prior 
years, many family partnerships were not 
recognized and the bulk (sometimes the en- 
tire) income of a partnership had to be 
picked up by one taxpayer. 

The new special ceiling excess profits rates 
for new corporations can make incorpora- 


By GERALD BURKE 
The Feed Bag's Business Counselor 


tion show savings now, where the full excess 
profits rates formerly made it prohibitive. 

The increased rates make it more attrac- 
tive, taxwise, to divide proprietorship in- 
come with new corporations set up to carry 
on part of the business and vice versa. 

At this stage you may come to the con- 
clusion that since corporate rates are lower 
it would be smart to incorporate. 

We want to urge all feed dealers to go 
slow and weigh the facts carefully before 
making a decision. 

For some businesses the corporate form 
is essential. It does offer these advantages: 

1. The corporation enjoys limited lia- 
bility. In case of bankruptcy or forced liqui- 
dation, the corporation’s liability is limited 
to the net worth of the business. The stock- 
holders cannot lose more than the value of 
the stock they hold. A sole proprietorship 
or partnership enjoys no such limited lia- 
bility. Personal property can be seized in 
an unincorporated business to satisfy busi- 
ness debts. 

2. In small, closely held corporations tax- 
able income can be controlled to a certain 


GERALD BURKE 


extent by payment of reasonable salaries to 
officer stockholders and deducting these 
salaries as business expense. 


3. A corporation may retain and accumu- 
late a reasonable portion of its profits for 
expansion and working capital. While this 
profit is taxed at the corporate rate, the sole 
proprietor and partnership earnings are fre- 
quently taxed at a higher rate regardless of 
whether or not part of the profit is left in 
the business. 

4. Officers and employe stockholders of a 


Ask Ws 


A penny post card or a phone 
call to us will save you money when 
in the market for: 


zx 


MOLASSES OAT FEED 
MOLASSES ALFALFA CHOPS 
BLACK STRAP MOLASSES 
CHOICE WHEAT FEEDS 
WASCO CORN FEED 


BREWERS’ GRAIN 
MALT SPROUTS 
CORN DISTILLERS' GRAINS 
BUTTERMILK POWDER 


La Budde Feed & Grain Co. 


AT MILWAUKEE 


Another WENGER IMPROVEMENT 


All 600 and 700 Series are now furnished with 
the motor mounted on top of the mixer tank. 


WENGER 700 SERIES 


Now acclaimed by those who have 
purchased and operated them to be the 
FINEST, MOST EFFICIENT MOLASSES MIXER 
on the market. Extremely accurate, smooth 
running, fool-proof, and sturdily built, this 700 
is becoming America's 

favorite. 


REMEMBER: 
MOLASSES IS 
ONE OF YOUR TOP 
MONEY MAKERS 


WENGER BUILDS 

6 Different Series in 9 
Different Models 

For Meal Feed and 
Hi-Molasses Pellets. 


Will Also Mix Fish Solubles 
and other liquids. 


Write for Details 


WENGER MIXER CO. 


SABETHA, KANSAS 
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corporation may be beneficiaries of an ex- 
empt pension trust and the corporation's 
contribution to the trust can be deducted 
as a business expense. Sole proprietorships 
and partnerships enjoy no such advantage. 

5. The death of a member of a corpora- 
tion does not terminate the corporation. 
Death does terminate a sole proprietorship 
and partnership and the business must be 
dissolved. In many cases great losses occur 
in dissolution. 

There are other advantages and we will 
touch on them later. 

Now let us look at some of the disadvan- 
tages: 

1. Your books and records must be kept 
to stand rigid inspection by federal and 
state authorities because of the limited lia- 
bility you enjoy. Very often this means a 
complete revision of your present system. 
In most cases it means hiring someone just 
to keep books. 

2. A great many additional reports are 
required of corporations. A certain formality 
is required in the conduct of business. The 
services of a lawyer and accountant to assist 
you are necessary in most cases. Important 
decisions on major business policies are de- 
cided at board meetings and must appear in 
the corporate minutes. Neglect of this detail 
has proven disastrous to many corporations 
in the past. 

3. You do not own a corporation even 
if you own or control all the stock. You are 
just an employe stockholder. Great care 
must be taken that personal funds and cor- 
porate funds are kept separate. 

4. In addition to paying a tax on cor- 
porate earnings, the stockholders who re- 
ceive dividends must pick them up as in- 
come on their personal returns. In a sense 
they are taxed twice on the same profit. 

5. Dissolution of a corporation in the past 
has resulted in a taxable gain that most tax- 
payers were ignorant of. Very often a sole 
proprietor or a partnership would form a 
corporation and take stock for the business 


assets they turned over. These assets ap- 
peared on the corporate books at book 
values. In other words, the assets were usu- 
ally set up below present market values. In 
case of dissolution the assets were valued at 
current market values. If the government 
decided that a building which had a book 
value on the corporation’s books of $10,000 
could be sold for $50,000 the taxpayer, at 
dissolution, found he had a capital gain of 
$40,000 to account for. When he turned in 
his stock for the building, he had to report 
a capital gain on his individual return ot 
$40,000. This held true of machinery and 
equipment as well. Dissolution in an infla- 
tionary period worked a real hardship on the 
taxpayer. 

There are other disadvantages just as 
there are other advantages. In making a 
decision the organization must have a clear 
picture of what it wants to accomplish. 


Many a closely held business has been in- 
corporated to protect its earnings from high 
individual rates so that expansion programs 
could be financed within the corporation 
only to face the problem, after expansion 
has been accomplished, of throwing out 
frozen equity when the owners became more 
concerned about liquid funds for their fami- 
lies and estates. 


The family partnership now presents an 
outstanding opportunity to reduce the tax 
cost of carrying on a family business. It is 
now possible to divide business income by 
giving children a partnership interest wheth- 
er they are minors or not. Don’t forget, a 
partnership interest can be transferred to 
children either by gift or purchase for cash 
or notes. Partnership income may then be 
distributed to the children in proportion to 
their interest. The managing partner (in 
most cases, the father) must be paid for his 
personal services so his share of the profit 
will run higher than the other partners. 
Since he can file a joint return and this in- 
come is automatically split with his wife he 
can keep in a considerably lower tax bracket. 


Now we can supply you with NEW 


sales Offices 


in our 
Three Plants 


PAPER BAGS 


A new division established to broaden our 
service to our customers. We can supply you 


with paper bags in any weight, any craft, any 


nearest you. 


BURLAP & BAG COMPANY 


213 THIRD * PHONE 2-8355 * DES MOINES, IOWA 
PROCESSORS AND CONVERTERS OF USED 


ply, printed or plain in 50, 80, 100 Ib. sizes. 


Your inquiry will get our prompt attention. Write wire or 
telephone to Midwest Paper & Bag Co. at the plant 


BRANCH Minneapolis, Minn * 1716 Ist St.N.* JU-4638. 
PLANTS Westville, Illinois * N. State St. * Phone 7031 
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The recognition of the family partnership, 
together with higher corporate tax rates, 
will stimulate many corporate liquidations. 

As we mentioned before, normally the 
taxpayer will be taxed on the difference be- 
tween the cost of his stock and the market 
value of the property received upon liquida- 
tion. In a well established business another 
serious problem arises at liquidation. That 
is “good will”. Corporations that liquidated 
to escape the excess profits tax of World 
War II had this problem to contend with. 
Their stockholders’ capital gains tax on a 
hypothetical good will value arrived at by 
capitalizing past earnings. The value of good 
will is a highly controversial matter. 

The 1951 tax law sets up ways of elimi- 
nating some of the dangers of liquidation in 
1952. The sections of the law covering this 
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important step are technical and the tax- 
payer would be wise to secure expert advice 
along these lines before any steps are taken 
in this direction. Many ideas have been 
advanced to save taxes by splitting a busi- 
ness into two or three businesses. A corpor- 
ate business may be split with a partnership 
or sole proprietorship. A sole proprietorship 
or partnership can be incorporated in sev- 
eral corporations. A corporation may be 
split into two or more corporations. 


Pillsbury Gets 2 Million 
Bushel Buffalo Elevator 


Acquisition of a 2 million bushel elevator 
at Buffalo has been announced by Pillsbury 
Mills, Inc., Minneapolis, through Vice Presi- 
dent Allan Q. Moore. The property will be 
used for the firm’s grain operations which 
formerly were carried on at Pillsbury’s flour 
mill. 


The property acquired, formerly known as 
the Pool elevator, is located on the shore of 
Buffalo’s outer harbor. It was formerly op- 
erated by Superior Grain Corp. Stanley R. 
Tirrell, manager under the former operators, 
will continue in that position. He will wok 
with E. Hargesheimer, Pillsbury grain mer- 
chandising manager at Buffalo. 


Addition of the new property brings Pills- 
bury storage capacity at Buffalo to a new 
high of 4%4 million bushels. The Pool ele- 
vator is equipped to unload steamers carry- 
ing up to half a million bushels of grain. 


These three men are serving in 1952 as 
officers of the St. Louis Milling & Grain 
Club. At left is E. F. Hugo, Illinois Grain 
Corp., the new second vice president. Presi- 
dent Robert C. Jadwin is in center. He is 
associated with the Russell-Miller Méilling 
Co. at Alton, Ill. S. J. Schuster, right, Nellis 


Yoder. 


ON CHOLINE CHLORIDE 


Feed Co., 
president. 
Walter J. Krings, secretary of the Mer- 
chants’ Exchange of St. Louis, was re-elected 
as secretary-treasurer of the club. 
Additional members elected to the execu- 


is the club’s new first vice 


Reader Service card. 


Educational Service 


NATIONAL COTTONSEED PRODUCTS ASSN. INC. 


618 Wilson Bldg. ; 


EFFICIENCY or ECONOMY ? 
You get both when you use 
COTTONSEED MEAL in your 
formula. The experience of live- 
stock feeders made cottonseed 
meal a preferred protein. It adds 


sales value to your feeds. 


Under one roof 


Every Feed Ingredient You Want 
Conveniently Located for Truck 
Pickup—We Protect Legitimate 

| Feed Dealers 


GOOD STOCKS AT ALL TIMES 


CALF MANNA, LAB MIX, CONDENSED BUTTERMILK, 
CALCIUM CARBONATE, GRANITE GRIT, SANI-FLOR 
LITTER, DEHYDRATED ALFALFA MEAL, CODLIVER OIL 
CONCENTRATE, REGROUND OATFEED, DAIRY FEED, 
COLLOIDAL PHOSPHATE, FOX AND MINK FEEDS, DOG 
RATIONS, KILLER-DILLER RAT & MOUSE EXTERMINATOR, 
PEANUT MEAL, SOYBEAN MEAL, LINSEED MEAL, 
BREWERS GRAINS, MALT SPROUTS, DISTILLERS DRIED 
SOLUBLES, WHEY POWDER, SKIMMILK, BUTTERMILK 
POWDER AND MILLFEED, BEET PULP, MOLASSES AND 
77 OTHER COMMODITIES. 


FEED SUPPLIES, 


3328 W. Cameron Ave. 
NORTH MILWAUKEE, WIS. 


INC. 


Dallas 1, Texas 


tive committee were James L. Young, K. E. 
Morrison, W. J. Westerman, and H. E. 


Its choline chloride feed supplement is 
discussed in a new booklet just published by 
the Merrimac division of Monsanto Chemi- 
cal Co. The division has headquarters at 
Everett, Mass. For a copy of the new 14 
page publication, circle No. 32 on the 
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try disorders his customers bring to him. 

“And no matter what proves to be wrong, 
we usually have the remedy in stock,’ Mr. 
Caldwell noted. “We handle a complete 
line of remedies and sanitation needs. Also, 
should the laboratory tests reveal any kind 
of a feed deficiency in a flock—well, the 
results are obvious; we help our sales tre- 
mendously by this service.” 

And even if the customer is one of those 
who feeds mostly his own grain, Messrs. 
Caldwell and Vinson are more than willing 
to offer help in diagnosing flock disorders. 
The reason is their modern custom grinding 
mill which enables them to prepare an exact 
formula for any feeding need. Should the 
flock need remedial treatment along with the 
feed, the partners maintain equipment for 
preparing the ground grain with the proper 
medication or additional elements needed. 

The store carries on a progressive, year- 
around advertising program of newspaper 
ads, movie trailers, and direct mail. They 
find the direct mail reminders the most ef- 
fective, especially in the spring when farm- 
ers or stockmen are planning their sea- 
sonal outlay. 

“Don’t forget that you can depend on us, 
not only for the best in quality feeds and 
supplies, but for scientific help with your 
poultry as well,” is the gist of the direct 
mail reminders. 

“We also find the laboratory helpful in 
our hatchery department,” Mr. Caldwell 
pointed out. “We are able to guarantee our 
customers against defective or sickly chicks, 
as well as suggest proper methods of keep- 
ing the chicks healthy and growing rapidly.” 

Three employes besides the two owners 
are on hand to help with customer service 
at all times. J. M. Hearon, also a veteran 
and experienced feed store employe, usually 
is left in charge of the store when it is 
necessary for both Mr. Caldwell and Mr. 


Vinson to lend personal aid to their cus- 
tomers. While Mr. Vinson is busy in the 
hatchery or laboratory, Partner Caldwell 
may be out seeing customers in person, ex- 
plaining why they can do a good job of 
supplying him with all his feeding needs. 

“That’s another good advantage of our 
uptown and central location,” Mr. Cald- 
well stated. “It keeps me in contact with 
our prospective buyers, and enables me to 
see them in person, explaining the various 
services that go along with our sales.” 

In short, these two men have overlooked 
no angle which will enable them to make 
a success of their feed business. They are 
young, aggressive, and bent on making 
their store headquarters for the biggest and 
most progressive farmers in Limestone 
county. Only last year the Farmer’s Supply 
€& Hatchery bought out the only other 
hatchery in Mexia. 

In summing up their rapid growth and 
success, Dealers Caldwell and Vinson be- 
lieve it is their willingness not only to sell 
their feed and services but to give a little 
something extra along with them. 

“We figure that good will can be the 
only result of a personal interest in the wel- 
fare of our customer's feeding needs, and 
we're willing to give them the benefit of our 
full knowledge in helping them maintain 
healthy, profitable poultry and stock,” they 
agreed. 

“And don’t forget,” Vern Vinson added 
with a wry smile, “the chickens and stock 
are the real customers, after all. Our busi- 
ness depends on keeping up their appetites.” 


@ GARVER’S SUPPLY CO., Madison, 
Wis., has been incorporated to deal in feed 
by James R. Garver, Anna Garver, and 
Oscar Christianson. 


NAMED BY KENT 
R. W. Byrne has been appointed central 
Iowa district sales manager by Kent Feeds, 


Muscatine, Iowa, President G. A. Kent has 


announced. Mr. Byrne previously was a 
member of the firm’s home office sales force. 


LABORATORY SERVICES 


Effectiveness of vitamin By2 and antibiotic 
feed supplements in finished feeds evalu- 
ated by practical chick feeding studies 


Vitamin D, assays by the A.O.A.C. chick method 
U.S.P. XIV or A.O.A.C. vitamin A assays 


Proximate analyses of commercial feeds, mineral 
determinations, and other vitamin assays. 


Write for details 


WISCONSIN ALUMNI RESEARCH FOUNDATION 


P. O. Box 2059 Madison |, Wisconsin 
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Borden Promotes Kunz to 
Assume Duties of McNeilly 


New director of production and engi- 
neering in the Borden Co.’s special products 
division is Dr. R. J. Kunz, the New York 
City firm has revealed. He succeeds Harry 
McNeilly as division production director. 
Dr. Kunz previously was in charge only of 
engineering. 

Mr. McNeilly has been appointed man- 
ager of Borden's prescription products divi- 
sion. He first joined the company in 1941 
as manager of the vitamin products depart- 
ment in the special products division. 

@ HOLLEY FEED CO., Waco, Tex., re- 
cently held an open house for its customers. 
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Feb. 16-23. Cold and wet along the 
eastern seaboard. Warmer and dry from 
Louisiana into the region around Lake Hu- 
ron and Lake Erie and the St. Lawrence 
valley. Rain or snow and cold in the rest 
of the Great Lakes region and as far south 
as eastern Texas. Warmer and dry in the 
western section of the Mississippi valley 
from Brownsville to Lake Superior. Cold 
and mostly dry on the Great Plains. Cold 
and wet in the Rocky Mountain region. The 
Pacific slope is mostly warm with rains 
through southern and central California 
and Washington. 

Feb. 24-29. Virginia coast through Maine 
is mild and dry. Cold from the St. Lawrence 
valley through Florida with rain or snow 
throughout most of this section. There is a 
small warm air movement from Mississippi 
and Alabama up through Lake Erie with 


r\ 


ih i RAIN ot 


MAR. 8- 


rain on the Gulf coast. Mostly cold or cool 
through Michigan, Indiana, Illinois, Louisi- 
ana, and Arkansas, with rain in Arkansas. 
Cold and wet from Wisconsin west through 
the Dakotas into eastern Nebraska, Wyom- 
ing, and central Montana. The Pacific slope 
is warm and dry in coastal Washington and 
California. Cool and wet in Oregon. 
March 1-7. Most of the country will 
have warmer than normal temperatures for 
this period. New England and the north 
Atlantic coast will be cold. West of the 
Appalachians is a cold Canadian air mass 
which extends through Michigan, eastern 
Wisconsin, Illinois, and eastern Missouri to 
Louisiana. Another cold air mass covers the 
Dakotas, western Nebraska, eastern Mon- 
tana, Wyoming, Utah, Washington, Ore- 
gon, and northern California. Coastal Wash- 
ington and Oregon are warm. Precipitation 
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MIXED CARS AT CAR PRICES 
PULVERIZED OATS OR BARLEY 
CRIMPED OATS OR BARLEY 
ROLLED OATS OR BARLEY 
FEEDING OATMEAL 
CUSTOM PELLETING-CUBING 


Teletype 14 


FLAMBEAU MILLING CO. 


PHILLIPS, WISCONSIN 


Tel. LD 44 


will be heaviest along the Appalachians and 
around the Great Lakes, with another area 
of snow in the Dakotas, Wyoming, western 
Colorado, and Utah. 

March 8-15. The warm temperatures of 
last week push farther north with lower 
temperatures occurring around the Great 
Lakes, Iowa and northern Missouri, eastern 
Wyoming and north central Colorado, west- 
ern Montana and central Idaho, and most of 


Washington and Oregon. Heaviest precipi- 


tation will occur around the upper Great 
Lakes and coastal Washington. 


Zeissig Named Director of 
Merck Veterinary Research 


Appointment of Dr. Alexander Zeissig as 
director of its veterinary research depart- 


' ment has been announced by Merck & Co., 
| Rahway, N. J. The scientist formerly was 
| veterinary consultant to the New York state 
| health department and earned his doctorate 


in veterinary medicine at Cornell University. 

Dr. Zeissig earned two undergraduate de- 
grees at Cornell and later was an associate 
professor at New York State Veterinary Col- 
lege. For the past year he has served in 
South America with the Pan-American 
Sanitary Bureau. 

Following his doctorate at Cornell, Dr. 
Zeissig studied at Heidelberg under a Na- 
tional Research Council fellowship. He re- 
sides at Delmar, N. Y. 


Whitmoyer Field Men Meet 
For Annual Conference 


Sales and service representatives of Whit- 
moyer Laboratories, Inc., met at the firm's 
headquarters in Myerstown, Pa., recently for 
their annual meeting. The company’s Ca- 
nadian affiliate, Whitmoyer Laboratories, 
Ltd., also was represented. 

New developments in poultry and live- 
stock nutrition and disease problems were 
discussed at the meeting by members of the 
Whitmoyer technical and research staff. Sales 
Manager Larry Johnson presided at the 
sessions. 


Kasco Names Don Warren 
New England Sales Manager 


Donald Warren has been named New 
England district sales manager by Kasco 
Mills, Inc., Waverly, N. Y., the company 
has announced. A native of Rhode Island, 
Mr. Warren has a background of experience 
in feed merchandising and poultry and 
dairy management. 

His appointment was announced at the 
recent sales meeting of Kasco’s northeastern 
representatives, which was held at the Iron 
Kettle Inn at Waverly. L. S. Heemstra, farm 
feed division sales manager, presided. 

INDUSTRIAL VACUUM 

Marketing of its new model 92 Tornado 
industrial vacuum cleaner has been an- 
nounced by Breuer Electric Mfg. Co., Chi- 
cago. Powered by a 1% horsepower motor, 
the cleaner is suited to pick up both liquids 
and solids. For descriptive data and prices, 
circle No. 1 on the Reader Service card. 
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This photograph was taken at the recent 
general sales conference of Ultra-Life Labo- 
ratories, Inc., East St. Louis, Ill. The com- 
pany’s entire field sales staff met with home 
office sales officials and officers of the firm. 


Ingredient Merchandisers 
Appointed by Pillsbury 


Appointment of three new men to the 
merchandising staff of its feed ingredient 
department has been announced by Pills- 
bury Mills, Inc., Minneapolis. The three 
are J. Dudley Hale, Scott W. McClure, 
and George R. Siegler. - 

Mr. Hale will handle millfeed sales for 
the feed ingredient department at Minne- 
apolis, while Mr. McClure will assist Ray 
Hale in a similar position at Buffalo. Mr. 
Siegler’s post will be as assistant to Ray 
Duncan at Chicago. 


Sprout, Waldron to Outfit 
Peruvian Company's Plant 


A Peruvian feed concern, Nicolini Her- 
manos of Lima, soon will install Sprout, 
Waldron & Co. milling equipment, the 
Muncy, Pa., manufacturer has reported. 
Franklin Hall of the S-W engineering staff 
recently traveled to Peru to plan the 
installation. 

Nicolini production will be 150 to 200 
tons daily of poultry, swine, and dairy 
feeds, Mr. Hall reported. An Ace pellet 
mill, produced by Sprout, Waldron, will 
be included in the installation. 


- For details on the Sprout, Waldron line 


—including the pellet mill—circle No. 6 on 
the Reader Service card. 


GRAIN CAR LINERS 

Its emergency upgrading liner makes pos- 
sible the use of grain cars which otherwise 
would be unusable, J. J. Lipp Paper Co. of 
Chicago has reported. Reinforced with ray- 
on yarns and asphalt lined, the liner is said 
to have an 18 per cent stretch. For samples 
and_ prices, circle No. 14 on the Reader 
Service card. 
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Presiding at various sessions were Presi- 
dent E. C. Andrews: E. L. McKee, vice 
president in charge of sales; Treasurer E. F. 
Dunmeyer; and R. L. Steinhauser, secretary. 


FENCE TIGHTENER 

What may prove a valuable sideline item 
for feed men is a new hand fence tightener 
marketed by Calf-Teria Sales, Inc., Fort 
Wayne, Ind. Made to retail for $1, the 
Farm-Wise tightener is said to work with- 
out breaking the galvanizing or injuring the 
fence wire. For details and quantity prices, 
circle No. 17 on the Reader Service card. 
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J-M TRADING COR 


Channels 


Genuine ASL 


Most Effective RAT and 
Mouse KILLER Known 


Feature BANARAT, the pioneer warfarin 
rodenticide that’s fully guaranteed to 
ban all rats and mice. It’s sure to please 
your customers. 


New! BANARAT BITS 
ready-to-use death deal- 
ing pellets; also home 
size for mice. 
BANARAT PREMIX a 
concentrate your custo- 
mers mix with any pre- 
ferred bait. 


Localized National Advertising 


Powerful, continuous advertising that’s 
read by your customers in their favorite 
local publications. Merchandising helps 
sent free, 


Order From 
Your Wholesaler 


There are dozens of war- 
farin products but only 
one BANARAT. Insist on 
it from your jobber or 
write American Scientific 
Laboratories, Madison I, 
Wisconsin. 
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Look to Amburgo for a complete Formula 
Feed Program. From the interpretation of 
the latest scientific and research develop- 
ments into every-day language by our 
skilled field representatives, to final dis- 
tribution of outstanding vitamin ond min- 
eral concentrates—with the prime objective 
of increasing the quality of formula feeds 
and lowering teed costs. Contact your near- 
est Amburgo trained field representative— 
he can aid you in obtaining this “Maximum 
Feed Efticiency” and the ultimate in profits; 
for both the feed manufacturer and the 
livestock raiser. 


THE 
1315-17 WALNUT STREET 
PHILADELPHIA 7. PENNSYLVANIA 
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brothers were engaged in the business. 

Sen. Williams, now 47, was 18 when he 
graduated from high school and went to 
work for the Millsboro Feed Co. Five years 
later he became a partner in the business, 
and has been one ever since. At the time 
of his election to congress he owned and 
operated 19 farms in Sussex county in addi- 
tion to the feed store. 

In their junior senator, the people of Del- 
aware have a man whose political convic- 
tions are conservatively Republican. He's 
deeply concerned over the size of the public 
debt, the expenditures of the Truman ad- 
ministration and the increasing control of 
the federal government over the individual. 

“I think we've been plain Santa Claus,” 
is his first reaction to the present multi 
billion dollar foreign aid program. Con- 
gress had a responsibility to help pro- 
vide funds for the reconstruction of Europe, 
he points out, but it also had a responsibility 
to see that the American taxpayer got value 
received, 

“Our foreign aid program should be on 
a more business-like basis,” he contends. 
“I’ve never approved of flat appropriations 
for it—which is just a plain giveaway.” 

On the subject of President Truman's 
85.4 billion dollar budget for fiscal 1953, 
a peacetime record, Sen. Williams believes 
congress will have to trim it, “or else.” 
“We can’t stand this rate of spending,” he 
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maintains. 

“I think we've reached the end of the 
road as far as taxes are concerned,” he adds. 
He points out that the federal government 
could increase its revenues by about only 
four billion dollars if it confiscated all in- 
comes over $8,000. 


The senator from Delaware holds little 
brief for the present system of agricultural 
conservation payments to farmers, or the 
current price support program. He is con- 
vinced that the government should not, 
under any circumstances, let the benefits 
of any support program exceed the cost of 
production, and thus become a guarantee 
of profit. 


One thing Sen. Williams resents is the 
tendency of some persons to think of farm- 
ers whenever subsidies are mentioned. Air- 
lines, shipping lines—"‘practically every seg- 
ment of American industry is subsidized to- 
day,” he points out. 

He warns that American businessmen 
and farmers never can expect to get rid of 
government interference as long as they ask 
for and accept government aid. “There’s no 
such thing as federal aid without federal 
controls,” he emphasizes. “The more aid 
you get, the more controls you get.” 

He believes that agriculture will have to 
put up with “government interference” just 
as long as the support program is held to 
90 per cent of parity. 

Sen. Williams feels it is wrong for sub- 
sidies to be carried over into a period of 
prosperity. Back in the 1930’s, when farm- 
ers were hard hit by the depression, sub- 
sidies were needed and served a purpose, he 
claims. “But we've gone far beyond what 
subsidies were intended for,” he adds. He 
believes that foreign economic aid funds are 
being used to protect American investments 
abroad—a form of subsidy for those whose 
interests are involved. 


The senator has no sympathy at all for 
the Office of Price Stabilization, which he 
describes as “a miserable failure—a political 
football.”’ His views on the subject are close 
to those of Bernard Baruch, elder statesman 
and advisor to Presidents. 

“If you are going to hold prices, the 
present law won't do it,” he declares. “To 
hold the price line you would have to 
freeze everything, wages and prices,” he 
maintains, which was Mr. Baruch’s advice 
months ago to Fresident Truman. 


“In my book there’s no such thing as se- 
lective price controls,” the Delaware con- 
gressman says. “You can’t control pork 
without controlling corn, machinery and so 
forth—it’s a vicious circle.” 

Sen. Williams doesn’t think there is any- 
one who would disagree with the statement 
that the federal payroll is overloaded. There 
are about as many post office workers today 
as it took to operate the entire government 
as late as 1934, he points out. He takes con- 
siderable pride in explaining that the Re- 
publicans, when they gained control of 
congress in 1948, cut about one million 
persons from the federal payroll. 

To emphasize the size of the national 
debt, which he views with alarm, the senator 
explains that the interest alone—about six 
billion this fiscal year—on 259 billion dol- 


(Concluded at bottom of next page) 
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PAUL E. HIGHTCHEW 


Appointment of Paul E. Hightchew as 
executive assistant to sales has been an- 
nounced by the feed division of Goodrich 
Bros. Co., Winchester, Ind. His promotion 
from sales supervisor was revealed by C. F. 
Marsh, divisional general manager and vice 
president. 

Prior to joining Goodrich, Mr. Hightchew 
was associated with General Motors Accept- 
ance Corp. He studied” at Purdue and 
Indiana. 


New Multi Purpose Scale 
Marketed by Richardson 


Development of a new multi purpose 
scale has been announced by Richardson 
Scale Co., Clifton, N. J. Termed the Select- 
O-Weigh, the new scale is said to be able 
to handle weighing which previously re- 


quired the use of as many as 12 separate | 


scales. 


For details on the electronically operated = 


Select-O-Weigh, circle No. 12 on the Read- 
er Service card. 

@ MASTER FEED STORE, Berne, Ind., 


has been purchased by Robert Meshberger 
and Merle Engleman of Fort Wayne, Ind. 


lars amounts to more than it cost to run 
the government in 1934. 


The Department of Agriculture is in- | 


cluded among the agencies that Sen. Wil- 
liams believes are overstaffed. He has seen 
several bills introduced to reorganize the 
department and do away with duplication 
and efficiency, some of which were passed 
by congress. He doesn’t believe, however, 
that the reorganization bills have saved any 
substantial amounts of money, although they 
were designed with that end in mind. “I 
can say that as one who has supported the 
bills,” he concluded. 
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WHY MORE FARMERS 
INSIST ON NITRAGIN 


@ WORLD'S FIRST COMMERCIAL INOCULANT 
@ FIRST TO LIST EXPIRATION DATE 

@ FIRST TO LIST BACTERIA COUNT ON CAN 
@ THEY CAN USE IT WITH CONFIDENCE 

@ INDEPENDENT SURVEYS PROVE NITRAGIN RESULTS 
@ PREFERRED BY FARMERS FOR OVER 50 YEARS 


THE NITRAGIN CO., INC. @ 3855 N. Booth St., Milwaukee 12, Wis. 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


FEED JOBBERS 


Distributors of: 
Hubinger (Keokuk) 
Corn Gluten Feed 

Kellogg's Hominy Feed 


805 DUN BUILDING 
BUFFALO 2 N. Y. 


BRANCH OFFICE 
MIDDLETON, N. Y. 


CANE FEEDING 


Agents for Wheat Germ Oil (an exclusively milk product) 
Pacific Molasses Co., Ltd. Wheat Germ High in flavin, milk albumen, 
Alb Baltimore 
Buffalo New Orleans Calf Manna and milk minerals. 


Stonemo Granite Grit 
WRITE US FOR FURTHER INFORMATION 


| WHEAT, RYE, CORN and OATS 
© FEED WHEAT and FEED BARLEY 


Tried @ 
Tested @ 
=APPROVED = Pro le 


THE ORIGINAL 


TEHR -GREEZE 


FABRIC CEMENT 


Makes Patching and Repair 

Work Easy On Any Material It 

Can Penetrate 
Repairs all types of bags, bur-- 
lap, cotton or paper. Bags 
easily repaired whether in 
a pile, filled or empty. Also 
repairs all types of cloth, can- 
vas and leather goods. A 
tough versa- 
tile adhesive 
with thou- 
sands of uses 


everywhere. 


Write for 
Trade Prices 


Immediate 
Delivery 


VAL-A COMPANY 


700 W. Root Street CHICAGO 9, ILLINOIS 


Assistant to Sales //// 
= 
With LEGUMES | j 
— 
Ye. 
ee 
Tohr-Groed 
pyNnGE 
MINNE 


General Electric Co. and its affiliates since 
From GE to CSC a 

Mr. Henry revealed that CSC reorganiza- 
tion plans call for an agricultural chemicals 
division with primary concentration on mar- 
keting nitrogen products and insecticides. 
Plans for a new division to market animal 
nutrition products are expected to be an- 
nounced shortly. 

The new general manager is a World 
War II navy veteran. Prior to joining Com- 
mercial Solvents, he was vice president and 
marketing manager of Monowatt, Inc., a GE 
affiliate. 


Ralph Smith Leaves Purina 


To Join Consulting Firm 


Ralph ‘E. Smith has joined the firm of 
Longstreet-Abbott & Co., St. Louis, as asso- 
ciate in charge of management and merchan- 
Be dising consultation, the firm has announced. 
oe y gs He formerly was vice president in charge of 
Contains Cobalt, lron, cereal operations for Ralston Purina Co., 


A native Kansan, Mr. Smith had been 

_ lodine. Needed fo CLYDE T. MARSHALL with Purina since 1930. Prior to becoming 
Health and Thrift ee a vice president of that firm, he was in 
Clyde T. Marshall has been named gen- charge of product development and promo- 


to prevent Trace 


- i eral manager of the newly reorganized agri tion of farm insecticides and sanitation 
Mineral Deficiencies - cultural chemicals division of Commercial products. 
Solvents Corp., New York City, according Longstreet-Abbott serves companies na- 
to an announcement by Vice President H. tionwide as counsellor on food and feed in- 
MORTON SALT COMPANY J. Henry, who is in charge of products divi- dustry problems. 


CHICAGO 3, ILL. sions. An alumnus of Cornell (Iowa) Col- 
lege, Mr. Marshall has been associated with 


BOB WHITE & CO. 


2001 Board of Trade Webster 9-7730 


Harold Farmer Promoted to 
Glidden Feed Sales Chief 


A former territory salesman, Harold C. 
Farmer, has been appointed sales manager 


Chicago 4, Ill. TWX-1151 of the Glidden Co.'s feed mill division, the 
Cleveland firm has announced. Mr. Farmer 
Fast, Confidential Brokerage Service will headquarter at Indianapolis and will 
to Feed Ingredient Buyers THE FACT serve under J. C. Rankin, divisional general 
manager. 
The new feed sales manager has been 
v FULL LINE OF — “a STILL REMAINS with Glidden for the past two years. His 
FEED INGREDIENTS’ ‘ sales territory was east central Indiana. Mr. 
that Farmer is a native of Lapel, Ind. 
y VITAMIN PRODUCTS SUPERIOR 
Call or Wire Us Today ELEVATOR CUPS 
are 
NEED — MADE STRONGER 
SOFT will 
Je? PHOSPHATE LAST LONGER 
With 
GREATER CAPACITY 
ana will operate ore 
LONCALA PHOSPHATE CO. efficiently at less cost 
HIGH SPRINGS, FLA. than other elevator cups. 
BOB WHITE & co. .. Moline, Ulinois "Say, Huxley, the a rot is ‘way over 
2001 Board of Trade Bldg. : there!" 
CHICAGO 4, ILL. | 
CARTOON BY BURESCH 
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Help Your 
Livestock make 
| more Profits for You 
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Midwest Feed Manufacturers’ Asso- 
ciation, Hotel President, Kansas 


City Feb, 14-15 


Mutual Millers & Feed Dealers As- 
sociation, Statler Hotel, Buffalo 
Feb. 20 
Virginia Nutrition School, Virginia 
Polytechnic Institute, Blacksburg 
Feb. 20-22 
Washington State Feed Association, 
Olympic Hotel, Seattle.....Feb. 22 
Colorado Grain, Milling & Feed 
Dealers Association, Shirley-Savoy 
Hotel, Denver................. Feb. 24-26 


Distillers Feed Conference, Hotel 
Sinton, Cincinnati........... March 12 


International Trade Fair, Navy Pier, 
Chicago... March 22-April 6 


Oklahoma Grain & Feed Dealers 
Association, Hotel Youngblood, 
Enid April 25-26 

California Hay, Grain & Feed Deal- 
ers Association, Ambassador Ho- 


tel, Los Angeles................ May 1-3 
Kansas Grain, Feed & Seed Dealers 
Association, Hotel Broadview, 
Wichita May 2-3 


American Feed Manufacturers Asso- 
ciation, Conrad Hilton Hotel 
(Formerly Stevens), Chicago 

May 8-9 

Texas Grain & Feed Dealers Asso- 
ciation, Plaza Hotel, Galveston 


May 9-10 

Missouri Grain, Feed & Seed Asso- 
ciation, Elms Hotel, Excelsior 
Springs May 25-26 


Indiana Grain & Feed Dealers Asso- 
ciation, French Lick Springs Ho- 
tel, French’ Lick... June 1-3 

Central Retail Feed Association, 
Schroeder Hotel, Milwaukee 

June 2-3 


Eastern Federation of Feed Mer- 
chants, Statler Hotel, New York 
City June 5-6 

Ohio Grain, Mill & Feed Dealers 
Association, Deshler-Wallick Ho- 
tel, Columbuz................ June 16-17 


Association of American Feed Con- 
trol Officials, Shoreham Hotel, 


Washington, D. C.............. Oct. 1-2 
Cornell Nutrition Conference, Stat- 
ler Hotel, Buffalo.................. Nov. 6-7 


Balanced Rations for Ewes 
Will Help Prevent Ketosis 


Balanced feeding of ewes will help pre- 
vent ketosis at lambing time, Dr. Jesse 
Sampson of the Illinois college of veterinary, 
medicine has advised sheep men. Dr. Samp’ 
son termed ketosis or pregnancy disease 
mainly a problem of good feeding and 
good management. 

Unless ewes get sufficient carbohydrates 
in their feed, they use too much of their 
body fat and often develop the disease, the 
Illinois veterinarian said. He recommended 
that each ewe be given liberal quantities of 
good quality legume hay and one-quarter 
pound of grain every day, starting the eighth 
to sixth week before lambing. The grain 
should then be increased gradually to one 
pound a day from the fourth to second 
weeks. 


Make Your Customers 
Good Customers... 
All Year ’Round 


Brand 


Condensed 


BUTTERMILK 


New Traffic Commissioner 
At Buffalo Is Harriss 


C. J. Harriss has been named to succeed 
L. J. Dorr as traffic commissioner and sec- - 
retary of the Buffalo Corn Exchange, the 
organization has announced. Mr. Harriss 
previously served for 11 years as traffic 
commissioner for the Enid, Okla., Board of 
Trade. 

Mr. Dorr resigned his position at Buffalo 
to join the staff of the National Industrial 
Traffic League in Washington, D. C. 


HERBERT K. CLOFINE, Inc. 


MILK PRODUCTS 
612 Bulletin Bldg. Phila. 7, Penna. 


Selected Quality Rich in Carbohydrates 


‘of 


MOLASSES 


NATIONAL MOLASSES Co. 


EXECUTIVE OFFICES: ORELAND, PA. - OGONTZ 8337 


SHIPMENTS FROM GULF & ATLANTIC SEAPORTS 
TANK CARS e TANK TRUCKS e DRUMS 


@ WERNER E. SCHOEFKE, Eland, Wis., 
was killed in an accident in his feed store 


in early January. 


@ HAROLD W. HEINEN, Evansville, Ill., 
plans to install feed milling equipment at 
the Burksville, Ill., Elevator which he pur- 
chased recently. = 
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Since 1856 
EAGLE ROLLER MILL CO. 


Manufacturers of 


DANIEL WEBSTER and GOLD COIN 


Wheat and rye flours, Cereals, Corn Goods 
and a complete Line of 


EAGLE and GOLD COIN 


Poultry and Livestock Feeds 
New Ulm, Minn. 


= 
4 
= 
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CONSULTANTS 


TO THE 
FEED INDUSTRY 


C. W. Sievert and Associates 


1338, 221 No. La Salle St. 
Chicago |, Ill. 
Phone State 1-0008 


Room 


FEED INGREDIENTS 
FERTILIZERS 
USCO BALER TWINE 
SALT 


UNION SERVICE COMPANY 
1203 Williamson St. 
Madison |, Wis. 


Directs New Labs 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 
Rolled Oats 


Des Moines Oat Products Co. 


2000 E. Grand Avenue @ Des Moines, Ia. 


FOR 
GRAIN 
AND 
INGREDIENTS 


CONTACT 


SARGENT & CO. 


GRAIN & JOBBING DEPT. 


DES MOINES, IA. 
Phone 6-3193 


* Call the POLKA DOT FOLKS for: ° 
e Alfalfa Meal — Linseed Meal 
Cottonseed Meal — Pulverized Oats 
Reground Oat Feed 
Bran — Shorts — Molasses 
Soybean Meal — Fish Meal 
Distillers’ Grains — Screenings 
Brewers’ Grains — Hominy Feed 


ia D OF TRADE 
Vi. 8459 TWX-KC20 


@ 


“MILLFEEDS ALL KIND” 
an 
FEEDS OF ALL KIND... 


MALTSPROUTS 

BREWERS GRAINS 

26% DARK CORN DISTILLERS 

WISCONSIN DISTRIBUTORS 
STALEY’S 50% HI PRO CON 
STALEY’S SOYBOILMEAL 
STALEY’S GLUTENFEED 
STALEY’S CORN OILMEAL 
PILOT BRAND OYSTER SHELLS 
HARRY MCADAMS DRY OIL 


Deutsch & Sickert Co. 
741 N. Milwaukee St., Milwaukee, Wis. 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds 
In Any Size Quantities 
Wire Us Your Offerings 


C.J. Martenis Grain Co. 


Produce Exchange @ New York City 


J-MTC 
GENUINE GERMAN 
Imported 
MOSS PEAT 


Write, Wire or Phone 
Requirements Today! 


J-M Trading Corp. 
111 W. Jackson Blvd. Phone: 
Chicago 4, Ill. Wabash 2-2065 


DR. RICHARD J. BLOCK 


Vice President Charles F. Kieser has an- 
nounced the appointment of Dr. Richard J. 
Block as director of new biochemical labo- 
ratories in the special products division of 
the Borden Co., New York City. A widely 
known authority on protein composition, 
Dr. Block will supervise work in this and 
other areas of research. 


Associated with the Borden special prod- 
ucts division since 1944 as a special nutri- 
tional consultant, Dr. Block will continue as 
a professional rank lecturer at the New York 
Medical College. 


Dr. Block is co-author of “The Amino 
Acid Composition of Froteins and Foods,” 
a widely used reference book. He is a mem- 
ber of many scientific organizations, includ- 
ing the American Dairy Science association 
and the American Institute of Nutrition. 


@ HOWARD PHILLIFS, Longmont, Colo., 
has opened Howard’s Feed Co. 


@ CUMBERLAND GRAIN & SUPPLY 
Co., Neoga, IIl., has purchased the Wente 
Feed Mill, also at Neoga. 


Makes Good Feeds BETTER 
BETTER Feeds Make Customers! 


DIAMOND 


LIVE YEAST CULTURE 


“THE SPARK PLUG of the RATION" 
For Cattle, Hogs, Chickens, Turkeys 
Live yeast enzymes, vitamins, and other 
factors improve appetite, digestion (in- 
cluding rumen aid), health, growth, and 
production. Increases feed utilization, 
lowers feed cost. 
SPECIALLY PREPARED 
FOR DRY MIX FEEDING 
Write DIAMOND V MILLS, Inc. 
CEDAR RAPIDS, IOWA 
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Classified 


RATES: 10 cents per word. Minimum 
charge $2.00. Positions wanted adver- 
tisements, not to exceed 25 words, 
$1.00, payable in advance. 


MACHINERY FOR SALE 


HAMMER MILL—Has 50 HP motor—used 
only short time. Like new. Bargain for cash. 
Write BA-120, c/o The Feed Bag, Milwaukee 3, 

1s. 


FEED MIXER—One ton capacity—floor level 
feed has motor—latest style machine—used short 
time. Write K-D-15, c/o The Feed Bag, Mil- 
waukee 3, Wis. 


BUSINESS FOR SALE 


FOR SALE—Feed grinding mill located on 
6 acres of land adjacent to a railroad, with ma- 
chinery and motors. Write C. L. Newcomer, 
Bryan, Ohio. 


FOR IMMEDIATE SALE AND OCCU- 
PANCY: Going retail feed business, feed manu- 
facturing plant and grain elevator with all water 
power rights on the Waupaca River at Amherst, 
Wis., Portage County. Only feed outlet in town 
of 700 in prosperous dairy, poultry and livestock 
area... Priced at $25,000.00 for plant and 
water power rights. Terms on $10,000.00. 
$3,500.00 in inventory balance can be consigned. 
Plant on main line of Soo Line with transit rates 
for transit grinding. Contact owner, Mr. Rounds 
Metcalf, Rapids Lumber and Supply Co., Wis- 
consin Rapids, Wis. 


MISCELLANEOUS 


CORN CUTTER—grader—polisher—aspirator, 
3000 Ibs. per hr. A-1 condition, guarantee. Write 
LE-21, c/o The Feed Bag, Milwaukee 3, Wis. 


MOLASSES MIXER, new Munson Molasses 
Blender with TEC motors also new Molas-O-Fier 
complete. Write Box No. RE 38, The Feed Bag, 
Milwaukee 3, Wis. 


CORN SHELLERS, New Minneapolis-Moline 
Model “D” Portable—Triumph Sheller new. 
Write Box No. RG 42, The Feed Bag, Milwau- 
kee 3, Wis. 


FEED MIXER, New 1 ton vertical with 
TEFC 3 hp. motor. Will trade. Write Box No. 
RL 60, The Feed Bag, Milwaukee 3, Wis. 


FOR SALE—New Reliance totally enclosed 
fan cooled motor. 30 H.P. 850 RPM, 3-phase 
60-cycle, 220/440 volts, Frame B-445. rite 
Lawrenceburg Terminal Elevator Corp., Law- 
renceburg, Indiana. 


FOR SALE—No. 16 Clipper cleaner (about 
24 screens), 1 Molasses Mixer complete 
10 h.p. 220-440 ball bearing motor, like new, 1 
Kelley-Duplex corn cracker and grader with 
motor, 1 new Richardson Automatic bagging 
scale with motor, 1 no. 36 Gump Vibrex bag- 
packer with motor, 1 Strong.Scott Feeder Scal- 
permagnetic sep with motor, 1 2%4-ton Burton 
feed mixer with motor, 1 Fairbanks Hopper 
Scale, 1 2-ton hour Eureka Corn Cutter, 1 Com- 
plete Elevator Leg, 120 ft., 10 in., 4 ply rubber 
belt with 9/5 cups, Strong Scott Head Drive 
with 5 h.p. motor, 1 150 ft., 8 in., 4 ply rubber 
belt with 7 x 4 cc cups, 1 bag cleaner with 
motor, 1 60 ft., 9 in., screw conveyor, 1 Single 
unit power grain shovel. Write Barthels Grain & 
Feed Co., 727 Cedar St., Green Bay, Wis. 


HELP WANTED 


SALESMAN wanted to sell feed mill equip- 
ment, experience preferred. Good opportunity for 
someone not afraid to work. Write giving infor- 
mation as to experience, age and references. Box 
No. FB 65, The Feed Bag, Milwaukee 3, Wis. 


MANAGER for Formula Feed Department. 
Experienced in formulation, ingredient buying 
and plant operations. State Salary Expected. 
he Box No. FB 80, The Feed Bag, Milwaukee 
3, Wis. 


SALESMAN 


To travel Middle West selling grain 
driers. Must have Engineering back- 
ground and experience with grain ele- 
vators. Good salary and commission. 
Permanent position. Representing man- 
ufacturing firm with excellent reputa- 
tion supported by National advertising. 
Give full details, earning capacity, 
education and references. 


Write Box FB-5, The Feed Bag 
Milwaukee 3, Wis. 
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UNIVERSAL YEAST 
Yeast enzymes are a great digestive aid in 


hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minn. 


WANTED dealers to handle top grade baler 
and binder twine. Write for dealer proposition. 
Central Illinois Supply Co., Auburn, Illinois, 
Phone 2901. 


@ LEO HAWKS, Ferris, Ill., has opened a 
new feed mill and store. 


@ JOHN F. ROYSTON, Litchfield, Ind., 
has purchased the Camden Feed Mill at 
Camden, Ind. 


DEALERS & AGENTS 
WANTED 


to sell premium grade 
AMERICAN Made Baler 
Twine. Guaranteed uniformity 


and break. 


Write or phone for 
complete details 


A. O. JOHNSON 
TAYLOR 9-5300 
128 S. Sangamon St. @ Chicago 7, Ill. 


@ WILBUR STANGE, Waupaca, Wis., 
has opened a feed store at Oxford, Ohio. 


GEN. SALES MGR. WANTED 


General sales manager for well known 
manufacturer of quality feeds. Thirty sales- 
men at present covering territory east of 
Mississippi River and Atlantic States. Un- 
usual opportunity for aggressive, experi- 
enced and successful feed sales manager. 
All correspondence held in strictest con- 
fidence. Our organization knows of this ad. 
-— FB-79, The Feed Bag, Milwaukee 
Ss. 


Grain Elevator and Feed Mill 
© Bargain-Priced to sell 
@ Only $15,000 Complete 
@ Very Small Down-Payment 
Here’s a real opportunity for any man 
wishing to enter the feed business or 
expand present facilities with a very 
small investment. It is a going concern, 
capable of showing a very good profit 
under right management. Present own- 
ers operated mill in conjunction with 
their soybean plant, which has now 
been moved to another city, hence 
their desire to sell. Would cost over 
$50,000 to replace at present-day 
prices. Elevator capacity 17,000 bu- 
shel; also 6,500 sq. ft. of floor space 
for storage; Gruendler Grinder, 75 
H.P. direct drive, 3,600 r.p.m.; feed 
mixer; electric sewing machine; feed 
packers; complete elevators for han- 
dling feed and incoming and outgoing 
grains; new air compressor for dump 
hoists; large concrete truck dump with 
latest type heavy metal grate. All 
equipment and building are in excel- 
lent condition. 
Howe, 40 ft. all-weather truck scale, 
capacity 60,000 Ibs. Practically new. 
Very fine office building. 
Over 5 acres of land for expansion. 
Ford 11/2-ton dump truck, metal 
grain box . . . extra good condition. 
Located at Colchester, Illinois .. . 
in the heart of the grain belt. 
For full information or to inspect 
property, write: 


Colchester Processing Company 
35th and Walnut @ East St. Louis, Ill. 
Phone: Upton 4-2290 


JOBBERS OF FEED INGREDIENTS 
Distributors of Staley Soybean Oil Meal and Gluten Feed 


WILBER FEED CO., INC. 


46-48 MARKET ST. 
JAMESTOWN, N. Y. 


SPECIAL TRUNK LINE 
MAIN 1513 


MINNEAPOLIS 15 
MINNESOTA 


McCABE BROS. COMPANY 


KEN MILLER 


DURING TRADING HOURS 
MAIN 6212 


374 GRAIN 
EXCHANGE 


Get a Cross-Section of 


Milwaukee's Only Feed Broker 


RODE FEED SERVICE 


the Best Prices Through 


522Grain Ex.Bldg. @ Milwaukee, Wis. 
Broadway 2-4580 .© TeletypeMI-177 


| 
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@ LOMBARD FEED STORE, Bethany, 
Okla., is again open for business. Its plant 
was destroyed by fire several weeks ago. 


@ W. E. BREWSTER, Wellington, Tex., 
has become a partner with R. C. Stephenson 
in the Stephenson & Brewster Feed & Seed 
Store. 


Reliable Grain 


Commission Merchants 


W. M. BELL CO. 


629-635 Grain 
Exchange Bldg. Phone 


Milwaukee 2, Wis. DAly 8-5135 
Branch Offices at 

Sioux Falls, S. D. 

Red Wing, Sian. Algona, Iowa 


Herman Nagel Co. 
National Alfalfa Dehydrating & Milling Co..... 97 
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Dr. Salsbury’s Laboratories —......................- 57 
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" @ GEORGE RUSCH, Milton Junction, 
has purchased the Washington Feed 
& Seed Co. located near Monticello, Wis. 


1 m4 Wis., 


Self -Unloading 


TIME: LABOR: MONEY 
Write Us Today / 
"Mc Laughiin.Ward &Co. 


413 South 23rd Street. 
JACKSON EST. 1897 MICHIGAN 


SOYBEAN MEAL... MILLFEEDS 


LINSEED MEAL 
A. L. Stanchfield, Incorporated 


Wholesale Grain and Feed Merchants 
500 Corn Exchange Bldg. Minneapolis 


ney 


FEED INGREDIENTS 


PACKING HOUSE BY-PRODUCTS 


NOW!-Buy SUPERIOR’S-PURE 


Meat and Bone Scraps | 


Digester Tankage 
Bone Meal — Blood Meal 


Superior Packing Co. 


St. Paul, Minn. 


Feed Ingredients 
of all Kinds 


North East Feed Mill Company 
Minneapolis 13 


Minnesota 


Contact us today 
regarding 
USCO BALER TWINE 


Manufactured to our own specifications 


Prompt and Deferred Delivery 


UNION SERVICE COMPANY 
1203 Williamson St. — Box 49 


Madison 1, Wisconsin 


A Complete Assortment of 
HIGH QUALITY INGREDIENTS 


MANEY BROTHERS 


MILL and ELEVATOR COMPANY 


MINNEAPOLIS SINCE 1884 MINNESOTA 


FEEDSTUFFS 


Both Cash and Futures 
DREYER COMMISSION CO. 
(At it since ’92) 

414-415 Merch. Exch. Bldg., St. Louis 2, Mo. 
Board of Trade Bldg. Kansas City, Mo. 


PLAIN or PRINTED 
Tauck Cover. 


INDIANAPOLIS, IND 
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WOODBACH, INC. 
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Kroutil With Premier 


LOUIS J. KROUTIL 


Louis J. Kroutil has been named New 
England sales director by Premier Peat Moss 
Corp., New York City, the firm has an- 
nounced. Mr. Kroutil has been active in the 
peat moss business for more than a quarter 
century. 

He will make his headquarters at 79 Milk 
st., Boston. Mr. Kroutil’s home is in New 
London, Conn. 

@ NATOMA FEED & PRODUCE, Na- 
toma, Kan., has been opened with Vernon 
Matheson as manager. 

@ HILLSDALE FEED MILL, Maple Grove, 
Wis., has been incorporated by Knute Berg, 
Olga Berg, and Clifford Bass. 

CHEWY ADVERTISING 

Chewing gum with wrappers which carry 
advertising messages is offered to the feed 
trade by Advergum of Chicago. Neatly 
packaged and foil wrapped, the gum wrap- 
per carries the advertiser's message in two 
colors. For a sample of the gum, prices, 
and full details, circle No. 23 on the Reader 
Service card. 


UNIVERSAL 
MOISTURE 
TESTER 


For Feed, ome 
Seed and 
Products. 


THE Only 


MOISTURE 
TESTER That: 


@Gives direct moisture 


readings on a dial, 

Requires no separate temperature 
tests; a built-in thermometer auto- 
matically indicates temperature. 

© Operates electrically, yet requires 
no electrical outlets or batteries. 

The Universal is consistently accurate. Fully 
portable. Guaranteed for three years. No mainte- 
nance. Liberal free trial. Write for literature. 


BURROWS EQUIPMENT COMPANY 


1316-J Sherman Evanston, 
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WARD FEED CO. 


2274 BOARD OF TRADE 
CHICAGO 4, ILL. 


BRANCHES: MINNEAPOLIS & ST. LOUIS 


ASK ABOUT - - - 


W ARD S — FLORI-PHOS & SOIL-PHOS 


Weals.... 


WHOLESALERS 


Truck and Carload Lots of 


All Feed Ingredients 
NOPCO A & D FEEDING OILS 
ARCADY FEEDS 
STONEMO GRIT 
CORN KING MINERAL 


Inquiries Invited _ 


BADGER FEEDS, INC. 


Truax Field Warehouse 3406 


Serving the 


DEALER TRADE 


FOP & Quaker Feeds 
PILOT BRAND OYSTER SHELLS 
CALF MANNA 
NATIONAL CALF FOODS 
VITANDRY 
PEAVEY'S MINERALS 


Phone 4-2419 


Madison, Wis. 


YOUR OWN 


| BRAND 
| 


... With this MODERN, 
EASY-TO-USE Formula 


| Formula B | 


PHOSPHORUS CONCENTRATE 


with TRACE MINERALS 


Contains five high-analysis purified 
phosphates, "so soluble they melt on 
your tongue",—plus eight vital trace 


minerals. NO PREMIX REQUIRED. 


HER MAM MAGEL'S 


CONCENTRATE 


For feeds rich in phosphorus. Sup- 
plies ideal balance of eight vital 
trace minerals . . . stabilized iodine, 
manganese, copper, cobalt, nickel, 
iron zinc and boron. 


The Herman Nagel Co. 


53 W. Jackson Blvd., Chicago 4, Ill. 


More Profits With 
Profit Brands! 


| 

Small’s Dehydrated Alfalfa Meals | 

Leader Peat Litter | 

Mt. Airy Gran-I-Grit | 

Clear Quill Livestock Mineral 

Blatchford Products | 

Servall (Staz-Dry) Poultry Litter 

Clear Quill Poultry Concentrates | 

Clear Quill Dog Foods | 

Calf Manna 

Pilot Oyster Shells | 

Golden West Condensed Buttermilk | 

V-C Tobacco Stem Fertilizers 

Fish Meal - Fish Solubles | 

Linseed—Cottonseed—Soybean Meals 

Royal Oak Charcoal | 

United Calcium Carbonate | 

Demon Oat Products 

Peavey’s Feed-Rite Minerals | 

Vitamin Oils 

Southern Sunshine | 

Peanut Hull Litter | 
| 
| 
| 


WATERLOO 
MILLS CO. 
DEPT. 12 
WATERLOO, IOWA 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
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USES SMALL VOLUME 
OF AIR AT LOW 


KEEPS BULK MATERIALS MOVING 


BIN-FLO units in bins, chutes, hoppers, etc., restore flow 
characteristics to dry, finely ground materials which tend to 
pack or bridge in storage. Types for all materials and con- 
ditions. No moving parts; simple installation; negligible 
Operating cost; no maintenance cost. 

BIN-DICATOR bin level indicator—‘‘The Eyes 
of the Bin’—automatically reports levels of 
materials in storage; automatically controls 
filling machines; prevents waste. 


THE BIN-DICATOR CO. 


13946-Q Kercheval @ Detroit 15, Mich. 


BAGS.... 


BURLAP AND COTTON 
VACUUM CLEANED FOR 
ECONGMY . . . PRINTED 
FOR INDIVIDUALITY. 


WULWAUKEE 2, WISCONSIN 


NOW! 


EFFICIENT 
BAG CLOSING 


FOR 
SMALL PLANTS 


SUSPENDED HEAD 
BAG CLOSING MACHINES 


HE is the popular, economical Union Special 
Suspended Head Bag Closing Machine that 
offers many plants an excellent solution for han- 
dling varying volumes of work. Check these 
features: Easily installed anywhere in your plant 
with overhead pulley and counterweight or top 
balancer! Built-in motor, thumb-controlled clutch, 
and automatic brake! Plug it in and go to work! 
Adaptable to fabric or paper bags of various sizes! 

For lower production costs ... stronger, neater 
closures... ability to get out rush orders ina 
hurry, ‘you can’t beat Union Special Bag Closing 
Machines! ASK FOR RECOMMENDATIONS. 
Illustrated Bulletin 200 will be sent on request. 


UNION SPECIAL MACHINE CO. 


| 448 N. Franklin St., Chicago 10, Ill. 


] Gentlemen: Without obligating me, please furnish information on 
| bag closing equipment to handle the following production: 


| Kind of bags used? 


| Filled weight of bag? 


| Material being packed? 


Check-weighing required after filling? 


Conveyor required on Bag Closing Machine?__ 


Power: [_|D.C., (_JA.C., Volts______ Phase Cycles 


| 
| 
| 
| 
I 
Maximum number of bags per minute? | 
| 
| 
| 
d 
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Carry 


FOR POULTRY 


FOR DAIRY CATTLE 


MURPHY’S 
CALF CONCENTRATE 


MURPHY’S MINERALS 


you CAN MAKE 24 O/FFERENT FEEOS 


TAILOR-MADE TO YOUR CUSTOMERS’ NEEDS 


ou don’t need to carry a big inventory 
of high-risk feeds and ingredients to make 
your place of business the outstanding Feed 
Service Center in your community. When 
you have MURPHY’S CONCENTRATES 
and MURPHY’S MINERALS on hand, plus 
a supply of grain and mill feeds, you can 
provide your customers with twenty-four 
different feeds mixed for 
their special needs. 

You’ll sell more feeds, 
too, because no matter 
what a feeder wants, no 
matter what his method 


Stock— 


VIG-O-RAY CONCENTRATE 


CUT-COST CONCENTRATE 


CUT-COST CONCENTRATE | g 
FOR HOGS | 
FOR BEEF CATTLE | | 


IN STOCK 


of feeding, you can fill the bill— 
and make money doing it. 
You can profit by (1) selling top- auemce 
protein-mineral-vitamin concentrates to the 
farmer who self-feeds, (2) selling ready- 
mixed feeds made according to the Murphy 
Mixing Pérmit, (3) grinding the farmer’s 
own grain and custom-mixing 
it with MURPHY’S CONCEN- 
TRATES, (4) selling MURPHY’S 
MINERALS instead of letting 
this business go to farm-to-farm 
salesmen, and (5) selling more mill 
feeds and other related items. 


Feed... 
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— GOLDEN TOUCH 


King Midas Quality 
is Never Expensive 


The basis of all repeat purchases is customer saltis- 
faction. Each purchase made at your store which 
gives the customer true value means additional 
and repeat sales for you. 


Only quality products will give your customers 
complete satisfaction with real economy. The 
slight extra cost of King Midas Flour and Feed is 
so little that your customers realize they cannot 
afford to take the risk of skimping on quality. 

Milled to only one high quality standard, King 
Midas Flour and Feed produce results instead of 
costly failures. Such savings have proven to King 
Midas users that quality is truly never expensive. 

When you sell King Midas Flour and Feed, you 
sell results and satisfaction to your customers and 
assure steady repeat business for yourself. 


- 


KING MIDAS FLOUR MILLS 


KING MIDAS FEED MILLS 
MINNEAPOLIS, MINNESOTA | 
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